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Supt. Pink Opposed 
To Convention Exams 
For N. Y. Companies 


Explains Why He Voted at St. Paul 
Against Plan For Participat- 
ing Examinations 


CONVENTION PLAN ADOPTED 


N. Y. Department Will Permit 
Other States to Review Reports 
Before Filed Officially 








The National Association of Insurance 
Corhmissioners at the concluding session 
of its annual convention at St. Paul last 
Friday adopted a resolution ca'ling in 
the future for participating “convention” 
examinations of all insurance companies 
which operate in three or more states, 
the examinations to be conducted by rep- 
resentatives of the home state of each 
company and of at least two other states. 
This procedure is not in accordance with 
the custom which has prevailed in New 
York State for a quarter of a century 
and one of the few voting against the 
Commissioners’ resolution was Superin- 
tendent Louis H. Pink of New York. 


To Conduct Own Exams in N. Y. State 


In a statement issued after the Com- 
missioners had approved the principle 
of joint examinations for insurance com- 
panies doing interstate business Super- 
intendent Pink explained the New York 
policy and said that his Department, with 
its competent staff of 125 examiners, 
would continue to conduct its own ex- 
amination of New York State companies 
but would offer the Commissioners’ com- 
mittee on examinations the privilege of 
sending representatives of interested 
states to New York for the purpose of 
reviewing in detail each report and con- 
clusion of the New York examiners be- 
tore the final report is filed. If addi- 
tional information is necessary the New 
York examiners will be directed to make 
lurther investigation. 

“Complying with the New York law 
we have always undertaken the exami- 
; tation of New York companies by our 
own examining staff,” said the Superin- 
tendent. “We would be hesitant to em- 
bark upon any program looking to a 
s change in this method which has proved 

satisfactory for over twenty-five years 
even if the law would permit us to do 
80, which it does not.” 

The Superintendent also said that “we 
do not plan to participate in Convention 
examinations called without or even with 
the consent of the home state Commis- 

(Continued on Page 24) 
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Picked Up the Thread 


Were you ever in this situation? Well along in your 
sales talk, when in comes a friend. The friend ‘is a gentleman, 
and says to your prospect, “Jim, I see you're busy. I'll drop 
in later.” “No, hold on, hold on, George, we'll be through 
here in a minute.” And George sits down. Did you give the 
friend the right of way by withdrawing, or did you pick up 
the thread and go on? 


A brand-new man in our Waterloo, Ia., Agency, having 
his first such experience, picked up the thread. He thus describes 
the result: 

At first I was very much disturbed at the inopportune time: for 
my prospect’s friend to drop in for a visit. But then I figured, “Why 
not just another prospect, and why not now?” So, as soon as I had 
finished with my original prospect, his friend received my direct 
attention. As he had heard much of the conversation, and as his 
friend had acted favorably, the result was another application, and, 
incidentally, cash settlement for an annual premium. 

A single sales talk sold two prospects, with a finishing 
“close” for the friend. Withdrawal, the Agent saying that 
he would call again, would probably have lost both sales. 


* 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ws. H. Kincs.ey, President 
PHILADELPHIA 


Independence Square 











Agencies Differ In 
Insurance Approach 
Respecting Veterans 


Some Believing Bonds Will Be 
Quickly Cashed Are Solicit- 
ing Energetically 


OTHERS WANT BONDS KEPT 


Decisions Made Mostly in Meet- 
ings Discussing Pros 
and Cons 


Payment of the bonus this week 
brought $2,000,000,000 to veterans in the 
form of bonus bonds. Not only because 
of necessity, but from human nature, 
many of these bonds are being cashed 
as quickly as possible. There are 3,500,- 
000 veterans who got bonus bonds. Many, 
of course, will retain their bonds in or- 
der to benefit from the 3% compound 
interest accruing on them until June 15, 
1945, the date of maturity. Those who 
cashed the bonds began to get rid of 
some of the money quickly. There were 
payments on home mortgages, immedi- 
ate outlays for necessities and a tremen- 
dous expenditure for luxuries. Some of 
the money went to pay policy loans. Not 
much was spent for new insurance. 

The approach of the delivery date of 
the bonds made the bonus a subject of 
discussion in general agency and mana- 
gerial offices all through the United 
States. At some agencies special meet- 
ings were held to discuss the subject. 


Position of Insurance Offices 


Inquiry by The Eastern Underwriter 
on Tuesday of this week uncovered a 
considerable difference of opinion as to 
how the situation was being handled. 
Some offices took the position that thou- 
sands of veterans will not use their bonus 
for pressing obligations but will go in 
for luxuries and non-essentials; there- 
fore they regard it as their duty to try 
to divert the flow of cash into premiums 
for new insurance. 

Another group of agencies have taken 
a position similar to that outlined in the 
recent statement by Thomas A. Buckner, 
president, New York Life, who said: 
“While many veterans will probably use 
the proceeds of their bonds to pay off 
indebtedness, undoubtedly many others 
will waste the money or lose it in spec- 
ulative ventures. Agents can do a real 
service by inducing veterans who can 
possibly afford to do so to keep their 
bonds.” 

One of the largest general agencies in 
New York informed The Eastern Un- 
derwriter that it had instructed its 
agents to keep hands off; not to make a 
direct drive for veterans’ money nor to 
give any advice unless asked. In the 
case of an expressed desire for insur- 
ance, agents recommend that the vet- 
erans buy Endowment. 

One of the offices which has its pro- 
duction forces see as many veterans as 


(Continued on Page 12) 
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A COMPANY OF DISTINCTION 


UNDERWRITING — FIELD HELPS — INCOME SETTLEMENTS — POLICY CONTRACTS — CONSERVATION — CLAIM SETTLEMENTS 


INCOME SETTLEMENTS 


Le and on 


TRUST PROVISIONS 
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THE PROVISION for the planned liquidation of a 
life insurance estate, as well as its creation, is a 
fundamental characteristic of Connecticut Mutual's 


distinctive life insurance service. 


A LARGE VARIETY of liberal, flexible forms of 
income settlements and trust provisions are offered 
by The Connecticut Mutual to meet the needs of 
providing income for dependents, income for edu- 
cation, income for old age, and income for many 


other human needs. 


A PIONEER in the income field, having offered its 


first income provision in 1899, and its first trust pro- 
vision in 1913 by special act of the Connecticut 
State Legislature, The Connecticut Mutual has en- 
larged the scope of its income service until today 
it is considered one of America’s foremost expon- 


ents of this phase of life insurance service. 
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General American Life Mutualization 


By David F, Barrett 


to End Shifting Control 


Stock to Be Trusteed, Gradually Paid For Out of Profits, and Benefits Accrued to 


Policyholders; Plan Removes Company From Arena of Financial Manipulation 


More than casual interest attaches to 
the approval by a St. Louis court on 
Tuesday of a plan for the mutualization 
of the General American Life. This 
company, the largest life insurance com- 
pany west of the Alleghanies, and the 
old organization from which it sprung, 
the Missouri State Life, have been a 
constant temptation to financial interests 
not identified with life insurance to get 
control for the profits accruing from 
handling the company’s investments. The 
mutualization means a divorcement of 
the company from stock affiliations with 
the Southwestern Life and the stock of 
the General American now held by 
Southwestern Investors Corp. will be 
placed in trust under the control of three 
trustees, all of whom are residents of 
Missouri. This step is the first instance 
in which a Missouri stock life insurance 
company has been mutualized. The mu- 
tualization plan has the approval of Su- 
perintendent of Insurance R. Emmett 
O'Malley of Missouri. 


Companies To Be Separated 


The court order permits the General 
American to sell 30,000 shares of the 
stock of the Southwestern Life of Dal- 
las at $60 per share to Dallas interests. 
The managements of the two active com- 
panies, the General American and the 
Southwestern, have been entirely sepa- 
rated. The policyholders of the Gen- 
eral American would be permitted to 
name an increasing number of its direc- 
tors from year to year until finally all 
directors are elected by them. Although 
it will take some time to effect complete 
mutualization the arrangements are that 
all future profits from the operation of 
the company will go to the benefit of 
policyholders. 

The Southwestern Life stock has been 
carried by the General American Life in 
the account of the old Missouri State 
Life for $45 a share and when the profit 
of $15 a share made possible through 
the sale approved by Judge Joynt is 
fully realized it will be used to reduce 
the liens against the reserves of certain 
of the old Missouri State Life policies. 
_The plans for the mutualization of the 
General American Life closely follow the 
methods used to convert some of the 
larger Eastern life insurance companies 
irom stock ownership to mutual control 
by their policyholders some twenty or 
thirty years ago. The process to be fol- 
lowed provides for a gradual retirement 
of the outstanding stock of the General 
American Life to its policyholders. Both 
the holders of new policies issued by the 
General American Life since it started 
business in September, 1933, and the old 
Missouri State Life policyholders will 
benefit through the mutualization. 


Southwestern Bought Equity Corp. 
Control 


Under the arrangements that have 
een approved by Superintendent of In- 
surance O’Malley and the management 
of the General American Life the South- 


western Life and the Southwestern In- 
vestors Corp. of Dallas, which bought 
control of the St. Louis company from 
the Equity Corp. of New York some 
time ago, the Dallas men have consent- 
ed to dispose of their 45,000 shares of 
General American Life stock without 
profit. The 41,666 shares held by the 
Southwestern Investors Corp. and 3,334 
shares owned direct by the Southwestern 
Life are to be sold to the General Amer- 
ican Life policyholders for the same 
price paid to the Equity Corporation, 
or $60 per share. 

The plan for the retirement of the 
General American stock provides that 
the holders of the smallest blocks of 
stock are to be paid out first. The plan 
further provides that the owners of 100 
shares or less of General American Life 
stock are to be paid out within a year. 
About $80,000 will be used for this pur- 
pose. 

Pending the final purchase of their 
stock by the General American Life pol- 
icyholders, the stockholders are to re- 
ceive only a nominal interest return on 
such stock. During the first five years 
they will be paid 34%% interest, during 
the next five years 4% and 4%4% there- 
after. The price of $60 per share is fixed 
and final and the stockholders will have 
no opportunity to profit from any future 
enhancement of the assets and going 
value of the General American Life. 

To Retire Stock From Profits 

As stated the stock will be retired en- 
tirely from the earnings of the com- 
pany. The mutualization contract pro- 
vides that the surplus for the benefit of 
the policyholders shall not be reduced 
below $2,000,000 except to pay interest 
on the stock outstanding, but under no 
circumstances shall it go below $1,500,000. 
The only departure from this arrange- 
ment will be when it becomes possible 
to retire all of the remaining outstand- 
ing stock and thus make the company 
100% mutual. 


The company’s policyholders are to 





WALTER 
President General American Life 


of St. Louis 


W. HEAD 


name two of the six directors elected at 
the annual meeting to be held in Jan- 
uary, 1938, and three of the seven at the 
1939 meeting. From that time on there 
will be a gradual increase in the num- 
ber of directors selected by the policy- 
holders until all of the thirteen directors 
are named by them. In the meantime a 
ten year voting trust agreement is being 
established under which three Missouri- 
ans will act as trustees for the controll- 
ing stock of the General American Life, 
including the 45,000 shares held in Texas. 
There are 50,000 shares outstanding. 
Three Trustees Under Trust Agreement 
The trustees will select the directors 
not named direct by the policyholders. 


New Insurance Gains 2.9%, 
Life Presidents Report for May 


New life insurance production during 
May was 2.9% more than for May of 
1935. The cumulative total for the first 
five months of this year was 4.2% less 
than for the corresponding period of 
last year, as reported by the Association 
of Life Insurance Presidents. 

For May the new business of all 
classes written by forty-two companies 
was $753,410,000 against $732,188,000 dur- 
ing May of 1935, an increase of 2.9%. 
New Ordinary insurancé amounted to 
$463,816,000 against $466,634,000, a de- 
crease of six-tenths of 1%. Industrial 
and Group insurance both showed in- 


creases. The former was $230,464,000 
against $215,323,000, an increase of 7%. 
The latter was $59,130,000 against $50,- 
231,000, an increase of 17.7%. 

For the first five months the total 
new business of these companies was 
$3,619,983,000 this year against $3,779,- 
050,000 last year, a decrease of 4.2%. 
New Ordinary insurance amounted to 
$2,269,718,000 against $2,528,933,000, a de- 
crease of 10.2%. Industrial insurance 
amounted to $1,126,230,000 against $1,- 
084,044,000, an increase of 39%. Group 
insurance amounted to  $224,035,000 
against $166,073,000, an increase of 34.9%. 


The trustees selected under this trust 
agreement are Walter W. Head, presi- 
dent of the General American Life; Sid- 
ney W. Souers, vice-president of the com- 
pany, and Powell B. McHaney, who has 
been counsel for the Missouri Insurance 
Department. They were mutually agreed 
upon by the respective boards of the two 
companies and Superintendent O’ Malley. 
These trustees will receive no compen- 
sation for serving as such. 

The willingness of the Southwestern 
Investors Corp. and the Southwestern 
Life to place complete control of the 
General American Life in the hands of 
Missourians, notwithstanding that they 
owned 90% of its stock, is an indication 
that the Dallas men are interested pri- 
marily in protecting the General Ameri- 
can Life and the Southwestern Life from 
falling into undesirable hands. With the 
General American 


Life owning 105,000 
of the 200,000 shares of Southwestern 
Life stock, the Texas company would 


have been adversely affected by any mis- 
management of the St. Louis company 
While there was originally some misun- 
derstanding of the motives actuating the 
deal with Equity Corporation largely be- 
cause the necessary cash was _ raised 
through the Southwestern Life, complete 
understanding of the final plan indicates 
that it was arranged solely for the pro- 
tection of the policyholders in both in- 
surance institutions, according to those 
close to the negotiations. 

The consummation of the plans for 
mutualization and trusteeing of control 
of the General American Life means that 
the present management under President 
Head will not be disturbed. There will 
be no change in the official personnel of 
the company. Provision has also been 
made that no officer or director of the 
General American Life or of the South- 
western Life shall be an officer or direc- 
tor of the other company. This assures 
completely independent management for 
each company and the avoidance of any 
semblance of interlocking of interests. 

The contract approved by Judge Joynt 
provides that the Texas interests will 
pay for 4,500 shares within a year, 5,500 
shares the second year and 5,000 shares 
for each of the next four years. As a 
guarantee of good faith the Dallas in- 
terests will post $50,000 in Government 


bonds which will be forfeited to the 
Ceneral American Life for the benefit 
of the Missouri State Life account 


should there be any failure on the part 
of the purchasers to go through with 
this agreement. The stock being pur- 
chased from the General American Life 
will be offered to other stockholders of 
the Southwestern Life. 

While most of the existing policies of 
the General American Life, including 
those of the Missouri State Life, were 
sold at what are known as non-partici- 
pating rates, the holders of such policies 
will also benefit from any reduction in 
the net costs of carrying their insurance 

(Continued on Page 4) 
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Security ihities Formula for 


1936 Annual Statements Adopted 


with 
ments of market quotations as of Octo- 
ber 1, 1936, as are warranted by the cir- 
cumstances involved in the separate is- 


The National Association of Insur- 
ance Commissioners at its annual meet- 
ing last week in St. Paul adopted the 
following basis for the valuation of se- 
curities in the December 31, 1936, annual 
statements of insurance companies: 

1. Stocks and bonds (other than those 
described in paragraph 2 below) shall be 
valued in market quotations as of 
cember 31, 1936, except that in the case 
of securities not quoted on that date the 
latest available information shall be used. 
Stock valuations shall include dividends 
declared or accrued. 

Municipal Bonds 

2. Bonds of states of the United 
States and of provinces of the Dominion 
of Canada and political subdivisions 
thereof shall be valued as follows: 

(a) Such bonds which are not in de- 
fault shall be valued at the mean of the 
values established by the National As- 
sociation of Insurance Commissioners 
for December 31, 1935, and the market 
quotations as of October 1, 1936, but in 
no case at values greater than the mar- 
ket quotations as of October 1, 1936. 
Such bonds if issued in 1936, prior to 
October 1, shall be valued at October 1 
market quotations; if issued subsequent 
to October 1, the original offering price 
(cost) shall be used. 

(b) Such bonds which are in default 
shall be valued by the publishers of the 
Association Book on Valuations of Se- 





C. E. Thompson Back With 


Travelers Office in Peoria 
Charles E. “Tommy” Thompson has 
again become a representative for the 
Travelers life, accident and group de- 
partment at Peoria, the branch office 
there being under the management of 
Julius I. Thomason. 

“Tommy” Thompson has been active 
in life insurance in Peoria for the past 
twenty-one years and was _ connected 
with the Travelers in all lines until three 
years ago when he became manager for 
the Connecticut General in that city, a 
post he has since resigned. 

Two things have contributed to Mr. 
Thompson’s fame in life underwriters’ 
association activity. He has just been 
reelected secretary-treasurer of the Pe- 
oria Association for the twelfth consecu- 
tive year and at the Boston convention 
of the National Association he will prob- 
ably make his sixth annual appearance 
as an entertainer with “Whazit,” the 
musical mop. 





SIX NEW L. A. A. MEMBERS 

Six new members have recently joined 
the Life Advertisers Association, bring- 
ing that organization’s roster to an all- 
time high. Mutual Benefit of Newark, 
Great Southern Life of Houston and 
Great American Life of San Antonio are 
new meinber companies represented re- 
spectively by Harry A. Richardson, Sam 
R. Hay, Jr. and C. Blair MacPhail. 
Morgan S. Crockford of the Excelsior 
Life of Canada and J. D. McSpadden 
of the Liberty National of Birmingham 
are new associate-members representing 
companies long in the L. A. fold. 
J. E. Chandler of the Sun Life of Mon- 
treal will represent that company in the 
L. A. A, succeeding the late John 
Nelson. 





STAMM AGENCY LAKE TRIP 

Victor M. Stamm, home office general 
agent of the Northwestern Mutual Life 
in Milwaukee, was host during the week 
of June 6-13 to eleven members of his 
agency staff who qualified in an annual 
contest at Camp Munnohannit on Long 
Lake, near Mercer, Wis., in the North 
Woods country. This is one of the 
largest number of agents to qualify in 
many years. The guests included Dr. 
Cc harles E. Albright, for years the com- 
pany’s premier producer. 


curities such reasonable adjust- 


sues. Such adjusted values should ap- 
proximate the mean of the valuations 
established by the association for De- 
cember 31, 1935, and the market quota- 
tions as of October 1, 1936, and shall be 
subject to review by the committee on 
valuation of securities. 

Resolved, that for the inventory of 
stocks and bonds in the annual state- 
ments of insurance companies and so- 
cieties as of December 31, 1936, the fol- 
lowing basis is recommended as fair 
market value: 

1, All bonds amply secured and not 
in default shall be valued on an amor- 
tized basis wherever and in the manner 
permitted by law. 

2. All other bonds—and where amor- 
tization is not permitted by law all bonds 
—should be valued as shown in the Book 
on Valuations of Securities published 
under the auspices of the National As- 
sociation of Insurance Commissioners. 

3. Stocks should be valued as shown 
in the Book on Valuations of Securities, 
except as hereinafter provided. 

Life Company Stocks 

4. Stocks held by life insurance com- 
panies may be valued in the aggregate 
at the cost or book value, whichever is 
lower, provided the income received by 
such companies on such stocks in the 
aggregate, during each of the five years 
preceding the date of valuation, shall 
have been at a rate sufficient to meet 
the interest required to maintain policy 
reserves and other policy obligations, 
and provided further that the net invest- 
ment income received by such compa- 
nies on their ledger assets shall not 
have been less than required to maintain 
the reserve. This shall not apply to 
stocks of corporations in receivership or 
similar status. Cost as used shall be 
held to include stocks received as ex- 
changes or rights received as dividends 
or otherwise at not to exceed the mar- 
ket value quoted on the date they are 
acquired. 

Further resolved, that in cases where 
the condition of insurance companies 
may require the immediate disposition 
of securities, it is recommended that the 
discretion of the state supervisory offi- 
cials of insurance should be exercised 
to vary the general formula herein set 
forth, so as to adopt prices reflected by 
the exchanges. 


June 19, 1936 
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opportunities. 
(1) Interest until child is 18, 


(2) Income for college tuition and expenses, 
(3) Insurance at no cost or examination until child is 28 and 
(4) Automatic privilege of conversion, the premiums on which may be taken care of for 


the first few years at no 1 


GRADUATIONS 


NOW, the attention of your clients is on education. 
Our Educational Plan will provide: 


We offer his boy or girl wonderful 


d 





Wilmington, Delaware 


Matt Lauer 


cost, 


A Special Opportunity for a Special Class 


MATTHEW J. LAUER AGENCY 


CONTINENTAL AMERICAN LIFE INSURANCE Co, 
10 East 40th Street, New York 


For information call 
Lexington 2-5770 


pending upon conditions of conversion, 


A Delaware Corporation 


Sam Sapirstein 








ELECT CAMMACK TODAY 





Nominees for St. Louis Association 
Officers; Will Dramatize Sales From 
the Gay Nineties 
Howard H. Cammack, in charge of the 
St. Louis office of the John Hancock 
Mutual Life, has been nominated for 
president of the Life Underwriters As- 
sociation of St. Louis. The annual elec- 
tion of the organization will be held at 

the Statler Hotel at noon today. 

Other nominations made by the nomi- 
nating committee headed by Arthur P. 
Shugg, general agent for the Aetna Life, 
are William H. Van Sickler and Philip 
O. Works for vice-presidents; F. W. 
Aufderheide, Jr., J. S. Braunig and Adam 
Rosenthal for directors to serve three 
years; William J. Cusick and Bonaparte 
Trué for directors for two years, and 
Leonard R. Woods for director for one 
year. 

At the annual meeting there will also 
be a dramatic re-enactment of the sale 
of life insurance in the Gay Nineties. 





CLARK P. WILLIAMS DEAD 





Old-Time Superintendent of Metropoli- 
tan in Newark Retired From Serv- 
ice Quarter Century Ago 

Clark P. Williams, who retired as a 
stiperintendent for the Metropolitan Life 
in Newark twenty-five years ago, died 
last week at his home. He was 82 years 
old and had been with the Metropolitan 
since its early days. 

Mr. Williams, an outstanding citizen 
of Newark at the turn of the century, 
suffered a tragedy considered one of the 
worst of its kind in the city’s annals 
some thirty years ago. His wife and 
their two children were in a carriage 
with a driver when an Erie Railroad 
train struck them at the Avondale cross- 
ing in Nutley. All were killed. 





DONALD C. KEANE G. A. 


TOM BRENNAN 





YESTERDAY 


TODAY 


TOMORROW 


-Organized Service- 
THE KEANE AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
CH 4-2384 225 west 34 STREET 


“MINUTE MEN” 


JACK FAIRWEATHER 


R. D. LICHTERMANN ASSOC. 


CHET LEROY 











Northwestern Mutual 
Plans July Convention 


NEW TROPHY TO BE AWARDED 





Longest Traveler to Receive Recognition 
at Agents’ Association Meeting 
July 20-22 





Among the new features of the pro- 
gram for the 1936 convention of the 
Association of Agents of the Northwest- 
ern Mutual Life at the home office in 
Milwaukee, July 20-22, will be the award 
of a trophy offered by the standing 
committee of the association to the mem- 
ber traveling the longest distance. The 
total mileage will be computed on the 
basis of the airline distance from Mil- 
waukee to the center of his general 
agent’s territory, multiplied by the num- 
ber of agents present from that agency, 

As has always been the custom since 
the association was organized sixty years 
ago, all agents attend the convention at 
their own expense, the company’s con- 
tribution being in the nature of award- 
ing trophies for various achievements 
during the agency year ending May 3}, 
and some entertainment, including an 
annual banquet. All sessions are held in 
the home office auditorium and adjacent 
rooms. 

The convention period will also be 
the occasions for annual meetings of 
the various intra-association groups of 
general, district, special and _ soliciting 
agents, supervisors, and Chartered Life 
Underwriters. Trophies will be pre- 
sented by Grant L. Hill, director of 
agencies, in the presence of company 
executives, just prior to the opening 
session of the convention, in the trus- 
tees’ room. Agents attending their first 
convention will be special guests. Fred 
N. Tornow, Buffalo, N. Y., as_ chairman 
of the standing committee, will be gen- 
eral convention chairman. Victor C. 
Plummer, Rockford, IIl., is president of 
the association; Francis R. Olsen, Min- 
neapolis, vice-president, and T. Westley 
Tuttle, Milwaukee, secretary-treasurer. 





APPOINT E. M. MOORE 


Earle M. Moore has been appointed 
general agent in charge of the Southern 
California agency at Los Angeles for 
the Minnesota Mutual Life, in connec- 
tion with realignment of its agency sit- 
uation. Mr. Moore was formerly vice- 
president and a director of the National 
Reserve Life of Topeka, from which he 
recently resigned. 





General American 


(Continued from Page 3) 


that .may be effected through the mt- 
tualization of the company. It has been 
the experience in other instances, where 
large stock companies are mutualized, 
the final consummation of the mutualiza- 
tion plan eventually reduced the annual 
net premiums on the policies originally 
sold by the stock company. 

The General American Life has ap- 
proximately $750,000,000 of insurance, i 
force, including ordinary and group life, 
and $124,000,000 of admitted assets. 
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Boost O. Sam Cummings for 
National Ass’n Vice-Pres. 





‘ 





O. SAM CUMMINGS 
QO. Sam Cummings, Texas general 
avent for the Kansas City Life, has been 


boosted by the Dallas Association of 
Life Underwriters and the Managers As- 
sociation of Dallas to become vice-presi- 
dent of the National Association of Life 
Underwriters when elections are held at 
the Boston convention. After Chester 
0. Fischer of St. Louis had been spon- 
sored for the vice-presidency by the St. 
Louis Association Mr. Cummings re- 
quested that his friends present him for 
general service only but now that Mr. 
Fischer is going to the Massachusetts 
Mutual home office Mr. Cummings con- 
sented to have him name advanced for 
vice-president. During the past year he 
has been secretary and at other times 
has been a vice-president or a trustee 
of the association. He has also headed 
many committees including this year’s 
safety campaign, and has been president 
of the Texas Association of Life Under- 
writers, also of the Dallas Life Man- 
agers. His agency is one of the largest 
in the South. 

Before entering life insurance Mr. 
Cummings was managing director of 
Kiwanis International and since resign- 
ing that post he has served as president 
of Kiwanis International, also on the 
national Boy Scout council. 





CYRUS K. DREW’S HALF CENTURY 





Editor Preparing Souvenir Volume to 
Record Constructive Force of In- 
surance in Our Civilization 


Cyrus K. Drew, editor of the Western 
preparing a_ historical 
“Half a Centry of In- 
which will commemorate his 
fifty years’ association in insurance and 
his forty years as an insurance journal- 


ist. He began his insurance career in 
New Orleans, then went into the news- 
paper busine ss, becoming managing edi- 
tor of The Insurance Herald and later 
of The Insurance Field. After years 
in Denver as publisher of The Insurance 
Report he moved to San Francisco, 
Where for some years he has been editor 
of The Western Underwriter. He hopes 
the new volume will be the most ambi- 
tious effort yet made to memorialize the 
record of insurance as the greatest con- 
Structive force in our civilization. 

a volume will be issued in the spring 
Oo 37. 


Underwriter, is 
souvenir volume, 
surance,” 


JAMES A McLAIN’S FATHER DIES 
Louis H. McLain, father of James A 
McLain, vice-president of Guardian Life 

and for some years prominent fire in- 


Surance man, died in Sharon, Conn., 
last week. 





LIFE 
PROVIDES ITS FIELD MEN WITH: 


THE LINCOLN NATIONAL 


Kit Selling Methods 


In order that LNL representatives have 
all their sales story in one package, the 
Company provides complete sales kits on 
the most popular policy plans. Kits are 
available for such LNL leaders as the 5 Star 
Annuity, the Salary Continuance Plan, Edu- 
cational Insurance, and the Salary Savings 


System. 


THe LIncotn NATIONAL 
LirE INSURANCE 
CoMPANY 


FORT WAYNE INDIANA 


Maintains 81 Branch Offices 





ITS NAME INDICATES ITS CHARACTER 








Nominate Murrell To 
Head New York C.L.U.’s 


L. N. WHITELAW VICE-PRESIDENT 





Annapolis Graduate, Million-dollar Pro- 
ducer, General Agent, Murrell For- 
merly Led Chicago C. L. U.’s 





Thomas G. Murrell, manager for the 
Connecticut General in New York, has 
been nominated for president of the New 
York Chapter of Chartered Life Under- 





THOMAS G. 


MURRELL 


writers. Election will take place at a 
luncheon meeting on June 23. Mr. Mur- 
rell before coming to New York was 
head of the Chicago C. L. U. chapter. 

Leroy N. Whitelaw, educational direc- 
tor for the Prudential in the Metropoli- 
tan area, is nominated for vice-president 
and Raymond S. Maechtel of the C. B. 
Knight agency, Union Central, is named 
for secretary-treasurer. 

Suggested for the executive committee 
are Edward J. Allen, Gardiner agency, 
John Hancock; M. Warren Benton, 
Dunsmore agency, Equitable Society; 
John H. Brady, Luther-Keffer, Aetna; 
C. Preston Dawson, Beers, New Eng- 
land Mutual; Harry Krueger, Recht & 
Kutcher, Northwestern Mutual, and 
3enjamin Alk, Ben Hyde agency, Penn 
Mutual. The nominating committee was 
headed by William F. Plume, Jones 
agency, State Mutual, and included John 
H. Brady and William R. Julius, Taylor 
agency Mutual Life. 

Mr. Murrell came to New York in 
September, 1932, to open a new office for 
the Connecticut General in the Trans- 
portation Building, 225 Broadway. A na- 
tive of Virginia he attended high school 
at Lynchburg and was graduated from 
Annapolis in 1920. He remained in the 
navy for five years, was aide to the 
director general of the American Red 
Cross Relief during the Japanese earth- 
quake in 1923 and was awarded the Min- 
dinao-Sulu medal for service in the Phil- 
ippine insurrection. 

Made 33 Calls a Day 

Wishing to try commercial work he 
received a leave of absence from the 
navy and became a field assistant for 
the Travelers in Baltimore, where dur- 
ing his first ten weeks he averaged thir- 
ty-three calls a day cold canvass and 
wrote $7,900 in premiums. Later he 
served in a managerial capacity at Hart- 
ford, Waterbury, New Haven and Bos- 
ton. 

From 1929 until he came to New York 
to open his own agency he was manager 
of the life department for Fred S. James, 
prominent Chicago brokerage house, and 
while there he became the first president 
of the Chicago C. L. U. chapter. 


CONN. MUTUAL REGIONAL 

\ Connecticut Mutual regional meet 
ing at Lawsonia, Wis., next week will 
be attended by four Chicago general 
agencies. 
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S. E. Stilwell, Retiring As aa 
Had Brilliant and Long- Time Career 


With Western & Southern Since 1917; Once an Agent in the 
Field; Helped to Institute Ohio Insurance Laws 
Thirty Years Ago 


Samuel E. Stilwell, Ph.D., who re- 


tired at the beginning of this month as 
actuary of the Western & Southern Life, 
has had a brilliant career filled with im- 
portant work for the last thirty-six 
years. He has just completed nineteen 
years of service with the company and 
seventy-seven years of life but contin- 
ues as a member of the Western & 
Southern board of directors. 

The life story of Professor Stilwell 
is as unusual as the man. His college 
education was at Columbia University 
where he won signal honors, receiving 
his Phi Beta Kappa key with the degree 
of Bachelor of Arts in 1883, after which, 
as a Fellow in Science, he won succes- 
sively the degrees of Master of Arts in 
1884 and Doctor of Philosophy for orig- 
inal mathematical research in 1886. 


Gore and Pupim Were Classmates 


Always near the top of his class in 
the university he competed with at least 
two men of outstanding merit, John K. 
Gore, recently retired vice- -president and 
actuary of the Prudential, and the late 
Michael Pupin, internationally famous 
scientist. 

His first professional work was in 
teaching, when for four years he held 
the chair of Mathematics and Astron- 
omy at Allegheny College. A temporary 
loss of hearing forced him to give up 
teaching and turn his activities to the 
profession of life insurance. 

He first joined the actuarial depart- 
ment of the Penn Mutual Life in Phila- 
delphia where he served a six-year ap- 
prenticeship. The attractions of agency 
work induced him to leave home office 
work for the field, and the period of 
1894 to 1900 saw “Professor” in the role 
of agent for the John Hancock Mutual 
Life in Cleveland. The experience of 
these six years on the production firing 
line was of tremendous value in devel- 
oping his understanding of the problems 
of the field and has been reflected in his 
later work as actuary for the State of 
Ohio and the Western and Southern. 

The late Arthur I. Vorys, director of 
the Western & Southern, became Su- 
perintendent of Insurance for Ohio in 
1900 and chose Professor Stilwell as the 
first actuary for the Department. 


Helped Devise Model Code 


The Armstrong Investigation in 1905 
resulted in the famous Committee of 
Fifteen which devised model insurance 
codes for individual state enactment. 
Professor Stilwell was a guiding member 
of this Committee and after its work 
was done he carried its ideas to the floor 
of the Ohio legislature and was person- 
ally responsible for the enactment of the 
standard provision laws which are the 
key-stone of the Ohio Insurance code. 

As a member of the Committee on 
Blanks of the National Convention of 
Insurance Commissioners, Professor 
Stilwell was instrumental in developing 
uniform methods of accounting and re- 
porting of life company statements. In 
1910 he helped design the Mobile Bill, 
one of the first and most influential steps 
taken to establish the solvency of fra- 
ternal insurance through adequate state 
supervision requirements. 

In 1917 when the late W. J. Williams 
and his brother Charles F. Williams 
were seeking an actuary for the Western 
& Southern, there was only one logical 
choice, their old and close friend, the 
outstanding Insurance Department Actu- 
ary, Professor Stilwell. 


Two Goals 


In his long tenure with the company 
Professor Stilwell devoted his time to 





DR. SAMUEL E. STILWELL 

the achievement of two objectives. One 
was the establishment of Standard In- 
dustrial reserves as the valuation basis 
for the Industrial business. In 1931 he 
saw this objective accomplished, a mat- 
ter of great satisfaction to him. His 
other objective has been the organiza- 
tion and development of a large and 
modern Ordinary department in the 


company at least equal to the Industrial 
department in insurance in force. “As 
he relinquishes control he realizes this 
objective is still unattained, but his 
sturdy and unwavering optimism con- 
vinces him that this much-to-be- desired 
goal will be reached at the company’s 
Golden Anniversary in 1938,” says the 
Western & Southern Field News. 

“As Professor Stilwell steps gracefully 
into his well-earned role of Actuary- 
Emeritus, he leaves with us the heritage 
and tradition of honest, straight-forward 
thinking and of unflinching and relent- 
less perseverance in every principle of 
action he knew to be right.” 





Alfred B. Levy Heads 
Philadelphia Life Ass’n 

Alfred B. Levy, Equitable Society, was 
scheduled to be elected president of the 
Philadelphia Association of Life Under- 
writers yesterday at the June luncheon 
held in the Bellevue-Stratford. Others 
on the slate of officers were John N. 
Adams, Aetna Life, first vice-president ; 
Frederick W. Floyd, Continental Amer- 
ican, second vice-president; Henry G. 
Pickard, Connecticut General, treasurer. 

Directors of the Philadelphia Associa- 
tion elected for terms ending in 1939 are 
Franklin L. Bettger, Fidelity Mutual; 
Loren F. Hildreth, Travelers; Philip F. 
Murray, Penn Mutual; Clifford H. Orr, 
Pacific Mutual; Alexander V. Tisdale, 
Connecticut Mutual. 

O. Sam Cummings, Texas manager for 
the Kansas City Life, secretary of the 
National Association of Life Underwrit- 
ers and running for vice-president of 
that association, was the speaker. 





HEAR BETTER BUSINESS BUREAU 


The Life Managers Association of Los 
Angeles at its June meeting had a pro- 
gram featuring the work of the Better 
Business Bureau, hearing two of the 
officials. 
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ADDRESSES BETHEA AGENCy 





Ralph G. Engelsman First on Series of 
Lectures For Summer Months; 


Dawson Slated Next 
More than 100 members of the Qs. 
borne Bethea agency, Penn Mutual, New 
York, attended an agency meeting last 
week at which Ralph G. Engelsman, gen- 
eral agent for the company in New 


York, was the speaker. The meetin 
was the first of a series to be held den. 
ing the summer months which will bring 

prominent insurance producers bela 


the agency. General subject for the 
series is the “How” of getting the job 
done. 
C. Preston Dawson, Beers a 
‘ , S_ agency, 
New England Mutual, New York, 4 
slated to be the next speaker. Others 


on the program are John A. Stevenson, 
Penn Mutual, Philadelphia, and J. El. 
liott Hall of ‘New York. 





IRELAND MONTH BIG SUCCESS 





Best Month’s Business During Past 
Four Years; General Agents Make 
Presentation at Home Office 


A surprise meeting of twelve State 
Mutual Life general agents at the home 
office on June 8 to pay their respects to 
Stephen Ireland, vice-president and su- 


perintendent of agencies, culminated a 
drive for applications during May which 
resulted in the largest issued business 
recorded by State Mutual since March 
1932. George S. Lott of Dayton, presi- 
dent of the General Agents’ Association, 
made some brief remarks about the 
month-long drive and introduced Gen- 
eral Agent Merrill of Buffalo, dean of 
State Mutual general agents, who pre- 
sented to Mr. Ireland, on behalf of all 
the company’s general agents, a com- 
plete set of matched golf clubs and a 
bag, selected personally by Willie Ogg, 
professional at the Worcester Country 
Club. 





LIFE CO. OF VA. CHANGE 





Votes $1,000,000 Stock Dividend and 
Reduces Authorized Capital to 
Qualify for Entering State 


Directors of the Life Insurance Co. of 
Virginia have recommended the declara- 
tion of a stock dividend of $1,000,000 par 

value, amounting to 20% of the present 
outstanding capital stock of the com- 
pany. Stockholders will meet June 22 
to act on the proposal. In addition to 
the stock dividend the directors have 
authorized payment of the usual cash 
dividend of seventy-five cents per share. 

They also recommended to stockhold- 
ers that the certificate of incorporation 
be amended, decreasing the authorized 
maximum capital stock from $10,000,000 
to $6,000,000 par value in order that the 
company may qualify to do business in 
another state under the laws of which 
all the authorized capital stock of a cor- 
poration must be outstanding. 

A. Carlton McKenney, vice-president 
of the company, explained that the com- 
pany had not definitely decided to enter 
the state in question but it wanted to 
be in a position to do so if it decided 
to enter. The present outstanding stock 
of the company has a par value of $5,- 
000,000. The proposed stock dividend 
would increase that amount to $6,000,000. 


G. V. SHAW RETIRES 

This month marks the retirement of 
George V. Shaw as agency director for 
the Rochester office of the New York 
Life Insurance Co. Mr. Shaw has been 
associated with the company for the past 
thirty-three years. Prior to his retire- 
ment he received a gold watch at a tes- 
timonial dinner attended by the entire 
Rochester staff. 


J. G. PARKER TORONTO SPEECH 

J. G. Parker, Imperial Life of Canada, 
addressed the ‘June luncheon of the To- 
ronto Life Underwriters Association yes- 
terday, discussing “Fairness in Compe- 
tition.” 
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Made Production Manager 
For Glenn B. Dorr Agency 





WILBUR S. PRATT 


Wilbur S. Pratt, for six years with the 
Northwestern Mutual Life agency at 
Hartford, Conn., and supervisor there 
for the past two years, has been made 
production manager of the agency. 
Glenn B. Dorr is the general agent, hav- 
ing taken over the management the first 
of this month. 

Mr. Pratt is a Chartered Life Under- 
writer and was active in the organiza- 
tion of the Hartford C. L. U. chapter, 
having served as the first secretary- 
treasurer of that organization. 

For the past three years he has been 
a director of the Hartford Life Under- 
writers Association, being elected the 
second vice-president of the Association 
in June, 1935. During the past two 
years he has been actively engaged in 
the promotion of Life Insurance Week 
in Hartford. 

Mr. Pratt is a graduate of the Whar- 
ton School of Finance and Commerce, 
University of Pennsylvania, where he 
studied in Professor S. S.- Huebner’s 
life insurance course. 


WOODS LEADERS IN MOUNTAINS 








Equitable Society Pittsburgh Agency 

Holds Conference at Seanor’s Lodge; 

A Four-Man Contest 

The managerial staff and unit mana- 
gers of the Edward A. Woods Co., 
Equitable Society general agency at 
Pittsburgh, held a two-day meeting last 
week in the mountains of Pennsylvania 
as guests of Unit Manager Beryl L. 
Seanor of Indiana, Pa., who has a large 
hunting and fishing lodge at Fort Mc- 
Alveys. 

The agency in May paid for 13.7% 
more than last May. The four leading 
producers of the agency are holding a 
contest; F. S. Kailer and Theodore Wil- 
liams against M. J. Donnelly and M. B. 
Cohill. The contest runs all year and 
the first team is now in the lead. 





TRENTMAN VICE-PRESIDENT 





Heads Agency Division of Occidental 
Life of Raleigh, N. C.; Ten Years 
With Company 
W. H. Trentman has been made vice- 
president in charge of agencies of the 
Occidental Life of Raleigh, N. C. Mr. 
Trentman entered the business as an 
agent for the Pacific Mutual, joined the 
Occidental in 1926 also as an agent, has 
been manager, supervisor, agency field 
director and recently head of the entire 
agency department. In that capacity he 
succeeded P. R. Cross, who has just be- 
come agency director for the Southern 

Life of Georgia. 

Guy J. Gilbert, Lincoln National Life 
at Santa Ana, Cal, has been elected 
President of the Rotary Club there. 





John Binns Heads N. J. 
Life Underwriters Ass’n 


WITH THE NORTHWESTERN MUT. 





Is Prominent in Bible Association; Eigh- 
teen Years With Company; 
Other Newark Officers 





At the annual meeting and outing of 
the Life Underwriters Association of 
Northern New Jersey held last Friday 
at the Mazada Brook Golf Club the fol- 


lowing officers were elected for the en- 
suing year: President, John Binns, 
Northwestern Mutual Life; first vice- 
president, Lloyd D. Harrison, Phoenix 
Mutual Life; second vice-president, J. 
Bruce MacWhinney, John Hancock Mu- 
tual Life; treasurer, Ernest C. Hoy, Sun 
Life of Canada; secretary, John E. 
Gibbs, Penn Mutual Life. 

Frank W. Henson, Provident Mutual 
Life, W. W. Garrabrant, Connecticut 
General Life and Ernest Finch, Jr., 
Guardian Life, were elected to serve on 
the executive committee. 

The new president has been in the life 
insurance field for the past eighteen 
years, all of which has been spent with 
the Northwestern Mutual Life, ten years 
with the John I. D. Bristol agency in 
New York City in various capacities and 
the past eight years with the Gooding 
& Rowley agency in Newark. 

He is a Mason, a member of the Down 
Town Club, on the board of managers 
of the American Bible Society, Gideon 
Association, treasurer of the Baptist Ex- 
tension Society, trustee of the Children’s 
Temple, on the committee of Manage- 
ment of the Halsey Street Y. M. C. A., 
in Newark, and a deacon of the First 
Baptist Peddie Memorial Church of 
Newark. He resides in Maplewood, N. J. 


Association’s Successful Year 


The association has had one of the 
most successful seasons since its incep- 
tion, having the largest membership, 301, 
of any life insurance association in New 
Jersey. It hopes to have 500 next year. 





SALARY SAVINGS PLAN GAINS 





Special Week in Equitable Society 
Brings 500 Apps for $1,000,000; 
Individual Leaders Named 
Five hundred applications for approxi- 
mately $1,000,000 new business were re- 
ported as a result of the special salary 
savings week effort, May 25 to 30, in 
the Equitable Society. Forty-one new 
units were established and a great many 
requests for approval of units were sub- 

mitted to the reviewing division. 

The leader in number of cases written 
was Roy S. Kussy of the Golly agency, 
Peoria, with twenty-five completed appli- 
cations. M. T. Swann, Miner agency, 
New York, was second with twenty ap- 
plications. The Woods Company, Pitts- 
burgh, was leader among the agencies 
with thirty-six applications. The Embry 
agency, Kansas City, was second with 
thirty-five. 

The Bender agency, New York, led 
all agencies in new salary savings units 
sold during the week, the members of 
the agency submitting five cases. The 
Central department led all other depart- 
ments with a total of 198 completed 
applications for $333,221 in volume. 





PHILLIPS RICHMOND HEAD 

Charles W. Phillips,. head of the At- 
lantic agency of the Atlantic Life, was 
elected president of the Richmond, Va., 
Association of Life Underwriters at its 
annual meeting held last week, succeed- 
ing John B. Cary of the W. Tolar Nol- 
ley agency of the Northwestern Mutual. 
Other officers elected were: Parks P. 
Duffey, Connecticut General, first vice- 
president;-N. L. Huffaker, New York 
Life, second vice-president; Daniel L. 
Williams, New England Mutual, secre- 
tary-treasurer. 





The Cedar Rapids Life is thirty years 
old this June. 






































he June advertise- 
ment* of the Metropolitan 
carries a message to all 


husbands, new and old. 


Most of these husbands 
will cordially agree with 
the statement, ‘Of course 
you hope that in your 
married life there will be 
the least possible worry 


about money matters.” 


Helping to remove worry 
over money matters is 
every Field-Man’s job. 
The Family Protection 
Plan is a way — and, in 
many cases, the only way 


— by which these fears 

















may be removed. 


*Business Week, Collier's, Cosmo- 
politan, Forbes, Nation's Business, 


Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, Chairman of the Board 
Leroy A. Lincoln, President 


ONE MADISON AVE., NEW YORK, N. Y. 
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W. G. Thompson To Be Mgr. 
For Home Life Branch Office 





W. G. THOMPSON 


The Home Life of New York is open- 
ing a branch office to be located in the 
R. C. A. Building, Rockefeller Center, 
New York, under direction of W. G. 
Thompson, well known among life 
agents here. The office will carry 
forward certain types of specialized sales 
activity in connection with its planned 
estate program under the close direc- 
tion of the agency department. Since 
April, 1935, Mr. Thompson has been in 
the sales division of the agency depart- 
ment of the company. 

A graduate of Lehigh University and 
New York University Law School, Mr. 
Thompson entered insurance with the 
Ralph G. Engelsman agency, Penn Mu- 
tual, in 1930 as an agent. He later be- 
came supervisor and then agency direc- 
tor. In his new position he will build 
full-time life agents trained in the 
Home Life’s planned estate method. 


P. B. Banks Head Of 
Philadelphia C.L.U.’s 


Paul B. Banks of the Equitable So- 
ciety has been elected president of the 
Philadelphia Chapter of Chartered Life 
Underwriters. He is a member of the 
Million-Dollar Round Table and one of 
those scheduled to speak at the Boston 
convention of the Round Table. 

Other officers are Edward L. Reiley, 
Penn Mutual, vice-president; Cleo C. 
West, Prudential, secretary; and Mar- 
tin W. Lammers, Continental American, 
treasurer. Directors include Vaughan 
C. Chambers, National of Vermont; Clif- 
ford H. Orr, Pacific Mutual; A. Free- 
man Mason, Equitable of Iowa; S. Car- 
ter Millikin, Provident Mutual; S. B. 
Campion Wood, Travelers. 

Chairmen: publicity, Alice E. Roché, 
Provident Mutual; educational, Edward 
L. Reiley, Penn Mutual; program, John 
S. Boyd, Union Central; library, Em- 
met J. Murphy, Equitable Society ; lunch- 
eon, M. Roos Wallis, Equitable of Iowa. 








C. E. GERHOLD IN ALBANY 


Charles E. Gerhold, well known in 
life insurance managerial circles, for the 
past five years with the Berkshire Life 
in New York City (S. S. Wolfson Agen- 
cy), has just joined James B. O’Brien, 
Inc., general agent of the Berkshire in 
Albany. Mr. Gerhold resigned from the 
Wolfson agency several months ago and 
was with a large realty corporation un- 
til his present new post. He was for- 
merly with the Fidelity Mutual as office 
manager in the old Wallis agency. 





POWELL McHANEY RESIGNS 

Superintendent O’Malley has  an- 
nounced that Powell B. McHaney has 
resigned as chief counsel for the Mis- 
souri Insurance Department to engage 
in the private practice of the law in 
St. Louis. McHaney has been contem- 
plating this step for some time. His 
successor has not been announced. 
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“Eighty-five years’ Continuous Service to Policyholders” 


Wheale Made Bridgeport 
Manager for Fraser Agency 


HOWARD WHEALE 


Fraser Agency representatives in Fair- 


field, Litchfield, Rockland and West- 
chester Counties attended a dinner last 
week at the Tide Mill Tavern, Southport, 
Conn., at which J. M. Fraser, president 
of the agency and general agent of the 
Connecticut Mutual Life, announced the 
appointment of Howard Wheale as man- 
ager of the Bridgeport branch of the 
agency. Mr. Wheale’s appointment fills 
the vacancy occurring through the trans- 
fer of Richard E. Pille to the main of- 
fice of the Fraser Agency in New York 

James F. Toomey, associate. general 
agent, acted as toastmaster at the din- 
ner and introduced several speakers. 

Mr. Wheale is one of the best known 
life insurance men in Bridgeport. He 
received his early schooling in Bridge- 
port and after a brief mercantile career 
he became interested in life insurance, 
starting as an agent in New York City. 
He attended New York University to 
further his studies in this field and 
joined the Connecticut Mutual about a 
year ago. 





Occidental Life Reinsures 


Federal Reserve of Kansas 


The Occidental Life of California has 
reinsured the business of the Federal 
Reserve Life of Kansas City. President 
L. M. Giannini of the Occidental said 
that under terms of the agreement all 
death claims will be paid in full. A lien 
equal to 50% of cash values of Federal 
Reserve policies has been temporarily 
agreed upon. Net earnings from the 
Federal Reserve fund are to be applied 
as a reduction of lien. 

Federal Judge John C. Pollock, Kansas 
City, approved the Occidental’s offer to 
reinsure all outstanding policies of the 
Federal Reserve Life totaling $32,129, 
insurance held by 29,000 policyholders 
and to administer assets of a book value 
in excess of $8,000,000. William R. Baker, 
receiver, recommended the offer. The 
Occidental will maintain an office ™ 
Kansas City until December 31, 194. 


KNIGHT OUTING ; 
The C. B. Knight Agency, Inc. 0 
the Union Central Life, New York City, 
held its annual outing on Wednesday 
at the Westchester Country Club. 4 
story of the event with pictures wil 
appear in The Eastern Underwniter 
next week. 


Dinner to Clifton Maloney 
Clifton Maloney, president, Philadel 
phia Life, was given a dinner recently 
by the home office folks and agency 
force at the Warwick Hotel. E. 
Hurst, director agency service, presided 
and the only other speaker was Jackso! 











Maloney, vice-president of the compay 
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Medical Section of A. L. C. 


Discusses Heredity, Selection 


The need for careful investigation of 
the motive underlying each application 
for insurance was one of the important 
points brought up last week at the an- 
nual meeting of the Medical Section, 
American Life Convention, at White 
Sulphur Springs, W. Va. The possibili- 
ties arising from the effect which hered- 
ity may have on the tendency toward 
cardio-vascular-renal and other diseases 
were also importantly discussed. 

Comments by Dr. Harry Dingman, 
Continental Assurance, on investigating 
for moti¥. are printed elsewhere on this 


€. 
mi number of medical directors present 
at the convention discussed the paper of 
Dr. Raymond Pearl, professor of biology 
at Johns Hopkins, on insurability and 
heredity, which paper was reported in 
latt week’s The Eastern Underwriter. 
Dr. Keith Gordon, assistant medical of- 
fcer of the Sun Life of Canada, em- 
phasized the difficulty of getting reliable 
information as to family history, telling 
of an independent study he conducted 
in which he interviewed 150 physicians 
as to their families’ histories and was 
able to secure only fifty-two dependable 
medical histories. He selected physi- 
cians for the test since they were edu- 
cated, intelligent and presumably famil- 
iar with the subject of family history. 
He pointed out that this experience went 
to show the difficulty in using family 
history as a factor in underwriting. 

Valentine Howell, associate actuary of 
the Prudential, contributed to this dis- 
cussion, as did Dr. Henry Wireman 
Cook, vice-president and medical direc- 
tor of the Northwestern National Life, 
Minneapolis. The latter expressed be- 
lief that a minimum of two cases. of 
cardio-vascular-renal disease in the fam- 
ily between ages 40 and 80 was suffi- 
cient to make a risk substandard. 


Peptic Ulcer 


Peptic ulcer was discussed the second 

morning, Dr. Waltman Walters of the 
division of surgery, Mayo Clinic, giving 
the surgical viewpoint. Dr. Beaumont 
S. Cornell, supervising editor “Ameri- 
can Journal of Digestive Diseases and 
Nutrition,” took up the medical view- 
point, as did Dr. F. L. Grosvenor, med- 
ical director of the Travelers, and Dr. 
Cragin. There were widely different 
opinions on underwriting aspects of re- 
covered peptic ulcer cases. Dr. Gros- 
venor felt that underwriting of these 
cases should not be more liberal until 
tme would permit more careful study of 
results, Dr. Cragin expressed doubt that 
a peptic ulcer case ever should be taken 
standard. 
_ Motivation was the second main sub- 
ject, Dr. H. W. Dingman, vice-president 
and medical director of the Continental 
Assurance, leading this topic. He brought 
out underwriting aspects of depression 
results, A, McAndless, executive 
vice-president of the Lincoln National, 
said no limitation of policy form is suf- 
ficient to counteract the bad effects of 
bad moral hazard. 


Borderline Cases and Brokers 


_ President Lee N. Parker of the Amer- 
‘can Service Bureau, Chicago, touched 
on the fundamental difference in view- 
point of agents and brokers when select- 
Ing a risk. The agent has allegiance to 
his company, remains with it as a rule, 
and appreciates that it is valuable for 
him to have a good reputation with his 
company and thus is treated more lib- 
frally on some borderline risks. The 
broker, on the other hand, Mr. Parker 
said, places with many companies and in 
‘00 many cases seeks ways and means of 
Placing ‘borderline cases. Mr. Parker 
Said it was significant that brokerage 
agencies have been advertising and send- 
mg out circulars offering a market for 
Such cases. 

Cardiac hypertrophy was taken up the 
third morning, Dr. Thomas H. Dickson, 


medical director of the Minnesota Mu- 
tual, St. Paul, leading this topic. Dr. 
J. E. Boland, medical director of the 
Country Life of Chicago, and Dr. John 
M. Livingston, medical director of the 
Mutual Life of Canada, also presented 
papers. Dr. Livingston told of the pro- 
posed schedule of blood pressure read- 
ings being considered by Canadian com- 
panies, which if adopted, he said, he felt 
sure would eliminate many early heart 
deaths. This simple schedule terms 
readings of 140 systolic and 90 diastolic 
pressure substandard at all ages and as 
requiring rating. 

Dr. John M. Livingston, medical di- 
rector of the Mutual Life of Canada, 
Waterloo, Ont., said in discussing Dr. 

(Continued on Page 13) 





Dr. D. B. Cragin Heads 


Medical Section A. L. C. 
Dr. Donald B. Cragin, medical di- 
rector Aetna Life, was elected new 
chairman of the Medical Section, 
American Life Convention, at the an- 
nual meeting in White Sulphur, W. 
Va., last week, succeeding Dr. S. J. 
Streight, medical director of the Can- 
ada Life, Toronto. Dr. W. E. Thorn- 
ton, second vice-president and medi- 
cal director of the Lincoln National 
Life, was elected vice-chairman. Dr. 
B. F. Byrd, assistant medical director 
of the National Life & Accident, 
Nashville, secretary for two years, 
was re-elected to that post. Dr. Al- 
bert E. Johann, associate medical di- 
rector of the Bankers Life of Des 
Moines, was named program chair- 
man and a member of the board of 
managers. Dr. Thornton was program 
chairman for the 1936 meeting. 











Prudential’s Study of 1,000 Cases 
It Rejected Told By Howell 


Heredity Much Less Important Than Physical Condition and 
Other Factors, Actuary Tells A. L. C. 
Medical Section 


Heredity is less important than physi- 
cal condition in rating risks, according 
to Valentine Howell, associate actuary 
of the Prudential, who discussed cardio- 


vascular-renal disease, the subject intro- 
duced by Dr. Raymond Pearl of Johns 
Hopkins at the A. L. C. Medical Section. 
He told of experience on two groups of 
500 lives each, rejected for cardio-vas- 
cular-renal impairment. The first group 
consisted of Prudential rejections in 
1934, these being all born in the United 
States and on whom complete data as 
to parents’ ages was available. The sec- 
ond group was rejected in 1933. All the 
lives sprang from parents with expect- 
ancy only one year below normal. That 
there was not more difference, he said, 
was surprising. 

In all, four groups were studied, ages 
ranging from 15 to 67, the greatest num- 
ber being between 35 and 39. The sec- 
ond study dealt with comparison of the 
relation between cause of death of in- 
sured lives and that of their parents. 
Results showed, Mr. Howell said, that in 
the cardio-vascular-renal group 19.8% of 
all deaths recorded of fathers were due 
to this cause and 13.9% in the control 
group of standard lives used as a meas- 
uring stick; for mothers, 13.4 and 12.5% 
respectively. A similar study was made 


of cancer deaths, he said, results indi- 
cating a “moderate but positive relation- 
ship between cancer deaths in the par- 
ents and those in the children. Whether 
this relationship is due to heredity, to 
association or to similarity of environ- 
ment we have no means of discovering.” 

Mr. Howell gave data also on a study 
of ninety-one insured lives who had at- 
tained age 90 or over prior to death and 
upon whom complete family history was 
available. As a control group a similar 
number of lives involving death claims 
between ages 60 and 69 was studied. 
Again it was noticed there was only a 
very moderate difference in mean age at 
death of parents of the long-lived group 
as compared to the control group. 

Data from the Mutual Life of New 
York, New England Mutual and New 
York Life also was studied. There was 
indicated only-a very moderate amount 
of correlation between longevity in par- 
ents and longevity in children. “So, on 
the basis of the figures available,” Mr. 
Howell said, “medical selection in life 
insurance today is justified in placing 
much more weight on physical condition 
and other factors than on family his- 
tory, which is only considered to be of 
major importance in connection with a 
possible tubercular inheritance or asso- 
ciation.” 


Must Search Applicant’s Motive, 
Dr. H. W. Dingman Warns Doctors 


There is an element of selfishness pres- 
ent whenever life insurance is bought, 
Dr. Harry W. Dingman, vice-president 
and medical director of the Continental 
Assurance of Chicago, declared to the 
A. L. C. Medical Section, even though 
a great deal of altruism and self-denial 
is involved. The life insurance buying 
public is intelligent, knows values and is 
accustomed to getting its money’s worth, 
whether in food, clothes, shelter or any- 
thing else. When they buy money for 
future delivery, therefore, self-interest 
is not neglected. Sometimes when they 
buy life insurance the buying is done 
more advantageously than is the selling 
by the company. The public is selfish 
in its purchase, whereas the company is 


impersonal in selling—perhaps too much 
so, he said. 

The self-interest of the policy buyers 
often extends beyond the law of aver- 
ages, which is why the companies must 
examine for motivation. Ability to pay 
premium is not always sufficient; a prime 
essential is character. In insurance this 
means willingness to pay as many pre- 
miums as any other individual of life 
age; willingness to make frank and com- 
plete representation so adequate ap- 
praisal of the risk may be made. 

Use of More Than 20% of Income For 
Premium Suspicious 

Dr. Dingman set 20% of income as 
maximum expenditure for life insurance, 
the country-wide average being 6%. 
Willingness to exceed the 20% limita- 


(Continued on Page 13) 





Silver Anniversary 
1911-1936 


Premium Income 
—$4,713,629.00 
(an increase of 14% over 1934) 


Assets 
—$22,180,672.00 


(an increase of 11% over 1934) 


Insurance in Force 
—$193,955,746.00 


(an increase of 10% over 1934) 


Continental Assurance 
has made an increase in 
assets and insurance in 
force each and every year 


since inception. 
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AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 


INDIANAPOLIS, INDIANA 





@ All modern forms of Life Insurance and An- 
nuity contracts are written, either on an 
annual or single premium basis. Annuities in- 
clude Retirement Income, Elective (De- 
ferred), Joint and Survivor, Refund, and 
Survivorship--one for any type of prospect, 
in short. 

















The Life Agent's Responsibility’ 
To Youth 


It is a common occurrence for life insurance companies 
to receive expressions of regret from those whose 
policies have matured, that they did not have the 
wisdom and foresight in earlier years to take out as 
much insurance as their needs required or their pocket- 
books allowed. 


Herein lies the responsibility of the life insurance sales- 
man; to overcome the natural tendency of young men 
and women to procrastinate and defer action in mat- 
ters of life insurance when wisdom would counsel other- 
wise. How much better it is to arrive at old age with 
substantial insurance and no regrets than to arrive 
there with some insurance and many regrets. 


™GREAT-WEST LIFE 


ASSURANCE COMPANY 


HEAD OFFICE --- WINNIPEG 
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SUN LIFE 
ou OF CANADA 








EXPERIENCE 








THE HISTORY of LIFE INSURANCE is a glori- 
ous tale of Man's endeavour to meet his 
greatest instinctive need—Security. To 
this end, the system of mutual co-operation 
known as Life Insurance has been evolved 
through the ages and, to-day, stands tested 
and proved beyond doubt, having with- 
stood the storms of human affliction 
and economic disaster with unimpaired 
strength. 


THIS GREAT MISSION of PROTECTION has 
rendered service to humanity beyond esti- 
mate, and the Sun Life is proud of its 
Sixty-five years partnership in a business 
of such exemplary record and tradition. 
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| THERE'S A SUN LIFE POLICY FOR EVERYONE | 
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1860-1936 


“Guardian of 


Ameriean Families 


for _ 76 Years” 





THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 


Established 1860 
NEW YORK CITY 


A Matual Company . 
50 UNION SQUARE 
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Has Scored Consecutively 
1,000 Weeks; Twenty Years 





JOSEPH H. PHIPPS 


Joseph H. Phipps, star producer of the 
Provident Mutual at Cleveland, was hon- 
ored by his associates on June 11 on the 
occasion of his completing one thousand 
weeks of consecutive scoring. A dinner 
party was held at the Lake Shore Hotel 
and Mr. Phipps was presented with a 
plaque signed by all the members of the 
Cleveland agency and a number of home 
office executives. 

Walter D. Cross, Malcolm L. Williams 
and Ernest A. Farrington of the agency 
department represented the home office 
at the gathering. 

With the Provident since 1914, Mr. 
Phipps has led the agency for most of 
those twenty-two years. 





C. S. MONTGOMERY DEAD 





General Agent For National Life of 
Vermont at Los Angeles For 
Past Thirty Years 


Chas. S. Montgomery, general agent 
at Los Angeles for the National Life 
of Vermont for the past thirty years, 
passed away May 29 following an illness 
of ten days. He was 66 years of age, a 
native of Kentucky, and came to Los 
Angeles in 1906, first representing in 
this field the Stolp agency in San Fran- 
cisco of the National Life and shortly 
thereafter establishing his own general 
agency of the company in Los Angeles. 
He was always active in the work of the 
Life Underwriters’ Association of Los 
Angeles and served as its president in 
1909. He was also an active member of 
the Life Insurance Managers’ Associa- 
tion of that city. He was a substantial 
personal producer and devoted the last 
six years to this work. During the past 
few months he has been associated with 
the Walter J. Stoessel agency of the 
National Life in Los Angeles. 





RHODES HEADS TENN. ASS’N 


_L. W. Rhodes, manager of home office 
life department of The Interstate Life 
& Accident, Chattanooga, was elected 
president of The Tennessee Association 
of Life Underwriters at a meeting of 
the executive committee June 4. Other 
officers elected were Harry W. Pipkin, 
Johnson City, vice-president; F. W. 
Whitner, Memphis, vice-president and 
Nellie J. Roche, Nashville, secretary and 
treasurer. Mr. Rhodes will soon be re- 
tired as president of The Chattanooga 
Association of Life Underwriters and 
under his leadership membership of this 
group has increased from 45 to 162 
within less than a year. 





LONDON, ONT., MANAGERS’ CLUB 
At the annual meeting of the Life 
Managers’ Club of London, Ont., George 
Copeland, manager of the London 
agency of the Mutual Life of Canada, 
was elected president. W. Preston Gil- 
bride of the Great-West Life was elect- 
ed vice-president; J. A. Taylor of the 
Canada Life, secretary-treasurer. 


MORRIS DALLAS ASSISTANT 


M. G. Morris of Palestine, Texas, has 
been named Agency Supervisor of the 
Dallas, Texas, agency of the Bankers 
Life of Iowa. Mr. Morris has been with 
the Bankers Life since late in 1929. He 
will assist Agency Manager W. B. 
Scroggie in the development of the Dal- 
las Agency. 





LAW JOURNAL ARTICLE 


The New York Law Journal recently 
carried a two-instalment article on per- 
sonal life insurance trusts by Albert Ep- 
stein of the New York Bar, also dis- 
cussing optional settlements. 


E. E. CROSBY RESIGNS - 


E. E. Crosby, who has been agency 
organizer of the Hintzpeter agency in 
Chicago for the Mutual Life of New 
York, has resigned from that post but 
continues as a personal producer. 








HEARD on the WAY 








After nearly half a century with the 
New York Life, William M. Harris, in- 
spector of agencies in charge of Greater 
New York territory, is retiring on July 
1. He recently returned from a trip 
around the world on the Empress of 
Britain, two of his world-girdling pas- 
senger associates being Arthur Hunter, 
vice-president and actuary of the com- 
pany, and Lawrence Priddy, who for 
many years was one of the country’s 
greatest insurance agents and who was 
president of both the National Associa- 
tion of Life Underwriters and the Life 
Underwriters Association of the City of 
New York. When the boat reached Cali- 





Sell the Key Man 
And You Sell the Rest 


Salary Savings doesn’t cost the key man a cent and he 
may get something out of it. So why shouldn’t he be all for 


it? Usually he is. 


He knows that office people nearly all need insurance. He 
knows the best of them will like the idea and give him some 
credit for the convenience of it. 


Office people are used to depending on Management’s 
opinion. Like everyone else, they want life insurance more 


than ever before. 


They can’t get round much during the 


day and aren’t exposed to salesmen. 


There’s the situation. 


Some day this field will be all closed up. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


fornia John Newton Russell of Los An- 
geles, Pacific Mutual Life, and also a 
former president of the National Asso- 
ciation of Life Underwriters, boarded 
the ship with Mrs. Russell en route 
through the Canal to New York and 
from New York he sailed for Europe. 
The Russells will visit the North Cape. 

Following his trip home Mr. Harris 
attended the Republican National Con- 
vention in Cleveland and as a former 
Kansan renewed acquaintance with Wil- 
liam Allen White, the Emporia editor 
who is an outstanding figure in the 
world of American letters and who also 
had considerable to do with the writing 
of the platform adopted at Cleveland. 

Mr. Harris had been wanting to retire 
for some time as it was exactly forty- 
seven years ago that he got a job with 
the company in Wichita, Kan. His job 
was office boy to the cashier, and the 
cashier was Thomas A. Buckner, now 
president of the company. The relations 
of Mr. Buckner and Mr. Harris have 
been close all these years. Mr. Harris 
is a neighbor of Mr. Buckner in River- 
dale, N. Y. 





Among the insurance men seen at 
the Republican national convention in 
Cleveland were Edward D. Duffield, 
president of the Prudential; Leroy A. 
Lincoln, president of the Metropolitan 
Life ; T. Grant, president of the 
Business Men’s Assurance, Kansas City, 
and William M. Harris, inspector of 
agencies, Greater New York, of the New 
York Life. 

Mr. Duffield was chairman of the New 
Jersey delegation. Mr. Lincoln was a 
spectator. So was Mr. Harris. 

Mr. Grant is one of the original Lan- 
don-for-President boosters, and was 
treasurer of the campaign which had for 
its objective the nomination of Landon 
for President. His interest in Landon 
recalls the luncheon he gave at the 
Waldorf-Astoria while the Association 
of Life Insurance Presidents was meet- 
ing there at its annual convention last 
December. He was host to Roy Rob- 
erts, husky and hustling managing editor 
of the Kansas City Star. To meet Mr. 
Roberts he had a tableful of prominent 
insurance men. At this luncheon there 
was opportunity for Roberts to tell all 
about Landon. 

Speaking of Landon, The Eastern Un- 
derwriter in December, 1935, printed a 
long story about the personality of the 
Kansas Governor, written by Cliff C. 
Jones of R. B. Jones & Sons, leading 
Kansas City insurance agents. 

A member of the New Jersey delega- 
tion was Mrs. Charles S. Conklin, whose 
husband is United States manager of 
the Pearl of London. 





Commencement exercises are the order 
of the day. Joan Duffield, oldest grand- 
child of President E. D. Duffield of the 
Prudential, and daughter of Mr. and 
Mrs. Dickinson Duffield of Hartford, 
Conn., is three and a half years old and 
has been attending a nursery school near 
her home. 

At regular intervals during the school 
day each child is required to lie down 
and rest. 

The school had its “commencement” 
exercises last week. They included pres- 
entation of prizes to the leading “stu- 
dents.” Little Joan was all in a twitter 
hoping to win a prize. She came home 
in a state of elation and enthusiasm. 
She had won a prize! And she proudly 
displayed a tag pinned to her coat 
awarding her first prize as the best 


Uncle Francis. 





ACACIA DEDICATION DATE 
The Acacia Mutual convention at 
which the new home office in Washing- 
ton, D. C., will be dedicated will be held 
August 12 to 14. 





SN TILTON ORR A 





—_ 
THE EASTERN 
UNDERWRITER "> 
















June 19, 1936 





Miss ae Bascutive 
Secretary Chicago Ass’n 


ELECTED AT ANNUAL MEETING 





Frederick Bruchholz, Again President, 
Pays Tribute to Late Walt Tower 
and I. B. Jacobs 





Miss Joy M. Luidens was elected ex- 
ecutive secretary of the Chicago Asso- 
ciation of Life Underwriters at the an- 
nual meeting Tuesday. New officers of 
the association are as announced in The 





Root—Chicago 
MISS JOY M. LUIDENS 


Eastern Underwriter when nominated: 
Frederick Bruchholz, New York Life, 
president; A. E. McKeough, W. A. Alex- 
ander & Co., first vice-president ; Charles 
B. Stumes, Penn Mutual, second vice- 
president; Alfred J. Johannsen, North- 
western Mutual, treasurer. 

Miss Luidens was secretary to the late 
Walt Tower who was managing director 
of the association when he died this year 
and she has been in charge of the asso- 
ciation’s office since then. 

Mr. Bruchholz paid tribute to both Mr. 
Tower and I. B. Jacobs, who was elect- 
ed president of the association last year 
but died during his term. 

Alexander E. Patterson, Penn Mutual 
general agent in Chicago and vice-presi- 
dent of the National Association of Life 
Underwriters, presented framed certifi- 
cates for agencies having 100% member- 
ship in the association. The Chicago 
group has 1,052 members, an all-time 
high. The five 100% agencies are E. B. 
Thurman, New England Mutual; Albrit- 
ten, Provident Mutual ; Brennan, Fidel- 
ity Mutual; Marquis & Ellsworth, Provi- 
dent Mutual; Lomasney, Metropolitan. 


G. Franklin Ream Speaker 

G, Franklin Ream, assistant superin- 
tendent of agencies, Mutual Benefit, was 
the chief speaker talking on “Our Busi- 
ness Under Modern Highlights.” He 
was introduced by Paul W. Cook of the 
Mutual Benefit. 

Francis G. Bray, New England Mu- 
tual, will fill the unexpired term of A. J. 
Johannsen as director for one year end- 
ing June, 1937. Directors elected for the 
two-year term ending June, 1938, are L. 
me a5 a 3uckley, Provident Mutual 

J. Lynn Catlett, Acacia Mutual; 
Edvard E. Crosby, Mutual Life of New 
York; Dave Dawson, Mutual Trust Life; 
Rockwood S. Edwards, Aetna Life, and 
James F. Slack, Continental Assurance. 





ee Nat’! Holds 
Hot Springs Meeting 


FIRST OF THREE REGIONALS 





Many of Company’s Eastern Fieldmen 
Take Part in Convention; President 
Hall on Program 





The Eastern regional meeting of the 
Lincoln National Life, first of a series 
of three territorial sessions, was held 
this week at the Homestead, Hot 
Springs, Va., with 200 present. “Quality 
business and quality agents,” was the 
theme of the convention as given by A. 
L. Dern, vice-president and director of 
agencies, in opening the meeting. 

The next Lincoln National regional will 
be at Green Lake, Wis., on June 23, 24 
and 25, and the final meeting will be at 
Del Monte, Cal., July 13, 14 and 15. 

H. Hammond, superintendent of 
agencies, discussed “Effective Working 
Methods.” “Where, why, and when— 
the story of 4,560 applications,” was the 
subject handled by W. T. Plogsterth, 
director of field service. 

Fieldmen attending the meeting were 
given an insight into the medical end 
of underwriting problems attendant to 
securing “quality business” by Dr. W. E. 
Thornton, second vice-president and 
medical director. 

F. Cross, second vice-president and 
manager of agencies, discussed “Quality 
Agents.” 

The morning business session of the 
first day of the meeting was closed with 
the talk, “The Spirit of Our Organiza- 
tion,” by Arthur F. Hall, president. Mr. 
Hall dealt largely with morale and man- 
agement as it affects a life insurance 
company. 

M. B. Cohill Guest Speaker 


The feature of the second day’s busi- 
ness session was a speech on “Prospect- 
ing” by the guest speaker, Maurice B. 
Cohill, leading producer for the first five 
months of 1936 for the Edward A. Woods 
Agency of the Equitable Society. 

A prospecting clinic conducted by 
three outstanding producers: C. E. Ben- 
nett of Cleveland, O.; R. N. Rothrock 
of Tyrone, Pa., and N. S. Fletcher of 
Tenafly, N. J., furnished an interesting 
portion of the second morning’s program. 


Five Star Annuity Discussed 


The presentation of the Lincoln Na- 
tional Five Star Annuity was given by 
H. H. Horowitz of Norfolk, Va. The 
subject of “‘Salary Continuance” was dis- 
cussed by W. W. Teekell of Shreveport, 
La., and H. H. Delp of Columbus, O 

W. M. Sinclair of Bound Brook, N. J., 
a member of the H. C. Lawrence agency 
of Newark, who has placed a number of 
corporation insurance cases, read a paper 
on business insurance. “Planning one’s 
day, keeping records, and time control,” 
was the subject discussed by H. J. Was- 
serlein, Sr., of Cleveland, O. The devel- 
opment of life insurance selling from a 
hit or miss proposition to its present 
professional aspect was discussed by J 
W. A. Staudt, general agent at Canton, 
O., who talked on “Forty Years of Life 
Insurance Selling.” 

Twelve agents took part in an informa! 
round table. 





Veterans’ Bonus 


(Continued from Page 1) 
possible with the idea of having them 
put part of the payment in insurance 
premiums has been making considerable 
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use of direct mail for some time in writ- 
ing veterans. 

A general suggestion was for all 
agents to review lists of their policy- 
holders and prospects, determine which 
are veterans, and to approach them with 
the idea of reinstating old insurance be- 
fore they purchase new. 


Part of Surplus For Insurance 


At one agency meeting it was decided 
that the majority of veterans will use 
their money to pay off debts, purchase 
necessities and will then have a small 
surplus. Agents will use the approach 
that the surplus can be used as an an- 
nual premium on a life policy to replace 
the amount of the bonus in the man’s 
estate. If the full bonus was $1,500 the 
veteran should purchase that amount of 
life insurance, thereby retiring certain 
of his debts while keeping his estate 
intact for his dependents. 

In an agency bulletin another group 
of agents was instructed to approach 
veterans who will cash in their bonds 
with a plan to purchase life insurance 
on a prepaid plan, using the several 
years’ leeway to reduce the amount of 
annual premium thereafter. 

Another approach was based on the 
sale of single premium business—life in- 
surance, endowment or retirement in- 
come. The agents were instructed that 
under a 20 Year Endowment plan the 
single premium on a $1,000 policy would 
be about $617. An additional $1,000 
could be purchased for a small annual 
premium averaging about $40. Under 
this plan the veteran is providing his 
family with $2,000 protection. If he 
lives, his $617 will become $1,000. His 
contract has an immediate cash value 
and he has the privilege of borrowing 
against it. 


The Situation in a Nutshell 


Here are what some general agencies 
or managers told The Eastern Under- 
writer: 

“We think it is more important to a 
veteran’s family to have insurance than 
to have an automobile or take a cruise 





JERSEY CITY, N. J. 


GROUP 


aia 





to the West Indies. Our men have made 
a careful check of their policyholders 
who are veterans and are seeing as many 
of them as they can.” 





“Many veterans want cash and not 
another form of investment. Some of 
them already have life insurance and 
we are telling them that the bonds at 
3% compound interest are a_ mighty 
good investment for them to hold.” 





“We think agents should not oversell 
the veterans. They have the money to 
pay a good premium now, but what 
about next year?” 





“Much of this bonus money will be 
spent for consumer goods and the bene- 
fit to life insurance will be felt indirectly 
through retail merchants, automobile 
salesmen and the like. However, we 
have been selling insurance on a pro- 
gram basis so we are reviewing our files 
to determine those men who may be in 
a position to complete another portion 
of their program through bonus money. 





“We are keeping away from the vet- 
erans, but if our agents run across any 
and the subject is discussed we are ask- 
ing them to advise the veterans to keep 
their bonds.” 





In a visualization of what a huge sum 
$2,000,000,000 really is the United States 
News says that comparatively it means: 

More than all wages and salaries 
paid by railroads in 1935, totaling 
$1,888,000,000. 

More than all wages and salaries 
paid by the mining industry in 1935, 
totaling $896,000,000. 

More than all wages paid on work 
relief projects in 1935, totaling $1,- 
300,000,000. : 

More than all Federal pay rolls in 
1935, which including the military 
services totaled $1,700,000,000. 
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OLD LINE LIFE CONVENTION 





Day’s Session at Home Office in Mil- 
waukee Will Precede Three Days’ 
Meeting at Lawsonia 
The annual convention of agents of 
the Old Line Life of America will be 
held at the home office in Milwaukee 
on Tuesday, July 7, it is announced by 
Warren J. Moore, secretary of the com- 
pany, who has been named general con- 


vention chairman by President John E. 


Reilly. H. A. Woodward, manager, acci- 
dent and health department, is vice- 
chairman. A reception will occupy the 
morning, and following a luncheon at 


the Hotel Plankinton at noon, the main 
business session will be held under the 





. o 
» Medical Section 
(Continued from Page 9) 
Thomas H. Dickson’s paper on hyper- 
trophy of the heart that post-mortem 
and clinical evidence relating to this 
condition is incomplete for assurance 
purposes. The reason for failure of en- 
larged hearts has not been explained 
satisfactorily. 
Hypertension Limits Too High 

The final main subject was essential 
hypertension as a factor in mortality. 
Dr. Carl Lovelace, medical director of 
the Amicable Life, Waco, Tex., giving 
his conclusions. He also said 140 and 
9) readings should mark a risk as less 
than standard and he felt the upper lim- 
its in use in the United States have been 
too high. Dr. DeWitt Smith, medical 
director, Southwestern Life, and Dr. M. 
L. Graves, medical director, Seaboard 
Life, also developed this subject. 

Ten round table conferences followed, 
winding up the meeting. There was an 
attendance of about 200 at the sessions. 
President Gerard S. Nollen of the Bank- 
ers Life of Iowa, president also of the 
American Life Convention, and Col. C. 
B. Robbins, its manager and general 
counsel, extended greetings from the or- 
ganization. Dr. Eugene F. Russell, med- 
ical director of the Mutual Life of New 
York and president of the Association 
of Life Insurance Medical Directors, 
brought greetings from his group. 

Although the place of the meeting next 
year was not selected, Colorado Springs 
and Green Lake, Wis., were considered, 
it being felt that western companies 
should be recognized in order to encour- 
age attendance. The annual dinner and 
dance was informal. 

Career of Dr. Cragin 

Dr. Cragin, the new chairman, is one 
of the outstanding medical directors in 
this country. He was born at Farming- 
ton, Me., and graduated from the State 
Normal School, afterward teaching school 
for some time. Then he studied in the 
Harvard Medical School and upon grad- 
uation engaged in practice at Boston for 
two years. Then he was surgical house 
officer of Carney Hospital, Boston. After 
this experience he went to Waterville, 
Me., where he was in private practice, 
and in 1920 moved to Hartford. He was 
assistant medical director of the Aetna 
Life for about twenty years and became 
medical director about four years ago. 
He is consulting surgeon of Hartford 
Hospital and has been active in civic 
work as commissioner of public welfare 
of Hartford and commissioner of health 
there. 

Golf Committee 

The Section’s Golf Tournament con- 

tinues to be one of the stellar attrac- 


tions. Dr. Henry Wireman Cook of the 
Northwestern National was in charge 


of this affair, as usual, assisted by a 
committee composed of W. F. Black- 
ford, M. D., Commonwealth Life; B. F. 
Byrd, M. D., Secretary of Section, Na- 
tional Life & Accident, and J. Howard 
Oden, North American Reassurance Co. 
A deluge of rain in the first afternoon 
nearly spoiled the early rounds in the 
matches. Among organizations con- 
tributing golf prizes were the follow- 
ing: North American Reassurance Co., 
Canada Life, American Service Bureau, 
Lincoln National Life, Northwestern 
National, National Life & Accident and 
Yeomen Mutual Life. 


direction of Paul A. Parker, agency di- 
rector, with President Reilly extending 
the welcome. 

Several outstanding salesmen in Amer- 
ican life insurance will talk on salesman- 
ship. The annual banquet at night will 
close the convention proper, but on the 
morning of the following day the agents 
who have qualified in various divisions 
and contests will proceed to Lawsonia, 
on Green Lake, in central Wisconsin, 
for a three-day outing. 


“TEN STRIKE FOR NOLLEN” 

“Make a Ten Strike for G. S. Nollen,” 
‘s the slogan of the Bankers Life of 
lo--a in honor of Mr. Nollen’s tenth year 
as head of the company. The idea is to 
stimulate a bowling tournament. ~ 








N. Y. MANAGERS GOLF TODAY 
The New York Life Managers Asso- 
ciation is golfing at Rockville Center, 
L. I., today with members of the Life 
Supervisors Association as guests. 


Canadian Committee 
Reports on Annuities 


RECOMMENDS HIGHER’ RATES 





Government Must Follow Example of 
Insurance Companies and Adjust 
Returns on New Contracts 





The special committee of the Canadian 
Senate, which has been studying opera- 
tions of the government annuities 
branch, has brought in a report recom- 
mending increases in rates. Loss to the 
Dominion treasury was approximately 
$400,000 last year, the committee found. 
“The evidence showed that the mortality 
tables now used were obsolete,” it 
stated, “and while insurance companies 
and other companies granting annuities 
had changed their mortality tables from 
time to time in recent years, the table 
used by the annuities branch remained 
unchanged with the result that the pub- 
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89 ‘Years Ago 


The plow of 1847 scored its lone furrow much as did 
the rude contrivance of ancient Egypt. Now, the tractor 
with its gangplows in one day does what would have 


taken a month at the time the Canada Life was born. 


past six years, this Company has paid to policyholders, 


annuitants and beneficiaries over 158 million dollars. 


The World has moved far since the Canada Life was 


During the same period, the Company’s 
were 
bringing the total assets for protection 


of policyholders to over $248,000,000. 
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established in 1847, but nothing has been more note- 
worthy than the rise and development of life insurance 


as a form of protection and investment. 


Some idea of the present day scope of Canada Life 
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lic treasury is losing a very large amount 
of money annually.” 

The committee found also that the 4% 
interest paid on annuities had been rea- 
sonable when the measure was enacted, 
but since then changes in money rates 
forced insurance and other annuity 
groups to reduce interest while the gov- 
ernment rate was unchanged. The rate 
should be 344%, and charges should in- 
clude cost of administration, salaries and 
commissions, if any, the committee rec- 
ommended 

o mention was made in the report 
of what the rate increase should be. 
This is left to the government to de- 
termine. 

The government leader in the Senate 
has undertaken to place the recommen- 
dations before the minister in charge of 
the annuities branch. 





BIRMINGHAM PRESIDENT 
Frank W. Drake, general agent of the 
Massachusetts Mutual Life, was named 
president of the Birmingham Associa- 
tion of Life Underwriters at the annual 
election of officers, held on June 11. 
Orlando Ogle, president of the Alabama 
Association of Life Underwriters, an- 
nounced “the greatest sales conference 
ever held in the South” would be held 
in Montgomery when the state sales 

conference meets on June 24 and 25. 





Dr. Dingman 


(Continued from Page 9) 


tion strongly suggests overbuying, but 
may indicate overselling by the agent 
or interest in the investment aspects of 
life insurance. Even if the agent presses 
to secure a sale the prospect does buy, 
Dr. Dingman said, so the question prop- 
erly may be raised why he is willing to 
divert to life insurance large sums of 
money formerly going into investments 
and other channels. It may well be the 
individual has an intimation that his ex- 
pectation of life may be less than it 
should be. 

Concealed information is a growing 
hazard, especially on jumbo lines. Jumbo 
policyholders have been expensive due 
to suicides and accidents, as well as 
early deaths. They knew more about 
themselves than the companies were able 
to learn and bought their life insurance 
at a bargain. However, it is of great 
advantage to life companies, on the 
whole, that their insureds are better in- 
formed about themselves, about the evils 
of excesses of any kinds, about overeat- 
ing, etc., about methods of combating in- 
cipient impairments, for thus they live 
longer on the average and pay more 
premiums, which permits less insurance 
cost. 

Dr. Dingman emphasized that claims 
due to concealment of vital information 
inevitably raise the cost of insurance for 
the body of policyholders, and it is the 
companies’ obligation to protect the ma- 
jority from unfair intrusion. 

Paying For Best Examinations 

Dr. Dingman also discussed the prob- 
lem of securing thoroughly reliable ex- 
aminations from doctors whose monthly 
checks from this work are very small. 
Motivation again enters here. The ex- 
aminer having large average checks is 
selfishly interested in maintaining his 
reputation with the company. “Concen- 
tration of fees on the fewest physicians 
possible is the surest way to command 
dependable examining service,” he said. 
There is a strong motivating force with 
family doctors to tell no more unpleas- 
ant information than is necessary. This 
is especially true in the case of a phy- 
sician who has been practicing mental 
hygiene on the applicant. 

Home office underwriters, he said, are 
torn between the company’s plea to be 
careful and the agent’s plea to be liberal. 
The leaning must be toward conserva- 
tism, which, he said, paradoxically, is to 
the agent’s interest. Faithful trustee- 
ship is owed to the policyholder body. 
Pressure for liberalism is stronger from 
the companies than from agents, for 
competition enters sometimes to a point 
that ignores experience. 
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INSURANCE BUYER’S BOOK 

A book on buying insurance written 
by an intelligent buyer was due. Such 
a volume is “Buying Insurance,” by P. 
D. Betterley, assistant treasurer of Gra- 
ton & Knight Co., who is its insurance 
consultant. It is published by McGraw- 
Hill. Purport of the volume is to guide 
the buyer, telling him how to analyze 
his hazards and how to secure adequate 
coverage on an economic basis. For 
twenty-five years he has been buying 
insurance and making research to em- 
phasize insurance as a management 
problem. In the insurance 
the American Management 
he has been an important figure. 

If anyone is looking for a sensational 
slant from this insurance buyer he will 
The book is 


freedom 


sessions of 
Association 


written 
from 


be disappointed. 
fairly, with clarity and 
technicality. 

Take the important question of cost 
control, for instance. Control of insur- 
ance costs rests largely in the hands of 
the insureds, and in Mr. Betterley’s 
opinion, price-buying, in the sense that 
the purchaser forces down the price by 
does not perma- 
nently reduce costs. Furthermore, the 
adverse effect of this method is 
serious than when used in the purchase 


unreasonable means, 


more 


of materials. 

“Tf too little is paid for insurance pro- 
tection, unrecoverable losses may occur,” 
he comments. If the cost of insurance 
is to be lowered the users of insurance 
must interest themselves in the preven- 


tion of losses, check practices of the 
insureds, cooperate in obtaining con- 
tracts which fit their needs, and sup- 


port reasonable legislation. He does not 
like the spectacle of a large number of 
risks changing from one insurer to an- 
other for no good reason—of competitive 
carriers constantly endeavoring to retain 
accounts or snatch them away from each 
is no credit to 


other. That, he says, 
either buyers or sellers. 

Again he says: “One of the surest 
ways to stabilize insurance costs and 


eventually to lower them is to refuse to 
deal with unscrupulous insurers and sell- 
ing representatives.” 

The price of insurance represents the 
value placed upon the service to be ren- 
including and future 
It should be based on a careful 


dered, reserves 
losses 
estimate of the final cost over a consid- 
erable length of time—preparation for 
the unusual. There is no place for cov- 


erage which insures against an imag- 


inary risk or loss 
which does not occur. 
practical, must be economical and con- 
sistent with the risk to be assumed. The 
ultimate test of sound insurance buying 
collection of the for which 
coverage bought without contro- 
versy. Indemnities will be paid in ratio 
to the efficiency of the buyer in placing 
his insurance and the faithful observance 
of policy provisions. 


purports to pay a 
Insurance, to be 


is the loss 


was 


Mr. Betterley concludes by saying that 
purchasers must be more discriminating 
in the choice of intermediary advisers, 
agents and carriers, and in the selection 
of the type of contract to obtain ade- 
quate security for their property and 
business. 

“Insurance is a safeguard which re- 
quires unremitting attention to make it 
effective,” is the sentence which ends 
the book. 





ROBERT HENDERSON 

All through the actuarial 
comiums have been heard relative to the 
services to life insurance of Robert Hen- 
actuary of 
Society, 


world en- 


derson, vice-president and 
the Equitable Life Assurance 
whose retirement was recently announc- 
ed. His acquaintance transcended na- 
tional boundaries. His attendance at 
international congresses of actuaries won 
him life insurance offices of 
many nations. At the Rome Congress 
he was head of the United States dele- 
gation. 


friends in 


An estimate of Mr. Henderson from a 
man who has known him unusually well 
for many years, has had opportunity to 

distinguished services, both 
and inter-company, will give 
readers an accurate light on his per- 
sonality. It is furnished The Eastern 
Underwriter by Henry Moir, president 
of the United States Life, and former 
president of the Actuarial Society of 
This is what he says: 


judge his 
company 


America. 


In science he is recognized as one 
of our greatest leaders. Every actuary 
knows this, and we all take off our hats 
to him! I place him scientifically in the 
same category as Thomas B. Sprague 
whom I knew in my early manhood, with 
one difference—Mr. Henderson has never 
been self-assertive, quite the contrary. 
He has done so many good things that 
even his friends know nothing about. 
When he was honored by Toronto Uni- 
versity with the degree of I). Sc., many 
of us did not hear about it until long 
afterwards; yet that particular degree 
from that particular college is a great 





The Human Side of Insurance 





ARTHUR B. WOOD 


Arthur B. Wood, president of the Sun 
Life of Canada, is in England. He sailed 
with Mrs. Wood on the Empress of 
Britain. 

* * * 

H. A. Sullivan, assistant manager of 
the Atlas in Canada, is back at his desk 
after several weeks’ illness. 

* + 7 


G. Larratt Smith, president of the To- 
ronto General Insurance Co., has also 
become president of the Canadian Gen- 
eral Insurance Co. W. P. Fess has re- 
signed as president of the Canadian Gen- 
eral and has become vice-president and 
general manager of both companies. W. 
F. Spry, formerly manager of the On- 
tario Casualty, has been appointed assist- 
ant general manager of both companies. 

*« x * 


John O. Platt, vice-president of the 
Insurance Co. of North America, will 
visit Europe next month. 

x * * 


G. Gordon Lewis, president of Lewis, 
Apedaile & Hanson, Inc., Montreal, 
insurance brokerage firm, sails for Eu- 
rope today. He will visit Russia, among 
other countries. 

oe 2 

C. A. Nottingham, assistant United 
States manager of the Royal-Liverpool 
groups, sailed Wednesday from New 
York on the Berengaria for a six weeks’ 
vacation in England. He is accompanied 
by Mrs. Nottingham. 


xk * * 
George A. Moszkovski, chairman of 
the American International Underwrit- 


ers, is now with Squadron A of the 
New York National Guard at the sum- 
ner camp at Watertown, N. Y., for 
two weeks. 





honor, and is recognition of the high 
scientific attainments of our friend. 

His manner has always been diffident ; 
but his constancy unswerving. His judg- 
ment is excellent and his character of 
the very highest. It would seem to me 
that never an evil thought entered his 
mind, and his kindliness to all his asso- 
ciates is only equalled by his scientific 
attainments. 


\ll of Mr. Henderson’s friends are 
glad to know that he is in excellent 
health so that they hope to see him 


from time to time for some years yet, 
taking part in their scientific meetings, 
and adding his kindly influence to their 
deliberations, 





John H. Leahy, president of the Trav- 
elers Men’s Club, Travelers Insurance 
Co., will run a drive again this year to 
secure donations for the summer cam 
club of the Hartford Courant which 
gives underprivileged youngsters of 
Hartford a safe and pleasant playground 
for summer days. As an adjunct to the 
drive the Travelers Men’s Club issued 
on June 15 more than 5,000 posters ad- 
vertising the campaign which was held 
the following day. The canvass covered 
the entire personnel of the Travelé s 
Insurance Co. and a poster was given 
to each employe. Last year the Tray- 
elers Men’s Club collected more than 
$600 from the employes of the company 
and gave half the sum to the Hartford 
Courant Camp and half to the Hartford 
Times Farm. 

* * * 


Cc. I. D. Moore, of the Pacific Mutual 
Life, has been made a member of the 
board of trustees of the University of 
Southern California to fill the vacancy 
created by the recent death of Dr. W. 
W. Beckett. Other members of the 
board who have been reelected until 1930 
include D. E. C. Moore, vice-president 
of the Pacific Mutual. George I. Coch- 
ran, chairman of the board of the Pa- 
cific Mutual, was reelected president of 
the board of trustees of the university 
and Asa V. Call, also of the company, 
was reelected secretary. Mr. Cochran 
was reelected chairman of the executive, 
finance and personnel committees and 
C. I. D. Moore was reelected chairman 
of the special insurance committee. 


>, * « 


Thomas J. V. Cullen, editor of The 
Spectator, whose home is in Goshen, 
N. Y., where trotting and pacing races 
have been held for many years, took 
one bath too many during his visit to 
Minnesota upon the occasion of the con- 
vention of the National Association of 
Insurance Commissioners. He was a 
member of the party of commissioners 
and their guests who went fishing in 
small boats in Mille Lacs, Minn. When 
the day’s fishing was done the anglers 
rowed in their small boats to a larger 
boat, boarding it. That was Mr. Cullen’s 
objective also, but just as he was about 
to step from the smaller boat to the 
larger one his attention was distracted 
and he landed in the water. Mr. Cullen 
claims that as he was about to board 
the larger boat some @ne asked him how 
fast Maude S., once a most famous trot- 
ter, had negotiated the mile. He forgot 
about watching his step in the enthusi- 
asm of answering that it was 2.08, thus 
breaking the world’s record at the time. 
Hereafter Mr. Cullen will confine his 
observations on trotting and _ pacing 
horses to terra firma. 

* * * 


A. B. Jordan, president of the Postal 
Life and Postal National Life of New 
York City, is sailing July 11 on the 
S. S. Caledonia for her vacation abroad, 
accompanied by her nephew, Leonard 
L. Boyer, a student at Wharton School 
of the University of Pennsylvania, who 
is majoring in insurance and plans to 
make it his profession when he finishes 
college. Their itinerary includes Scot- 
land, London and the Shakespearian 
country in England, Holland, Belgium, 
through France to Paris and a ten-day 
stop at Deauville before sailing on the 
Ile de France for home. 

* ca ok 


Professor Edwin Patterson, who was 
sent to the New York State Insurance 
Department by Columbia University and 
made Deputy Superintendent and who is 
in charge of the contemplated revision 
of the New York State insurance code, 
has gone to Europe on a vacation. He 
sailed last week. 
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Some Personalities In Paris of 
American Foreign Insurance 
Association 
While in Paris I dropped in at the of- 
American Foreign Insurance 
American 


fice of the 
Association. This 
companies does a world-wide 
president of the 


group of 
business. 
Richard M. Bissell, 
Hartford fleet, is president of the A. F. 
1. A. and Harry Austin is general man- 
ager. eg main headquarters of the 
\ F. I. A. are at 80 Maiden Lane, New 


York ¢ ‘ity. 

It was a pleasure to renew acquaint- 
ance in Paris with Ugo E. Guerrini, 
manager for the European continent, 
Mediterranean area and the Near East; 
and his two chief lieutenants, Carl Th. 
Endemann and N. H. Wentworth. 

An unusually talented Italian by birth, 
it looked for a while as if Mr. Guerrini 
would be very much of an American as 
he made quite a reputation over in this 
country as an American insurance man 
and also, he has an American wife. He 
is a graduate of the University of Ra- 
phael-Urbino where he specialized in 
law. It was while practicing law in Italy 
that he met the daughter of E. 
Goover, prominent fire insurance gen- 
eral agent of Florida. It was a case of 
love at first sight as Mr. Guerrini came 
to America, went to Florida, became 
engaged to Miss Goover and married 
her. Later the firm of Goover & Guer- 
rin was formed in Jacksonville, the 
office representing a number of strong 
companies. Insurance had a strong ap- 
peal to Mr. Guerrini and he decided to 
broaden his experience. He became a 
field man for the Caledonian and later 
for the Westchester. He was called to 
Philadelphia to become assistant mana- 
ger of the Delaware Underwriters. He 
resigned from that position in 1919 to 
join the A. F. I. A 
C. T. Endemann, chief ay rwriter in 
the Paris branch of the A. F. I. A. is a 
nephew of the late Adolph Endemann, 
president of the Hanseatic League and 
general manager of the Hannoversche 
Bank, and of Dr. Frederick Endemann, 
late dean of Heidelberg University. He 
came to America in his early 20’s equip- 
ped with a practical knowledge of in- 
surance. He had already spent a num- 
ber of years in the marine and fire 
agency and brokerage fields in Germany 
and Holland, and this experience plus an 
unusual aptitude for languages enabled 
him to take first prize in the fire and 
third prize in the marine examinations 
of the Insurance Society of New York 
shortly after his arrival in the States. 

Mr. Endemann joined the A. F. I. A. 
in 1927 and since 1932 has been acting 
as assistant to Manager Guerrini in the 
Paris office, the point of control for the 
European territory, and inspecting and 
surveying in the various countries com- 
posing that field. He is an accomplished 
linguist, speaking seven languages flu- 
ently and understanding thirteen. q 

Tennis and photography occupy his 














leisure time and he is an enthusiastic 
philatelist. The possessor of a fine col- 
lection, he finds many within the insur- 
ance fraternity who share his interest in 
stamps, with the result that he has 
maintained a philatelic correspondence 
with insurance agents, brokers and man- 
agers in many parts of the world. 

During earlier New York years he was 
twice elected to the posts of secretary 
and publicity representative of the Fire 
Examiners Association of New York, 
and he is one of the founders of the in- 
formal Paris Insurance Club, composed 
of the younger members of the profes- 
sion in the French capital. He is also 
a member of the Insurance Society of 
New York, the Insurance Society of 
Berlin and the Standard Athletic Club 
of Paris. 

While in New York he married Agnes 


Irvine Stewart of Kirkintelloch, Scot- 
land. 
N. H. Wentworth is a son of Henry 


A. Wentworth, Boston financier. He 
joined the A. F. I. A. four years ago 
after being graduated from Dartmouth 
with Magna cum laude. He is a Phi 
Beta Kappa and Phi Kappa Psi. 

His activities during high school and 
college years have been manifold and 
colorful. A brilliant scholar, he was se- 
lected by his high school for an inter- 
national fellowship and spent some time 
studying in the Ecole du Montcel near 
Versailles, France. He was at one time 
junior sports’ editor of The North Shore 
Breeze of Manchester - by - the - Sea, 


Mass.; a councillor of several Maine 
boys’ camps. While at Dartmouth he 
played football and hockey. More re- 


cently he was a member of the famous 





UGO E. GUERRINI 


“Flying Frenchmen” (Francais Volants) 
team of Paris, and assisted in the train- 
ing of Belgian hockey teams. 

Having visited nearly every state in 
the union on a three months’ trip by 
car (which cost him only $200 in all) he 
turned to other fields; worked in Mani- 
toba gold mines; as an ordinary seaman 
on South American steamers; and then 
went to Europe. 

He was introduced to insurance by 
O’Brion, Russell & Co., Boston; spent 
two years training at the A. F. i. A's 
head office, and he has been in the Paris 
office for the last two years; also travel- 
ing in Belgium, Holland, Germany, Aus- 
tria and Italy. 

Mr. Wentworth is returning this sum- 
mer to the United States for a vacation 
when he will marry Miss Virginia Wil- 
lard of Boston and Hartford, a Vassar 
graduate. He likes life abroad as he has 
many friends, not only in the American 
colony but among other nationalities. 
His French is perfect; he is good at 
Spanish and is making splendid prog- 
ress with the German language. 

xk * * 


Hugh Nettle 

Another interesting personality I met 
in Paris is Hugh Nettle, manager of the 
National Surety Corporation. His Paris 
offices are in a building which is only a 
few feet removed from the beautiful new 
American legation and is diagonally 
across the street from the Hotel Crillon. 

The National Surety is the only bond- 
ing company with branches in Europe. 
Until a decade ago fidelity insurance was 
scarcely known on the Continent. Thanks 
to the efforts of the National Surety a 
number of European commercial houses 
have been shown how they can protect 
themselves at small cost against losses 
which previously in certain cases led to 
bankruptcy. 

Before going with the National Surety 
Mr. Nettle had been sent to Europe on 
a special mission by the Fidelity & 
Deposit. 

In talking of European insurance Mr. 
Nettle said: “The foundation has been 
laid for a solid business which will not 
only attract European business but which 
will enable American firms to get the 
same protection for their branches in 
Europe that they insist upon having in 
the U. S. A. Our progress has been 
satisfactory so far, and while it is not 
always smooth sailing, we found that all 
obstacles could be overcome.” 

In Europe the National Surety has 
been of considerable assistance to the 
police as well as to bonding companies 
in general and has played its part in put- 
ting forgers and robbers behind the bars. 
It has also recovered considerable money 
from defaulters and others for American 


commercial firms and bonding compan- 

ies which money would never have been 

collected had it not been for the Euro- 

pean department of the National Surety. 
x * x 


S. Nelken 


I rarely have had a more exciting 
visit than the one I paid to S. Nelken, 
famous in Europe as an investigator of 
criminal gangs formed to defraud insur- 
ance companies through fake accidents, 
and also collecting on phony burglary 
insurance. He is the author of seven 
books on crime. Formerly, his head- 
quarters were in Berlin, but he made two 
investigations too many—got the low- 
down on two Nazis—and he was com- 
pelled to fly from Berlin. When I saw 
him in St. Cloud, a suburb of Paris, he 
was living in an attractive house, en- 
trance to a garden being through a gate 
in a tall iron fence. In the garden were 
a number of German police dogs which 
Nelken has for his protection. He will 
not again visit Germany during the Hit- 
ler regime, but will continue his work 
of investigation for insurance compa- 
nies, operating from his St. Cloud home. 

x * x 


A. V. Hansen 


Within a block of the Bourse (Paris 
Stock Exchange) I ran across A. 
Hansen, one of the leading brokers in 
Paris, a man I first met in New York 
quite a number of years ago. During 
Mr. Hansen’s visit to New York he was 
running a couple of French insurance 
companies and doing quite an extensive 
business in reinsurance. He later re- 
tired from the reinsurance field and be- 
came a broker. 

He now represents about fourteen in- 
surance companies and among other 
things has a tieup with C. E. Heath & 
Co., Lloyd’s underwriter. Recently, he 
created a clever new credit insurance 
idea, concentrating on certain commer- 
cial lines. For instance, he is handling 
all the credit insurance for one impor- 
tant Norwegian industry. 

Born in Norway, Mr. Hansen, after a 
very good education, including a spe- 
cialized insurance education, had insur- 
ance training in London and elsewhere 
and finally settled in Paris. He is the 
owner of a building at 8 Rue de la 
Bourse. One of the building’s tenants 
is H. R. Sprinks, regarded as one of the 
most brilliant young insurance brokers 
in Paris and doing a considerable busi- 
ness there. 

x * x 
France 

Is the franc going to be devalued? If 
so, when ? 

How far to the left will the new ad- 

(Continued on Page 38) 
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National Ass’n Officer Assures Pro- 
ducers Companies Will Cooperate If 
Agents Are Consistent 





Now that fire and casualty insurance 
companies are displaying more willing- 
ness to cooperate with agents in the re- 
moval of certain practices which pro- 
ducers characterize as harmful to their 
position, agents should turn the search- 
light for the time being on themselves, 
W. Owen Wilson, chairman of the ex- 
ecutive committee of the National Asso- 
ciation of Insurance Agents, said when 
addressing the annual meeting of the 
North Carolina Association at Hender- 
sonville, N. C., on Monday. When the 
agency record as a whole is examined, 
the National Association has reason to 
be proud of it, he said, but there is no 
question but that some sore spots remain 
in agency ranks which should be cured 


‘Mr. Wilson in recent weeks has par- 
ticipated in several company-agency 
conferences and has come away from 
them convinced that the companies are 
prepared to meet agents half way if the 
latter will also play the game fairly. 
Citing one reaction from these confer- 
ences, Mr. Wilson said: 


A Few Agents Can Spoil the Chances 
of A 


“T think the most powerful indictment 
against the agency system is the state- 
ment frequently made in company quar- 
ters that the companies do not dare to 
take us into their confidence when rate 
changes are to be promulgated because 
they cannot trust the agency body as a 
whole not to take advantage of such in- 
formation. They appreciate that we 
should have in our possession all facts 
and figures in order to explain them to 
our assureds. But because the few are 
untrustworthy, all of us must bear the 
stigma. In the automobile liability field, 
particularly, when rate increases have 
been necessary, we and our companies 
have suffered inordinately. Our business 
has been attacked ferociously by an un- 
friendly press and an unknowing public. 

“We say, and rightly, that companies 
should not appoint untrustworthy agents. 
But let’s be sure we are innocent our- 
selves before we cast the first stone. 
And when we are convinced that the 
rate structure is sound, let’s stand on 
the dignity of our business and defend 
it to the last ditch.” 

Listing a few instances in which 
local agents have failed to live up to 
proper practices, Mr. Wilson said: 

“A manufacturing concern has a num- 
ber of plants all situated within the 
same state, and the insurance line is 
controlled by a broker. For years it 
was written through the members of the 
local board in the city in which its head- 
quarters are domiciled, under a mutually 
satisfactory arrangement. But one mem- 
ber of the board, and of his state and 
national associations, takes on repre- 
sentation of a big non-organization com- 
pany, and agrees to write the business 
at a cut rate, with brokerage less than 
that provided for under local board 
rules. 

“Here you have an agent, sitting at 
the table with his fellow agents in their 
local board meetings, and deliberately 
cutting their throats with the two-edged 
sword of a cut rate and excess broker- 
age. It is useless to try to fix the blame 
on the broker who owes allegiance to no 
company, but is interested solely in sav- 
ing money for the assured. The insur- 
ance company, out to buy business, is 
not subject to any underwriting rules 
and regulations. All the evidence points 
to the agent himself. Every case of this 


(Continued on Page 20) 


was elected most loyal gander of the 
New York City Pond of the Blue Goose 
at the annual meeting Wednesday night 
at the Downtown Club, Newark. He 
succeeds Edward W. Dart of Hamil- 
ton & Wade, Inc., New York. Other 
officers elected were as follows: super- 
visor of the flock, S. R. Howard, North 
British & Mercantile; custodian of the 
goslings, William Stedler, Insurance 
Field; guardian of the pond, John E. 
T. McClellan, New Jersey Schedule 
Rating Office; wielder of the goose 
quill, Max C. W. Buchenberger, Un- 
derwriters Salvage Co., and keeper of 
the golden goose egg, Philip M. Win- 
chester, Fire Companies’ Adjustment 
Bureau. Messrs. Dart and Buchen- 
berger were elected delegates to the 
grand nest meeting at Oklahoma City 
in October. 

The meeting Wednesday was dedi- 
cated to loss adjusters and George W. 
Lilly, general manager of the Fire Com- 


panies’ Adjustment Bureau, was speak- 
er of the evening. Other prominent 
personalities present were W. E. Mal- 


lalieu, general manager, National Board 
of Fire Underwriters; A. Bruce Bielaski, 
head of National Board arson bureau: 
Walter J. Snediker, chief, licensing di- 
vision, New Jersey Insurance Depart- 
ment; Thomas B. Donaldson, associate 
manager, Eagle Fire, and Samuel A. 
Mehorter, Home of New York. There 
are now 324 members of the New York 
City Pond. 

Mr. Lilly said good adjusters are 
among the best spokesmen for stock 
fire insurance in building public good- 
will. Extreme economy on adjustment 
expenses is not so much to be desired 
he said, as fair loss 
satisfaction of assureds. 

The first meeting of the 1936-37 sea- 
son will be held on Wednesday, Octo- 
ber 7. ; 


’ 


settlements and 


Fire Losses For May Show 
Sharp Decline From April 


Fire losses in May are estimated at 
$21,479,380, as compared with $21,238,205 
for the same month last year and $25,- 
271,459 for May, 1934, according to the 


National Board of Fire Underwriters. 
In April | this year the losses totaled 
$25,786,835. May figures show a sharp 


reversal of the upward trend in fire 
losses that has been in evidence since 
the latter part of 1935. Many insurance 
men expect that the low losses of May 
will not be duplicated in the majority 
of remaining months of 1936. 

For the first five months of 1936 fire 
losses amount to $135,083,447, compared 
with $117,930,481 for the same _ period 
last year and $138,058,828 for the first 
five months of 1934. 


BASEBALL GAMES ARE 
WON BY TEAMWORK 


P. F. & M. Agents enjoy the support 


of a strong financially sound company 
. . » with an enviable reputation for 


prompt payment of claims. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
CHICAGO OFFICE: 209 W. Jackson Boulevard 


SAN FRANCISCO OFFICES: 


{ Fire—200 Bush Street 
( Marine—231 Sansome Street 





power, persistent industry and generous inter 
est in the welfare of all about him. 
a . “Inevitably he progressed steadily toward fine 
Committee on Laws of National Board accomplishment in fire insurance, the vocation 
Pays Tribute to Ability, Loyalty to which he joyously devoted himself, spending 
d Friendshi well nigh forty years of his business life in 
an riendship the service of the Hanover Fire Insurance Co. 
Beautiful tributes to the late Charles As a managing —_ of hat comguty ~ 
am ; ¥ ie many years, and finally as its president, his 
W. Higley, president of the Hanover activities were invariably creative; never de. 
Fire until his death a few weeks ago, structive; always cooperative. Naturally, he won 
were contained in a memorial adopted _ the unstinte od admiration of the numerous com 
a Be : : : ee Sega pany of men with whom he worked. | 
W ednesday by the committee on laws “Integrity was the core of his being. He 
of the National Board of Fire Under- remained simple throughout life; rarely was his 
writers. Mr. Higley was a member of equanimity disturbed. Success, a name too often 
the committee for some years. The me- bestowed mistakenly, was justly his, being well 
morial, prepared by a _ sub-committee 


MEMORIAL TO C. W. HIGLEY 





earned as the fruit of his deeds and restraints. 
Those who did not know him intimately may 


consisting of O. E. Lane, Fire Associa- _— confused -* age 7 egy A -— — 
: : ie cae Int; with austerity. ut for those he knew there 
tion, chairman ; J . D. Lay ton, Nation ul was warmth and glowing friendliness, the bright 
Fire, and D. E. Monroe, Commercial _ glance of wit, the steady confidence and cheer- 


fulness of true strength. 

“There is more than one kind of heredity: 

“As men pass from view to enter through each generation leaves behind evidence of its 
and beyond death, their friends pause, sad tools and thus tells a tale of work done. Some 
dened and sobered, yet benefited in reverently of the tools used by Charles W. Higley are the 
seeking the source of power upon which arose qualities and characteristics of his life here 
the aspirations and achievements of the life enumerated. These are beneficent, and he has 
just spent. left us an admirable example of how they may 

“Mr. Higley wrought a notable career amongst e, created and wisely used. ‘harles W 
us—a career founded upon qualities of spirit “Resolved, that in the death of Char “a i 
that early marked him as a man of great good Higley we have parted from a dear —_ co 
purpose. He sprang, well endowed with physi an associate whose memory we shall Jong 
cal strength and beauty, from sturdy pioneering Cherish. | 
stock; and to the fullness of his health and Resolved, further, that the foregoing be en- 
fine young manhood there were joined those ‘¢red as a minute upon the records of this com 
other essentials of character: moral courage and mittee and a copy sent to Mrs, Higley. 


intellectual ability. This proud heritage was 
Edward W. Dart Going With 


Union, follows: 











The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


J. A. Kevsey. General Agent 


U. S.—Statement December 31st, 1935 


PREMIUM RESERVE 

OTHER LIABILITIES 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS 


New York Insurance Department Valuation Basis. 
in the above statement are deposited in various States as required by law. 


tempered and nurtured by never failing cour 
= Schiff Terhune & Co. July 1 


tesy and composure, a reasoning will of deep 
Edward W. Dart, vice-president of 


Hamilton & Wade, Inc., New York 
insurance brokers, is resigning July | 
to join Schiff Terhune & Co., 99 John 


have supervision over Chicago business 


Street, handling production. He _ will 
but will maintain headquarters in New 


York. Mr. Dart, just retired as rt 
: loyal gander of the New York City 
Gtorce Z. Day, Asst. General Agent Pond, Blue Goose, has ‘a large circle 


of friends in production and company 
circles. 


10 YEARS WITH N. J. DEPT | 

10.765.182.99 Walter J. Snediker, chief of the li- 

13.414.298.01 censing division of the New Jersey In- 

Stale surance Department and one of the 

Securities : 1 at $623,876.12 best known and valuable members of 

the state’s supervising staff, will cele- 

brate his tenth anniversary with the 
Department on July 1. 


$ 1,908,849.27 
740,265.75 
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DeCelles Offers Tax Simplification 
Plan At Commissioners’ Convention 


One of the outstanding features of the 
convention of the National Association 
of Insurance Commissioners at St. Paul, 
Minn., last week was the. address of 
Commissioner Francis J. DeCelles of 
Massachusetts on insurance taxation, 
with special emphasis on simplification 
of the present insurance tax system. 
Whether his proposals ultimately are 
accepted or not they bear close study 
for they aim to solve a problem which 
has long troubled the business of in- 
surance. The main point of his pro- 
eram was a proposal for a tax upon net 





Oppenheim 
DeCELLES 


FRANCIS J. 


direct business, with the reinsurance 
item excluded so as to avoid the neces- 
sity of constant checking and recheck- 
ing of company records with its conse- 
quent expense. 

_At the outset of his speech Commis- 
sioner DeCelles sought to correct any 
view that the policyholders do not pay 
the insurance taxes, even though checks 
lor taxes are signed by insurance com- 
panies. 

“The companies have undoubtedly the 
right to petition us to relieve their bur- 
den of taxation,” said Commissioner De 
Celles, “and we should hear their peti- 
tion with all interest, because the com- 
panics themselves may be the object of 
taxation, but it is our citizens, the poli- 
cyholders, who eventually pay the bill. 
In imposing taxes upon the insurance 
business many legislatures have felt that 
they are taxing a great prosperous en- 
terprise in the interest of the small 
homeowner. Nothing could be more er- 
roneous. The levy of a tax against any 
corporation is not a tax against the own- 
ership, but rather is just another item 
added to the cost of the product to the 
ultimate consumer. Hence, any relief 
that we may give in the matter of taxa- 
tion should and must necessarily be 
handed on to the policyholder in the 
form of proportionally reduced rates. 

“Yet we can hardly blame our legisla- 
tures because sound business men often 
make the strategical error of talking 
about the tax which reduces profit. Two 
weeks ago I sat in the Empire Room of 
the Waldorf-Astoria Hotel in New York 
and heard the president of the National 
Board of Fire Underwriters say that 
taxation in the last year had amounted 
to nearly 34.1% of the aggregate under- 
Writing profit of the year. He made no 
reference to the banking or investment 


profit. It is a gross error to attempt to 
make comparisons between profits and 
taxes, because nearly every insurance 
rate carries the taxes in the form of a 
special loading. May I make my posi- 
tion clear—if we are to give relief in 
this matter it should not be with the 
idea of making profit greater, but with 
the idea of making costs less.” 

Easing the Burden of Tax Payments 

Telling why insurance taxes are im- 
posed and taking up ways and means 
for simplifying payment of these taxes 
Commissioner DeCelles said: 

“Taxes on the insurance business are 
imposed first, to meet the expense of 
supervision ; second, to meet special ex- 
penses that benefit the business, such as 
fire marshals, fire departments, etc.; and 
third, to provide for the general revenue 
of the Government. Let us be sensible 


ness and the right to do business and 
let the state itself be the licensing pow- 
er, making such proportionate contribu- 
tions to the subdivisions within the state 
as it deems necessary by the financial 
situation of the municipalities in that 
particular state. In other words we 
need a simplification of the taxing au- 
thority. If we cannot reduce the actual 
tax, we can at least attempt to reduce 
the tremendous cost of collecting the 
tax. 

“Insurance companies operating in 
some of our states are forced to prepare 
hundreds of overlapping tax returns, and 
in many instances the cost of preparing 
the return is greater than the amount of 
the tax. Briefly, the process should be 
this—the collection of all necessary 
county and municipal taxes by a single 
formula given out by the state itself and 





DeCelles’ Tax Simplification Proposals 


Commissioner DeCelles summarized the various points in his program 
of insurance tax simplification as follows: | 


First: All state, municipal, 


Second: 


a multiplying group of varying charges. 
re‘ention of our reciprocal taxation process but only to prevent discrimi- 
Nationally we should decide upon some 
basis and so far as it is possible, within the wishes, wills and needs of the 


nation against foreign companies. 


and county 
the state and distributed by the state to the other sub-divisions. 
There should be a fixed standard basis of taxation and not 


taxes should be collected by 


I have in mind, of course, the 


individual states, attempt to confine a single tax to this particular basis. 


Third: 
Fourth: 
cies should be worked out. 
Fifth: 
as any other business in the state. 
Sixth: The rate 


| ment. 


The basis of net direct premium volume should be used. 
A standard method of allocation of premium on floater poli- 


Agencies should be taxed on net profits and on the s 
of taxation should be 


business will bear its proportionate share of the general expense of govern- 
No greater percentage charge should be made against this business 


ame basis 


fixed so that the insurance 


than is made against any other business. 


and realize that we could not—even if 
we wanted to—change these three ob- 
jects. It is not our task to eliminate 
any of them, but rather to simplify the 
taxing procedure so that the burden will 
be as light as possible and the payment 
as simple as possible. 

“How can we simplify payment? Fun- 
damentally only the state has the right 
to levy taxes upon the insurance busi- 
but today we find by the accept- 


ness, 
ance of the amendment of the Consti- 
tution authorizing the Federal income 


tax law that part of that power has been 
delegated to the Federal Government by 
the majority of the states. Furthermore, 
in some twenty states, part of the tax- 
ing power has been delegated to the 
counties and municipalities within their 





borders. Hence, we find the Federal 
Government, states, counties and mu- 
nicipz 


nies. There is much unnecessary dupli- 
cation* of tax, and in some cases the 
amount is so high as to become burden- 
some upon the company and eventually 
the policyholder. 

“It is my belief that the question of 
the Federal Government imposing gen- 
eral taxes upon income is beyond the 
scope of our inquiry and authority un- 
less special discriminatory taxation is 
placed upon our companies. 

Cutting Cost of Tax Collections 

“However, I do believe that the states 
should take back to themselves the right 
of taxing within borders of their own 
states and if it becomes necessary, be- 
cause of financial reasons, to pass cer- 
tain taxes back to the municipalities and 
counties, they can do so by having the 
state itself collect all taxes on the busi- 





a distribution by the state to the other 
subdivisions as such subdivisions may 
deserve or as may be decided by the 
legislatures of the different states. 
“Personally, I believe that the munici- 
palities would fare better financially un- 
der this system than under the present 
one. 
Taxes Cannot Be Solely for Supervision 
“Taxes upon the company, when made 
against net profit, such as the Federal 
Government tax, are mainly levied to 
meet the general costs of the Govern- 
ment itself. We recognized the validity 
of that theory nationally when we ap- 
proved the income tax amendment to 
the Constitution. We must be intense- 
ly practical and realize that company 
taxes are not solely imposed for the pur- 
poses of supervision, but that they rep- 
resent, in a large measure, the attempt 
of the state to tax those persons who 
are best able to meet the general ex- 
penses of Government. However, I do 
not for an instant subscribe to the 
theory that some of the taxes upon the 
insurance business today are within the 
bounds of reason. Undoubtedly, the 
state has a right to tax for the privilege 
of doing business and for the support of 
general government activities. How- 
ever, it has no right to tax this business 
without due regard to the proportion of 
the tax that it levies on all other busi- 
ness and on all other corporations. 
“Now in this field we find there are 
three general methods of imposing the 
tax. First of all upon the agent or 
broker as a sort of occupational tax; 
second, upon the agency; and _ third, 
upon the companies. 
“Taxes upon the agent and the agency 








Doctors tell us we laugh 
because of our 
endocrine glands, and 
speak learnedly of our 
reflexes, and talk of 
emotional psychology, 
and intimate if we 
don’t laugh we’re 
morbid, and if we laugh 
too much we’re silly; 
and then they 
recommend we have 
two bicuspids and a 
canine extracted by our 
dentist who uses 
“laughing gas” 

reduce us to an 
acquiescent mood. Of 
course, the doctors have 
a number of precedents 
to back up their 
decisions. 

Even Aesculapius, the 
god of medicine, wrote 
comic songs to promote 
circulation in his 
patients. But we 
depend on our represen- 
tatives to promote the 
circulation of our life 
blood — premiums. 
That these men are 
doing a good job is 
evidenced by the 
condition of 
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and their right to do business, to my 
mind, are regulatory provisions and 
should be confined mainly to a standard 
fee for the right to do business. The 
amount should be nominal and a mere 
recognition of the fact that the state is 
the supervising official and that this par- 
ticular business is allowed to exist not 
by right but by privilege. 


Urges Fair Tax on Producers 


“No state should ever fix high fees 
either for the purpose of raising revenue 
or to satisfy a group of selfish persons 
who wish to: reserve the business to lim- 
ited groups. On the other hand, if a 
state feels that it is necessary to tax 
the volume of business that an agency 
does, then the standard method of in- 
come tax upon net profit should be used, 
and no greater tax should be placed 
upon the profits of an insurance agent 
than is placed upon the profits of any 
other business in the state. 

“No one denies the right of the state 
to tax the companies, and no one can 
deny that companies receive some re- 
turn for their money. The franchise 
for doing the insurance business is a 
valuable one. The state by its super- 
vision protects the company from com- 
petition that destroys, permits a sort of 
price agreement, and creates in the 
policyholder a feeling of confidence and 
security toward the carrier. The taxa- 
tion is not unjustifiable, but the bases 
of taxation are so varied and compli- 
cated that hundreds of companies file in- 
correct returns, not necessarily through 
bad faith, but on account of the fact 
that no human agency could ever inter- 
pret accurately some of the laws that 
varying legislatures have imposed upon 
the insurance companies. 

“If we are to simplify the process of 
taxation, we should simplify the bases. 
The question of the amount of revenue 
to be raised and the distribution of that 
revenue is one for each sovereign state 
to decide. There are four justifiable 
bases of taxation. These four are suf- 
ficient to provide revenue for any state 
or subdivision. Each basis serves a 
particular purpose, and the amount of 
revenue raised should be confined to 
that purpose. 


License Fees Should Be Nominal 


“The first basis of taxation is fixed 
fee or charge—the license fee, the ad- 








mission fee, and the filing fee. This 
levy should be merely a control tax. It 
should be a nominal sum which is im- 
posed for the purposes of regulation and 
not for the purposes of general revenue 
raising. 

“The second basis of taxation is the 
percentage charge upon net profit. This 
is best represented by the general cor- 
poration tax imposed by the Federal 
Government, and as I have said before, 
is a necessary part of the scheme of the 
maintenance of law and order for the 
general welfare of the country in which 
all policyholders share. It would be 
futile for a state to adopt this basis for 
a tax upon foreign corporations. The 
difficulties are innumerable. However, 
this basis could be used and is used in 
taxing the production end of the busi- 
ness in the individual states. It is an 
attempt to reach as far as possible the 
profit of those who can best meet the 
burden which is, according to our Amer- 
ican theory, the burden of all who exist 
within the country. 

“The third basis is the percentage 
charge based upon the value of property, 
real or personal, held by the insurance 
companies. The amount of money paid 
on this basis is rapidly increasing in the 
present day, due to the acquisition of 
large parcels of real estate because of 
foreclosure and entry due to the inability 
of the individual owner to pay interest 
and taxes. The company’s real estate 
holdings have increased alarmingly in 
recent years, but the taxes that they pay 
to the municipalities are no greater than 
those paid by private individuals. Not 
much criticism can be directed towards 
this basis of taxation. 

“The fourth method of taxation is the 
basis of percentage charge on premium 
volume. I do not believe that we can 
ever bring our legislatures to the ideal 
state where they will be willing to aban- 
don the first three bases. They repre- 
sent too easy a source of revenue. How- 
ever, if that could be achieved, the pre- 
mium tax would be an ideal basis for a 
single tax upon the business. If we 
could in this Association establish a 
uniform basis for taxation, we could 
solve many of our tax difficulties. 


Formula for Net Taxable Premium 


“May I suggest for your consideration 
a tax upon net direct business as a 
proper basis. In other words, let us use 


this formula: Direct premium minus re- 
turn premiums minus _ cancellations 
equals net taxable premium. 

“Why do we exclude reinsurance? Be- 
cause of the necessity of simplifying the 
process. Net direct premium volume 
would give to every state its proper tax 
from one of the original parties to the 
contract. We would eliminate the ne- 
cessity of this constant checking and 
rechecking of company records with its 
consequent expense. Companies ceding 
insurance could and should retain that 
increment of the premium which repre- 
sents the tax paid by the policyholder. 

“This tax is usually included in the 
premium loading, and should be paid 
direct without the necessity of following 
it through the books of several com- 
panies. The effect would be the same 
—not one cent of tax would be lost to 
the states. However, a lot of time and 
expense of collection would be saved. 
Reports of ceding companies rarely 
agree with the reports of accepting com- 
panies. Companies with different fiscal 
years or annual bases cause consider- 
able confusion. We could save thou- 
sands of dollars annually by simplifying 
this basis. 

“Now as to floater policies with no 
definite situs. I confess that I cannot 
offer the complete solution. However, I 
do feel that this association is competent 
to fix a sound, reasonable and proper 
basis of allocation. Taxes on these 
policies ought to be paid somewhere. Let 
us study this situation and adopt a 
standard method of allocation—then 
when a tax is not paid, we know that it 
is avoided with willful intent. 

“IT have said nothing as to the amount 
of the tax to be raised. I do not pre- 
sume to tell any sovereign state what 
percentage should be charged against 
its policyholders. Uniformity as to rate 
is practically impossible. It was the 
purpose of our retaliatory laws to bring 
about some uniformity of method. These 
laws have kept many states from un- 
reasonable taxes upon foreign compa- 
nies. A standard method, a_ standard 
basis, and a standard rate would help us 
to put in the background the present 
day idea of retaliation.” 


ROCHESTER BOARD OUTING 

Members of the Rochester Board of 
Underwriters of Rochester, N. Y., will 
hold an outing July 15. Frank O. Hayes 
is chairman. 
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Fire Prevention Meet 
SESSIONS HELD IN NEW York 
All Sections of Countey Represented jn 


Discussions of Hazards of Modern 
Electrical Devices 





A meeting of experts on the subject of 
electrical installations in buildings was 
held Tuesday and Wednesday in the 
offices of Underwriters’ Laboratories jp 
New York for the purpose of reducing 
the loss of life and property from fires 
electrical origin of 
which there are some ten million of the 
former in the United States each year, 

All sections of the country were rep- 
resented in the group of specialists 
which is known as the electrical council 
and was organized in 1917 by Under- 
writers’ Laboratories to act as an ad- 
visory body and contribute first hand 
information on the field service records 
of electrical devices and other informa- 
tion of assistance in keeping the Labo- 
ratories’ standards of safe construction 
and test methods in step with field prac- 
tices and performance. 

Air conditioning apparatus, the use of 
which is increasing daily, was one of the 
subjects discussed during the two-day 
meeting. Horsepower ratings for en- 
closed switches, the grounding of port- 
able electrical appliances as a method of 
reducing the inherent hazard, and the 
subject of current and voltage protec- 
tion for relays for oil burner use were 
also matters for discussion. 

Reports on field service records of ar- 
mored cable, flat irons and motion pic- 
ture machines were received. 


and accidents of 


Electric Ranges and Lamp Sockets 


A discussion of the capacity of supply 
connections for electric ranges occupied 
considerable time. Attention was also 
given to the subjects of paper linings 
for lamp sockets and the insulation of 
fixture wire as causes of fires and acci- 
dents. 

The meeting, in addition to providing 
an opportunity for discussion of the 
topics of the agenda, also enabled the 
council members whose voluntary work 
throughout the year is carried on mainly 
by correspondence, to inspect the new 
quarters which the New York office of 
the Laboratories has occupied since the 
first of the year. New equipment was 
on display and test methods were dem- 
onstrated. 

The wealth of information developed 
by the discussions and the interchange 
of opinions between Council members 
and Underwriters’ Laboratories’ engi- 
neers made the meeting a decided suc- 
cess and it is thought will aid in more 
closely correlating the Laboratories’ 
electrical work with present field prac- 
tices with the result that the safeguard- 
ing of electrical devices may be more 
widespread. ‘ 





Virginia Rating Bureau 
Holds Annual Meeting 


_A. R. Phillips, vice-president of the 
Great American, was reelected chairman 
of the governing committee of the Vir- 
ginia Rating Bureau at the eighth an- 
nual meeting of the bureau held in Rich- 
mond last week. B. C. Lewis, Jr., vice- 
president of the Virginia Fire & Marine, 
also succeeds himself as vice-chairman 
of the committee. 

Four company members whose terms 
expired this year were reelected. They 
are Old Dominion, Orient, Phoenix of 
Hartford and National of Hartford. New 
members of the executive committee are 
M. F. Jones, American of Newark and 
Dixie; William A. Jordan, Jr., Royal, 
and F. H. Spencer, Springfield. D. L. 
Coulbourn, National ‘of Hartford, suc- 
ceeds H. C. Taylor, Home of New York, 
as chairman of the committee. D. 
Witt, New Hampshire, was chosen vice- 
chairman. E. Wright Spencer was re- 
elected secretary-manager of the bureau. 
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C redit ror n ‘siete 
Insurance Committees 

PLAN PROGRAM OF EDUCATION 

J. Dillard Hall, Claude E. Mimor, Henry 


Swift Ives and George W. Lilly 
Are Picked as Chairmen 





The insurance business itself is re- 
sponsible for a substantial part of the 
three billion one hundred million dollars 
of credit loss suffered by business in the 
last five years, Donald C. Campbell, 
chairman of the insurance group of the 
National Association of Credit Men, told 
the representatives of ninety-seven fire 
and casualty companies in attendance at 
the annual convention last week. In an 
effort to work toward a correction of 
the situation, the following committees 
were appointed for the ensuing year. 

Publicity, to educate insurance men 
through the insurance press as to the 
advisability of contacting credit men—J. 
Dillard Hall, assistant agency director, 
U. & Fidelity & Guaranty, Baltimore, 
chairman; H. Taylor, sales promo- 
tion momeuet, the American group, New- 
ark; A. W. Nelson, assistant to general 
et National Board of Fire Under- 
writers; Wm. Traynor, publicity di- 
rector, North British & Mercantile 
group, New York. 

Insurance literature, to procure ar- 
ticles for the credit publications on sub- 
jects along the lines of the insurance 
educational campaign to credit men— 
Claude E. Minor, superintendent of spe- 
cial service department, Royal-Liverpool 
group, New York, chairman. Other ac- 
ceptances to be announced later. 


Speakers’ Committee 

Speakers, to obtain speakers for vari- 
ous credit group meetings, both local 
and national—Henry Swift Ives, special 
counsel of Association of Casualty & 
Surety Executives, Chicago, chairman ; 
". G. Shirpser, manager, all_ risks and 
inland marine department, Commercial 
Union group, New York; T. Alfred 
Fleming, supervisor, conservation de- 
partment, National Board of Fire Un- 
derwriters; New York, A. L. Carr, vice- 
president, National Surety Corp. 
Committee on cases, to compile a 
collection of specific cases which will 
demonstrate that the lack of insurance 
has caused businesses to fail—George 
W. Lilly, general manager, Fire Com- 
panies’ Adjustment Bureau; Hugh 
Combs, U. S. Fidelity & Guaranty Corp., 
and other prominent men are being ask- 
ed to serve on this important committee. 





Carroll L. DeWitt, assistant United 
States’: manager of the Eagle, Star & 
sritish Dominions, will attend next 
Tuesday, June 23, the thirtieth annual 
meeting of the Wisconsin Home Nest of 
the Blue Goose at Elkhart, Wis. He is 
one of the original members of the 
Home Nest and also one of the organ- 
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Bennett Sees Many Signs Pointing 
To Federal Insurance Legislation 


All signs point in the direction of 
some kind of Federal regulation of the 
insurance business which admittedly has 
been spread across state lines, according 
to Secretary-Counsel Walter H. Bennett 
of the National Association of Insurance 
Agents. Speaking this week before the 
annual meeting of the West Virginia 
Association at Huntington, W. Va., 
said that the time has come to sell down 
the river the unauthorized carrier, to 
freeze out unfair competition and to 
squeeze out illegal competition; and if 
that program embodies some reasonable, 
limited Federal legislation, “the objective 
to be achieved should overshadow doubts 
and fears.” 

Mr. Bennett dwelt at some length on 
the growth of insurance to national pro- 
portions and on recent unsuccessful ef- 
forts to secure Federal legislation to 
regulate specific insurance practices. He 
reviewed efforts of the National Associa- 
tion to have bills passed by Congress 
to prohibit use of the mails to unauthor- 
ized and illegal insurance carriers. These 
bills were opposed by many insurance 
companies and state insurance commis- 
sioners for the reason principally that 
regulation of the insurance business 
should be continued entirely by the 
states. 

Federal regulation of insurance is un- 
popular with the great majority of i 


surance people but Mr. Bennett sought 
to point out that there is a strong trend 
toward Federal insurance legislation. He 
quoted at length from the recent propos- 
al of Representative Cannon of Wiscon- 
sin for a Congressional investigation of 
the insurance business on the ground 
that grave abuses exist. This proposal 
gained no support in Washington but 
Mr. Bennett cited it as another illustra- 
tion of the trend toward action by the 
Federal government on insurance mat- 
ters. 

“In my opinion,” said Mr. Bennett, 
“insurance cannot stand in the way. Al- 
ready there are more than a dozen Fed- 
eral insurance departments. Already 
there are bank deposit insurance and the 
social security laws in operation. There 
is a Puerto Rico hail insurance fund 
enacted. There is a Federal crop in- 
surance fund measure now before Con- 
egress. There is a bill pending which 
would give the United States Maritime 
Commission power to examine insurance 
companies. It further provides that 
where the government is interested in or 
holds a mortgage on a vessel, insurance 
shall not be placed directly or indirectly 
with any foreign insurance company, and 
the Maritime Commission is authorized, 
itself, to underwrite such insurance as 
is not underwritten by domestic insur- 
ance companies.” 





Pearl-American Changes 


In Pennsylvania Field 


State Agent William M. Goodwin of 
the Pearl-American fleet has been trans- 
ferred from the eastern Pennsylvania ter- 
ritory to the Philadelphia office, where 
he will be available for special work, 
particularly the solicitation of brokerage 
business on risks located in eastern 
Pennsylvania but controlled by non-res- 
ident brokers. 

Executive Special Agent E. Roy Frey 
will hereafter supervise the eastern 
Pennsylvania territory with headquarters 
at 525 Chestnut Street, Philadelphia. He 
will be assisted by Special Agent A. G. 
Glading, whose address will continue to 
be the fleet’s service offices at Bethle- 
hem and Harrisburg. Mr. Frey has had 
experience in this territory as_ special 
agent, broker and agent, especially in 
matters of schedule rating, as well as 
rating of multiple location risks. 





izers of the Blue Goose which was form- 
ed at a meeting of fieldmen at Green 
Lake, Wis., in 1906. Mr. DeWitt will 
also attend the meeting of the Wiscon- 
sin fieldmen’s association to be held at 
Elkhart the latter part of next week. 


Walter E. Jones Forty Years 
With London Assurance 


Walter Everest Jones of the London 
Assurance was presented by United 
S.ates Manager Everett W. Nourse with 
a watch last week in recognition of forty 
years’ service to the corporation. Born 
in Liverpool, Mr. Jones came to New 
York late in 1895 where his first position 
was with the Reliance Marine. A few 
months later this branch was closed and 
Mr. Jones joined the London on June 10, 
1896. Charles Lyman Case had then just 
recently become United States manager. 

Mr. Jones has\held various positions 
in the accounting department of the cor- 
poration ever since that time. He lives 
in Brooklyn. He has for more than fif- 
teen years been assistant auditor of the 
Insurance Society of New York, where 
he has carried the load of the society’s 
accounting. 

—e 





NATIONAL FIRE DIVIDEND 
Directors of the National Fire of Hart- 
ford have declared a dividend of 50 cents 
a share, payable July 1 to stockholders 
of record June 18. 
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W. oO. Wilson 


(Continued from Page 16) 
kind, 


and I am sorry to say such in- 
stances are not few, not only harms the 
other agents in the town, but weakens 
the position of our organization in our 
contacts with the company representa- 
tives. Unless they know they can trust 
us to play the game according to the 
rules, how can we expect them to re- 
spect our institution? 

“Then there is the political agent, who 
by virtue of relationship or contact with 
the political chiefs of his state or city, 
nabs the public business, writes it at 
rates and forms to suit himself, and de- 
liberately shuts out fair competition 
from the rest of the agents in his city, 
You know and I know that he is not 
dealing honorably with his fellow agents 
or with the great body of the insurance 
companies. We know we harbor some 
such agents within our organization.” 


Branch Office and Auto Problems 


Mr. Wilson then went on to assure 
the agents that companies will work 
with the producers, and he cited par- 
ticular matters on which there will be 
cooperation, provided the agents accept 
their fair share of the responsibility. 

“After long and weary years of nego- 
tiation on branch offices,” said Mr. Wil- 
son, “it now appears that the fire insur- 
ance companies are more receptive than 
formerly to acceptance of our definition 
of branch offices and home office count- 
ers, and to adjustment of their prac- 
tices to reasonable local board regula- 
tions. That is all we ask and all we 
have a right to expect. The organized 
casualty companies, likewise, have given 
us reason to believe that they will fol- 
low through with us. As a matter of 
truth, they have convinced us that un- 
der their casualty acquisition cost rules, 
the casualty branch office situation, for- 
merly the worst with which we had to 
contend, is already greatly improved. 

“T think these companies appreciate 
the fairness of our position, in asking 
for parity of operating costs instead of 
complete elimination of branch offices 
and home office counters. The National 
Association has tempered its views in 
this respect, to the end that we shall 
not appear dictatorial or unreasonable, 
nor failing in the spirit of compromise. 

“The National Automobile Underwrit- 
ers Association, which had before it a 
proposal for the handling of insurance 
on the so-called minor finance accounts 
which would definitely and finally have 
deprived us entirely of this line of busi- 
ness, held it up for conference with us, 
and I feel safe in assuring you that this 
plan never will be put into effect. 

“Due to the sincerity with which rep- 
resentatives of that organization in con- 
ference with us told their story, we have 
a better understanding of the gigantic 
problem facing them in this line which 
has gotten entirely out of hand.” 
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$10,962,128 POLICYHOLDERS’ SURPLUS 


$16,535,750 ASSETS 


LOSSES PAID SINCE ORGANIZATION $82,959,722 


The HANOVER FIRE INSURANCE COMPANY of New York 


Montgomery Clark, Pres. 
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How Strong Is Fire Insurance? 


How will it Stand Up under Fluctuating 
Currency, Rapidly Rising Prices, Artift- 
cial Credit Conditions? 


An original study of the effects of inflationary forces 
and the New Economy on fire insurance stocks as 
investments has been made by 
e 
Neville C. Seymour 
Expert investment analyst for Insuranshares Certificates Inc. 


of Baltimore, Md. 


The results of Mr. Seymour's research over a period 


of nearly two years will be given in a series of articles 


“FIRE INSURANCE STOCKS 
UNDER A CHANGING ECONOMY” 


To Appear in 
THE EASTERN UNDERWRITER 


Beginning Next Week, June 26 


THE EASTERN UNDERWRITER, 94 Fulton Street, New York, N. Y. 
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Canadian Commissioners Working 


On Revision of Uniform Fire Laws 


When the nineteenth annual confer- 


ence of the Association of Superintend- 
ents of the 
Canada is held in Quebec during the third 
week of August there will be further ef- 
forts made to secure revisions of Cana- 
dian fire insurance laws and the work 
of the Joint Commitiee on Interpretation 
and Complaint, which follows closely the 
work undertaken by a similar committee 
in the United States, will be discussed 
at length, according to Hartley D. Mc- 
Nairn, Insurance Superintendent of On- 
tario, who spoke last week before the 
convention of the National Association 
of Insurance Commissioners at St. Paul. 
At the Canadian commissioners’ conven- 
tion in August it is expected that action 
will be taken on recommendations for 
legislation by the Canadian provinces. 
Work on revision of the uniform fire in- 
surance statutes was started in 1934. 

Speaking on the success achieved by 
the Canadian superintendents in secur- 
ing uniform legislation in Canada Su- 
perintendent McNairn said: 

“I appreciate fully the difficulties which 
your organization encounters in seeking 
uniformity of legislation in the several 
states which do not face your Canadian 
colleagues. In the first place, you have 
forty-odd different jurisdictions which 
must compromise and agree, whereas we 
have only nine. In the second place the 
average term of office of an insurance 
commissioner in the United States ap- 
pears to be about four years, whereas 
in Canada it is nearer fourteen. When 
I signed my first report as Superintend- 
ent of Insurance for the Province of 
Ontario last December, I signed the 
fifty-sixth annual report of the depart- 
ment and, in doing so, I realized that I 
was only the fifth incumbent of the 
office. 

“Finally, and possibly most important- 
ly, there is the inter-dependence of the 
legislative and executive functions of 
government in Canada which resembles 
closely the British system. When a su- 
perintendent of insurance recommends 
amendments to or revisions of the insur- 
ance law to his Minister and when the 
Minister accepts such recommendations 
and has them subsequently approved by 
the Cabinet for introduction as a gov- 
ernment measure, the enactment of the 
amendments almost always follows un- 
less they are voluntarily withdrawn or 
modified with the consent of his Minister 
in the legislature. 

“Once enacted by the legislature their 


Insurance of Provinces of 


CAMDEN HONORS 145 AGENTS 





The Camden Advisor, publication of 
the Camden Fire, this month lists 145 
agents who have served the company 


continuously for a quarter of a century 
or more. Three agents—the Philips Co. 
of Atlantic City; Critchell, Miller, Whit- 
ney & Barbour of Chicago, and Ernest 
N. Woolston of Ocean Grove, N. J.— 
head the list, having been appointed in 
1900. The 1901 agents are C. C. Mines, 
Camden; Wm. M. Fink, Geneva, N. Y.; 
Ferris & Co., Utica, N. Y.; Collins In- 
surance Agency, Glens Falls, N. Y., and 
Burr-Smith Co., Camden. 

A “sculptured wood” plaque has been 
personally presented by a field repre- 
sentative to each of 145 agents qualified 
to receive one by reason of his affiliation 
with the Camden over a period of twen- 
ty-five years or more. Each plaque bears 
a silver plate with an inscription and 
the name of the agency etched on it. 
The plaques were accompanied with a 
personal letter from President Wm. T. 
Read, mounted on cardboard and en- 
closed in a cellophane envelope. Spe- 


cially imprinted letterheads and a sup- 
ply of silver and blue stickers, each des- 
ignating the recipient as a “Shield of 
Honor Agency,” accompanies the presen- 
tation. 





HARTLEY DEWART McNAIRN 


approval by the Lieutenant Governor on 
behalf of the Crown follows almost as a 
matter of course. 
bility of the 
branches of the 
loggerheads as so 
under your system. 

reasons your convention faces an in- 
finitely more difficult task in promoting 
uniformity of legislation respecting in- 
surance in the several states than does 
your sister organization in the Dominion 
of Canada.” 


There is no possi- 


executive and legislative 
government being at 
frequently happens 


For these and other 





UNIVERSAL CLAIMS BUREAU, INC. 


—Automobile Insurance Adjusters— 
Efficient, Nation-wide service available through our 500 Associates, 
Our Directory of Adjusters Will Be Mailed Upon Request. 
1145 Polk Street, San Francisco, Calif. 








Golf Party Today Concludes 


America Fore Conferences 
Today B. M. Culver, president of the 
America Fore group, will give his annual 
golf party for officers, heads of the home 
office departments and out of town rep- 
resentatives of the group at the Glen 
Ridge Country Club, near Glen Ridge, 
N. J. The chief event of the party will 
be a contest for the cup presented by 
Chairman of the Board Ernest Sturm. 
Dinner in the evening will conclude not 
only the golf party but also a week of 
conferences at the home office in New 
York attended by representatives of the 
group from offices in this country and 
Canada. Messrs. Sturm and Culver en- 
tertained those at the conference Mon- 
day evening with a dinner at the Union 
League Club. 

Those attending the conferences from 
out of town included E. A. Henne, Chi- 
cago, vice-president in charge of the 
Western department; E. V. Vickery, 
Chicago, manager of the Cook County 
department; John W. Clarke, secretary 
in charge at Atlanta; O. F. Grover, sec- 
retary in charge at Dallas; John A. Carl- 
son, secretary at the San Francisco of- 
fice, and W. E. Baldwin of Montreal, 
manager for the companies in Canada. 





FRANK BANCROFT DIES 

Frank Bancroft, 65 years of age, an 
independent fire insurance adjuster for 
several years with offices in Newark, 
N. J., died at his home in East Orange, 
N. J., on June 10. He was at one time 
special agent for the New Hampshire 
Fire in the East. 
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“TODAY'S FIRE CAN DESTROY 
TOMORROW'S INCOME” 


says the Alliance national advertising 


Reminding business-men that the indi- 
rect losses from a fire are often the 
most serious, and explaining the value 
of Alliance Use and Occupancy pro- 
tection, the advertising tells readers to 


"ASK THE ALLIANCE AGENT." 


a 





THE ALLIANCE INSURANCE COMPANY 


OF PHILADELPHIA 
Head Office: 1600 Arch Street, Philadelphia 
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NEW ENGLAND CONVENTION 
Covernor of Vermont, Bair, DeCelle 

Randall and Dauwalter to Speak P 
at Manchester July 6-8 

The program for the meeting of the 
New England Associations of Insurance 
Agents at the Hotel Equinox, Manche. 
ter, Vt., July 6-8, has been issued by 4 
B. White, program chairman and secre. 
tary of the Mason Insurance Agengy 
Keene, N. H. The meeting opens with 
a get-together dinner Monday evening 
July 6, Fred. R. Smith, Haverhill, Mag. 
presiding. Greetings from Vermont wil 
be brought by Governor Charles \ 
Smith and from the National Association 
of Insurance Agents by President Ker. 
neth H. Bair. Addresses will then hy 
delivered by Commissioner Francis | 
DeCelles of Massachusetts and J. 4 
Wright of Scotia, N. Y. 

On Tuesday E. F. Livington, presiden; 
of the Vermont Association of Insurance 
Agents, will extend greetings. He wil 
be followed by Fred R. Smith who wil 
deliver his annual address as chairman 
of the New England Advisory Board 
Secretary-Treasurer Warren S. Shaw of 
Brockton, Mass., will give his report and 
then Mr. Bair will deliver an address 
There will also be a talk by an insurance 
buyer who has not yet been selected 
The session will close with a demonstra- 
tion of fire prevention methods by T. W 
Gunn of the New Hampshire Board of 
Underwriters. The afternoon will be de. 
voted to golf, fly-casting, horseshoe 
pitching and other sports. There will be 
an informal dinner in the evening and 
presentation of prizes to winners in 
sporting contests. 

Features or tne Wednesday morning 
session will be addresses by Jesse W 
Randall, vice-president, Travelers, on 
the retrospective rating plan, and bj 
F. S. Dauwalter, manager, Company- 
Agency Business Development Office, or 
new plans for meeting non-stock con- 
petition. Both these speakers will be 
prepared to answer questions on the 
subjects they have. Presidents of the 
New England Associations will close the 
convention with short talks. 





German Company Deplores 
Reckless Cutting of Rates 


The address of Fred W. Koeckert, 
president of the National Board of Fir 
Underwriters, in which he pointed out 
the wisdom of continuing the present 
fire insurance rate structure despite 4 
temporary drop in losses, so that com- 
panies may not be impaired in the fv 
ture, finds an echo in the annual state- 
ment of the Allianz of Germany, one Ol 
the largest European companies. Dis 
cussing the European situation that con- 
pany says: 

“Centuries of experience show that the 
curve of losses is subject to fluctuations 
and a sound and healthy premium polit) 
must, in the interest of the whole eco 
nomic life of the nation, look to the 
future and consider that good loss ratios 
are invariably followed by poor ones. !t 
shows a sound premium policy to acct 
mulate in good times for these periodic: 
ally recurring poor times sufficiently 
large reserves and not to let mere tet 
porary competition rule the market, be 
cause the sufficiency of reserves rule 
the sufficiency of the cover which * 
sold and finally of insurance itself. Cor 
sequently we resist the pressure of com 
petition to be forced into a premium 
policy which we have found a mistaket 
one. 





NORTH AMERICA DIVIDEND. 

The Insurance Co. of North Americ 
has declared the regular semi-annt 
dividend of $1 a share, payable July © 
to stockholders of record June 
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1 FIRE 
2maToR 
ACCIDENT 
3 WINDSTORM 
& TORNADO 
4 PERSONAL 
ACCIDENT 
5 SICKNESS 
6 CAMAGE 
CLAIMS 


TO GUARO AGAINST 


3 LIGHTNING 

10 MARINE 
DISASTER 

11 RAILROAD 
WRECK 

12 FALLING 
AIRCRAFT 

(3 EXPLOSION 

(4 RIOTor CIVIL 
COMMOTION 


tN Wherever man’s thrift has accumulated articles of value the IMPS OF THIEVERY hover nearby 








7 BURGLARY 1S EARTHQUAKE 
BROBBERY IBFORGERY 
17 DISHONESTY 
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Fear of Burglars is a universal nightmare. No man-made locks or other precautions can guard with 
certainty against the “THIEF IN THE NIGHT” or prevent his depredations. 





} and sooner or later the ruthless hand of the robber will strike. 


Therefore, wisdom counsels the only positive protection—INSURANCE, which alone can remove 
the constant dread of loss that so often impairs the full enjoyment of our possessions. 


LOYALTY GROUP 


Firemen’s Insurance Company of Newark, New Jersey — orcanizeo|655 











The Girard Fire & Marine Insurance Co. orsamizeo 1693 Milwaukee Mechanics’ Insurance Company orsamzeo!652 
The Mechanics Insurance Go.of Philadelphia © 1854 National-Ben Franklin Fire Insurance Co “ 1666 
Superior Fire Insurance Company " 18671 The Concordia Fire Insurance Co. of Milwaukee “ 16870 


The Metropolitan Casualty Insurance CoofNY. « 1874 Commercial Casualty Insurance Gompany “ 1909 
WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC DEPARTMENT 


844 RUSH STREET. CHICAGO, ILLINOIS i Perk. Pace 220 BUSH STREET, SAN FRANCISCO, CAL 
CANADIAN DEPARTMENT Newark. New Jersey SOUTH-WESTERN OEPT 


461 BAY STREET. TORONTO. CANADA 912 COMMERCE STREET. DALLAS. TEXAS 
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Asso 


enest Palmer Meade 
Commissioners’ Ass’n 


G. A. BOWLES VICE-PRESIDENT 


L. H. Pink of New York Re-elected 


Chairman of Executive Committee; 


National 


Other Officers Named 
Ernest Palmer, Insurance Director of 
Illinois and one of the so-called pro- 


gressive members of the National Asso- 
ciation of Insurance Commissioners, was 
elected president of the association last 
Friday at the annual meeting in St. Paul 


ERNEST PALMER 
succeeding William A. Sullivan of Wash- 
ington. George A. Bowles of Virginia 
was elected vice-president and Jess G. 
Read of Oklahoma was re-elected sec- 
retary-treasurer. Director P almer’s elec- 
tion was expected as he was in direct 
line for the presidency, having been 
elected first vice-president a year ago. 

Insurance Superintendent Louis H. 
Pink of New York was re-elected chair- 
man of the executive committee and the 
following were elected members of that 
committee: Frank N. Julian, Alabama; 
E. A. Smith, Jr., Utah; Jackson Coch- 
rane, Colorado; Frank Yetka, Minne- 
sota; Chris A. Gough, New Jersey; ‘ 
A. Gentry, Arkansas, and John C. B lack- 
all, Connecticut. 





Sherman Goodpaster Named 


Kentucky State Commissioner 

Governor Chandler of Kentucky has 
appointed Sherman Goodpaster of Frank- 
fort to be State Insurance Commissioner 
succeeding J. Dan Talbott of Bards- 
town who was named finance commis- 
sioner. Mr. Goodpaster was formerly 
placing judge for the Kentucky Jockey 
Club 


MAY REVISE STANDARD POLICY 

The executive committee of the Na- 
tional Association of Insurance Agents 
recommended at the annual meeting last 
week in St. Paul a revision of the New 
York standard policy which has been in 
use in New York State and _ several 
other states since 1916. 


DECEMBER MEETING DATE 

The National Association of Insurance 
Commissioners will hold its December 
meeting at the Arlington Hotel, Hot 
Springs, Ark., during the week of De- 
cember 7. 


DIVIDEND DECLARED 
Directors of the Providence Washing- 
ton have declared the regular quarterly 
dividend of twenty-five cents a share, 
payable June 26 to stockholders of rec- 
ord June 11. 
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Pink’s Stand on Examinations 


(Continued from Page 1) 


sioner unless exceptional circumstances 
demand such action.” 

[If the Commissioners’ committee on 
examinations at any time fails to accept 
the report on a New York insurance 
company made by the New York Depart- 
ment examiners it can order a Conven- 
tion examination here and the New York 
Department will cooperate in providing 
such data as can be furnished but it will 
not be a party to such a Convention 
report except possibly where unusual 
conditions prevail. 

Superintendent Pink justifies his posi- 
tion and clearly explains the regular 
procedure of the New York Department 
in the following statement: 


Supt. Pink’s Statement 


The New York Department has been 
an active member of the National Asso- 
ciation of Insurance Commissioners from 
its inception in 1871. It has always been 
represented at meetings of the Associa- 
tion and its committees. No Depart- 


Insurance 


3 id 
| Resolution on Convention Examinations | 
| | 











Commissioners 


June 19, 1936 


Convention 





tations of law upon the investments of 
domestic companies; he is given some 
latitude in the case of foreign compan- 
ies. In short, the New York law dis- 
tinguishes between domestic and foreign 
companies in numerous respects in rec- 
ognition of the fact that primary super- 
vision of an insurance company is the 
duty of its domiciliary state. 

Following the evils disclosed by the 
Armstrong investigation the New York 
Department, and particularly its exam- 
ining bureau, was reorganized under Su- 
perintendent William H. Hotchkiss. The 
growth and development of our exami- 
nation bureau has continued under each 
of Mr. Hotchkiss’ successors and as a 
result we have today an able, loyal and 
efficient corps of examiners. We make 
no claim to superiority over any other 
state. We know the goal of each mem- 
ber of this Association is to conduct its 
own examinations on the most efficient 
basis. 

N. Y. Has Capable Examining Staff 


Our personnel of one hundred and 





The resolution on insurance company examinations was adopted by 


the National Association 
considerable debate, with New York 
to “convention” 
warrant such action. Among 


of Tennessee and R. L. 


| “In all future examinations of insurance companies, 
insurance laws 
to be examined is domiciled shall notify 
examinations committee of this convention of the pendency of the exami- 
nation and shall indicate to him in a general way the premium income 
and the chairman of the examinations committee 
shall then invite not less than two commissioners to send representatives 
said invitations to be extended in con- 
sideration of the premium income of the companies in the various states, 
the geographical location of the states, and with due reference to rotation 
whenever the occasion requires, 
be represented instead of one state by their joint selection and appointment. 

“It is understood that this does not apply in those cases where compa- 
nies are authorized to do business in less than three states. 


administrative official of the 


company 


from the various states, 


to participate in that examination, 


of invitation and, 


“The report of examination as 


concurrence of the commissioners invited to participate, which said con- 
currence shall be made evident by their respective signatures.” 





ment has a greater recognition of the 
need of cooperative action among state 
insurance supervisory officials than New 
York and our participation in the work 
of the Association has always looked 
toward the goal of uniformity and co- 
operation. New York recognizes and 
respects fully the rights and responsi- 
bilities of every member. 

At the same time New York expects 
the other members of the Association to 
understand its duties and _ responsibili- 
ties. The New York Department, in 
common with all others, functions under 
a statute making it directly responsible 
to the people of the state in the super- 
vision of the insurance companies, do- 
mestic, foreign and alien, doing business 
in the state. The people of New York 
have been liberal in their support of the 
New York Insurance Department and 
are entitled to strict accountability for 
all acts of the Department. 

The New York insurance law places 
varying degrees of responsibility upon 
the Superintendent of Insurance in reg- 
ulating insurance companies authorized 
in New York. 

Required by Law to Examine Domestic 
Companies 


Under the statute he must examine 
domestic companies at certain specified 
times by civil service examiners appoint- 
ed by him for that purpose; he is not 
required to examine foreign companies 
but may do so in his discretion. He 
does not grant renewal licenses to do- 
mestic insurers; he does to foreign com- 
panies. He must impose the strict limi- 


of Insurance Commissioners last Friday 


after 
and Massachusetts offering objections 


examinations except in cases where unusual circumstances 
those who spoke in favor of participating 
examinations were Commissioners R. E. O’ Malley of Missouri, J. S. Tobin 
Daniel of Texas. The text of the resolution follows: 


the supervising 
of the state in which the 
the chairman of the 


groups of states may 


finally submitted shall represent the 








twenty-five trained examiners has been 
developed over a period of years to the 
point where we are capable of making an 
efficient and comprehensive examination 
of any of the four hundred companies 
incorporated under the insurance laws of 


New York. 


Many of our examiners have been with 
the Department since the reorganization 
of our examining bureau and their broad 
experience in this work is the most im- 
portant element in our examination or- 
ganization. 

Complying with the New York law we 
have always undertaken the examination 
of New York companies by our own 
examining staff. We would be hesitant 
to embark upon any program looking to 
a change in this method which has 
proved satisfactory for over twenty-five 
years even if the law would permit us 
to do so, which it does not. 

On the other hand, we do not deny 
the right of any state to adopt a policy 
which best suits its own needs and re- 
quirements. But this is a right which 
we also ask for ourselves. 


Some states in addition to New York 
have adopted the policy of the exam- 
ination of domestic companies by their 
own examining forces. Some have sought 
the assistance of other states. 


The former plan might be 
direct method and the latter the co- 
operative method. Both systems have 
been rightly recognized by this Associa- 
tion. The cooperative method resulted 
in the creation of the Convention ex- 
amination procedure. Each plan should 


termed the 


Ts 
be available for use as 
justify. 

Conditions Under Which a Convention 
Exam Might Be Justified 

The present by-laws of the Associa- 
tion provide a definite procedure for han- 
dling Convention examinations. With- 
out the consent of the Commissioner of 
the home state no convention examina- 
tion shall be arranged unless the com- 
mittee on Convention examinations “sat- 
isfies itself that the best interests of 
insurance supervision would be served 
by conducting such examination without 
such consent.” The New York Depart- 
ment voted for this by-law and supports 
it whole-heartedly. At any time that it 
may refuse consent to a Convention ex. 
amination of a New York company it js 
willing to have a Convention examina- 
tion if the committee satisfies itself that 
such examination will serve the “best 
interests of insurance supervision.” The 
questions that must be the basis of the 
committee’s decision are: 

Will the New York examination be 
inefficiently or improperly conducted? 

Does the New York Department re- 
fuse to furnish any information relative 
to its examination to any _ interested 
state? 

Will the New York Department refuse 
to obtain additional information not coy- 
ered in its examination when requested 
by any other interested state? 

If the answer to each of these ques- 
tions is “No,” we feel that no sound 
argument or reason can be advanced for 
a Convention examination. Nevertheless 
we would still recognize the right of the 
Convention committee to direct a Con- 
vention examination and the right of in- 
dividual states to conduct their own sep- 
arate or joint examinations of New York 
companies if they are not satisfied with 
our examination, We would cooperate 
with them and furnish them every as- 
sistance. 

Will Cooperate With Commissioners 

While the Superintendent of Insurance 
of New York voted “No” on the reso- 
lution on Convention examinations 
adopted by the Association today for 
the reasons stated above, he desires to 
cooperate with the Convention commit- 
tee as far as it may be possible to do so. 
The New York Department will notify 
the chairman of the committee of the 


circumstances 


completion of each examination of a 
New York company doing business in 


three or more states and offer to the 
committee the privilege of sending rep- 
resentatives of interested states to New 
York for the purpose of reviewing in 
detail the working papers, findings and 
conclusions of our examiners before the 
report on examination is officially filed. 

If any questions are raised by this re- 
view they will be investigated fully, and 
if additional information is necessary our 
examiners will be directed to return to 
the company under examination to make 
such further investigation as may be 
necessary. This procedure should fur- 
nish interested states a complete and ac- 
curate check upon the accuracy an 
thoroughness of the New York exam- 
iners and should make it possible for 
Commissioners of other states to concur 
in the New York report if they so desire. 

We intend to respect and recognize 
the examinations of domiciliary states of 
foreign companies doing business in New 
York, reserving, of course, the right to 
make any investigation or examination 
that may be necessary when the answer 
to any of the three questions presented 
above is in the affirmative. We do not 
plan to participate in Convention exam- 
inations called without or even with the 
consent of the home state commissioner 
unless exceptional circumstances demand 
such action. 

The New York Department believes 
this policy is the best for both the New 
York companies and their policyholders 
wherever located. We would be derelict 
in our duty to those to whom we are 
responsible if we agree to any other 
course of procedure. 
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True a century ago- 
true today:- 


There is hardly anything in the world 
that some man cannot make a little 
worse and sell a little cheaper and 
the people who consider price only 
are this man’s lawful prey. 


John Ruskin 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


Strength «» Reputation « » Service 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








I have attended many conventions dur- 
ing the many years I have been in the 
business, but I yet fail to understand 
why it is necessary to have a jazz band 
blaring at its noisiest worst while con- 
ventioneers are seated at the dining ta- 
bles and have to talk against the loud 
musical monstrosities. It must be that 
the majority of people dearly love a 
noise, despite all anti-noise campaigns. 
The theory seems that the more noise 
there is, the more fun is being had. It 
has always seemed to me that dining to- 
gether brings people closer to one an- 
other conversationally, but the modern 
idea seems to be that a jazz band is 
there to drown out all real conversation. 
Anyway, some people do not seem to 
realize that jazz in itself, especially to 
those who have an appreciation of real 
music, is torturing. 

Why can’t convention managers under- 
stand that music at convention dinners 
is a means to an end to promote good 
spirits and jollity and not to drown out 
and supersede intelligent and friendly 
conversation.’ Most people who wish to 
talk with people they meet around a din- 
ing table are hoarse after a two day 
convention talking against the blaring 
jazz bands. The professional entertain- 
ers, too, (I mean individuals, not the 
vaudeville entertainers) now in the dis- 
card, were nuisances. There should be 
enough talent among conventioneers to 
manufacture their own good fellowship 
and entertainment, without having out- 
siders in to entertain, in my opinion. 
The art of intelligent conversation and 
automatic spirit of festivity seems to be 
a lost art. 

At one table of a prominent company 
group I noticed a guest who brought 
his mouth harmonica with him and in- 
sisted on playing on it continually dur- 
ing dinner. He was extremely oblivious 
of the bored faces of his friends around 
the table. Referring to the above, and 
not in contradiction to same, here was 
an example of a man trying to furnish 
entertainment and promote jollity in- 
dividually, as contrasted with paid mu- 
sicians, only that it was overdone and of 
poor quality. But I would rather have 
that than the blaring jazz bands, for he 
could be stopped, even if we would have 
had to kill him, whereas it would take 
wholesale murder to stop a jazz band. 
And why do people insist on dancing 
in crowded aisles with women guests 
while the waiters try to carry the soup 


or other “spillable” food among the 
guests, making everybody uncomforta- 
ble? Just because in their selfish way, 


disregarding the comforts of others, they 
want to dance? 

And why, just when the meal is over, 
and the jazz band is out, and we are 
getting down to comfortable conversa- 
tion, have we got to get up, some with 
our coffee still before us, and be forced 
to crowd together in a hollow square to 


make room for a vaudeville entertain- 
ment. Why not put the vaudevillians on 
a raised platform somewhere at the end 
of the room, so that we can eat our 
dessert and drink our coffee in peace 
and not disrupt a table unit, that is com- 
mencing to thaw out and feel at home? 
I may be all wrong, but judging from 
remarks I have overheard, many share 
my opinions. There is much room for 
improvement as to comfort and enter- 
tainment of guests in conventions as 
now run on a card-indexed and stereo- 
typed basis. I am speaking of conven- 
tions generally and not any specific one. 

And to have the vaudeville perform- 
ance precede the addresses and speeches 
of the scheduled speakers is, to say the 
least, not very complimentary. 

And why not do your drinking at the 
dining table, while you eat (the only 
correct way to drink, in my opinion) 
and not before sitting down, or filling 
up before banquets? There was some 
excuse for this during prohibition when 
drinks could not easily be obtained dur- 
ing meals, but why now continue the 
practice? Let’s all get jolly, moderately, 
together, at our tables, instead of com- 
paratively alone, or in private rooms, in 
individual groups. Personally, I have 
always enjoyed a little conviviality at 
the right time fostered by moderation, 


? 


but why overdo! 


Millers National Officers 
Hosts to Landons in Chicago 


Stopping over in Chicago on their way 
to the Republican national convention 
at Cleveland, Peggy Ann Landon, daugh- 
ter of the nominee for the Presidency 
of the United States, and John M. Lan- 
don, the nominee’s father, were break- 
fast guests of H. M. Giles, president, 
Millers National Insurance Co., at the 
Union League Club. Accompanying the 
Landons to the convention was Leslie 
C. Gray of Kansas City, Millers Na- 
tional director and personal friend of 
the senior Mr. Landon. 





FIRE PREVENTION MEETINGS 





The annual conference of the Can- 
adian Fire Marshals Association was 
held at the Chateau Laurier, Ottawa, 


on June 17 and was followed at the same 
place by the eighteenth annual mecting 
of the Dominion Fire Prevention Asso- 
ciation. Programs included a wide va- 
riety of fire prevention topics. It is 
understood that a draft set of regula- 
tions covering gasoline hazards was con- 
sidered, with a view to possible Domin- 
ion-wide application. 





N. J. AGENCY MOVES 


John R. Franke Co., insurance and 
real estate agents, have completed mov- 
ing into their new office building at Irv- 
ington Center, Irvington, N. J. 








ROYAL EXCHANGE ASSURANCE (1720) 


FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


111 John Street, New York 














Executive Assistant Of 
Chicago Fire Underwriters 





EARL G. WHITAKER 


Earl G. Whitaker, named executive 
assistant at the Chicago Board of Fire 
Underwriters at the last meeting of the 
board of directors, came to the organ- 
ization in March, 1929, and was made 
an assistant to the manager, who at the 
time was Ernest Palmer, now Director 
of Insurance of Illinois. Mr. Whitaker 
left the Queen Insurance Co., for which 
he had been superintendent of the Mid- 
dle West automobile department for 
twelve years, serving under the late P. 
D. McGregor and also under F. P. Ham- 
ilton, who later became president of the 
Queen. 

Prior to his service with the Queen 
he was assistant secretary of the West- 
ern Automobile Underwriters Confer- 
ence and while with the Queen he served 
almost continuously as a member of the 
advisory committee of the conference. 
When he left the Queen he was presi- 
dent of the Automobile Superintendents’ 
Club of Chicago and was a former pres- 
ident of the Insurance Club of Chicago. 

For several years Mr. Whitaker has 
had complete charge of the Community 
Fund of Chicago campaign for the in- 
surance interests. During 1933, when 
the National Association of Insurance 
Agents met in Chicago, he was secretary 
of the city’s insurance convention com- 
mittee. He is at present serving on the 
committee on fire prevention of the Chi- 
cago Association of Commerce and is 
also a member of the insurance commit- 
tee of the Chicago Association of Credit 
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INSURANCE OFFICE, LIMITED 
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United States Branch 


55 Fifth Ave. New York 
Western Department 
309 West Jackson Blvd. 
Chicago 
Pacific Department 
100 Sansome Street 
San Francisco, Cal. 











EVERDELL WITH AGRICULTURAL 


Becomes Pennsylvania State Agent for 
That Company and Empire State; 
Located in Harrisburg 
As of June 15 Rube K. Everdell be- 
came Pennsylvania state agent for the 
Agricultural and Empire State insurance 
companies of Watertown, N. Y. He will 
work in conjunction with the present 
representatives and will primarily cover 
the central part of the state. His office 
is in Market Square Building at Harris- 

burg. 

The present field representatives of the 
Agricultural and Empire State in Penn- 
sylvania are Earle R. Seaver in the 
western section, whose office is at 1101 
Keystone Bank Building, Pittsburgh, and 
Joseph Mottet for eastern territory from 
his office at 205 Walnut Place, Philadel- 
phia. In addition, the well-known house 
of Wagner-Taylor Co. act as Philadel- 
phia managers for the Agricultural, and 
William K. Schuchman is Agricultural 
general agent for Allegheny County. 

Mr. Everdell has had extensive home 
office experience, and for more than 
eight years he has traveled the Penn- 
sylvania field. 





RESCINDS H. O. L. C. RULE 

The New York Fire Insurance Ex- 
change has rescinded the minimum pre- 
mium requirement in connection with 
the Home Owners Loan Corporation 
business in exchange territory. All 
other jurisdictions of the state have al- 
ready taken similar action. 





SEE SONS GRADUATED 


A. Bruce Bielaski, chief of the arson 
bureau of the National Board of Fire 
Underwriters, and A. H. Pike, assistant 
chief, together with their wives, went to 
Amherst, Mass., last week to see their 
sons graduated from Amherst College. 








Men. To him is largely attributed the 
success of the Chicago Board members 
golf tournaments in recent years. 








Franklin W. Fort 





FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company (New Jersey) 
Baltic Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 




















THE PILOT REINSURANCE COMPANY 
OF NEW YORK 


CAPITAL and SURPLUS $2,500,000 


Reinsurance: Fire, Marine & Allied Lines 
Carl Schreiner, President 
70 Pine Street, New York City 
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| Harbor at Bombay, India Photo by Ewing Galloway personal effects while it was being transported 


150 WILLIAM STREET ° NEW YORK, N. Y. 














By cable we were informed of the loss... our 
insured had lost a trunk containing valuable 


from the steamer to her hotel in Bombay. 
We cabled our representative at Singapore, the insured’s next port of arrival, to ascertain 
the amount of loss and pay the claim. (By ‘rikisha our Agent reached the insured and 
verified her loss. With a minimum of delay we presented her with the much appreci- 
ated check ... making it possible for her to replace the lost wardrobe while on the cruise. 
@This is just one of many similar experiences to be found in the claim files of Royal- 
Liverpool Companies. Such a loss is an exacting test of an insurance company’s claim to 
the world-wide service offered under the Personal Effects Floater. True world-wide 
service, however, must exist at home as well 
as abroad, and in the United States fifteen 
thousand Agents and claims representatives 
located at strategic points throughout 
the country stand ready to assist our insureds. 




















AMERICAN & FOREIGN 
INSURANCE COMPANY 


BRITISH & FOREIGN 
MARINE INSURANCE CO., LTD. 


CAPITAL FIRE INSURANCE CO. 
OF CALIFORNIA 


FEDERAL UNION INSURANCE CO. 


THE LIVERPOOL & LONDON 
& GLOBE INSURANCE CO. LTD. 


THE NEWARK FIRE INSURANCE CO. 


QUEEN INSURANCE COMPANY 
OF AMERICA 


ROYAL INSURANCE CO., LTD. 
STAR INSURANCE CO. of AMERICA 


THAMES & MERSEY 
MARINE INSURANCE CO., LTD. 









An‘“all-risks” Personal Effects policy in a Company of the Royal-Licerpool 
Groups makes this far-reaching service available to your traveling clients. 
Why not write today, addressing the Inland Marine Department, for 
additional information? ° ° ° . ‘ “ » 
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Court Says Daily Reports Belong to 
Companies If Agent Is In Debt 


The relative rights of insurance com- 
panies and of general agents to daily 
termination of an 
agency has been decided by a recent 
decision of the New York Supreme Court 
which is of far-reaching importance. 

After the F. H. Ross Agency, which 
was formerly general agent in New 
York of a number of companies, in- 
cluding the Dubuque Fire & Marine 
and the Buffalo, had made an assign- 
ment for the benefit of creditors, the 
Dubuque and Buffalo demanded that 
the assignee, William Hayward, turn 
over to them the respective daily re- 
ports in the agency office. Mr. Hay- 
ward refused to do this without a court 
order authorizing him to do so. 

The Dubuque and Buffalo thereupon 
applied to the Supreme Court for or- 
ders directing the assignee to do so. 
Mr. Justice Hammer has just decided 


reports upon the 


ROSE & BAIA APPOINTED 
Now Writing Automobile Lines for Na- 
tional-Ben Franklin in Addition 
to City and Suburban 
Rose & Baia, Inc., of 116 John Street, 
have been appointed-automobile agents 
for the National-Ben Franklin. The 
agency already represents this company, 
as well as others, for metropolitan and 

suburban fire business. 
The new department will be under the 
supervision of John J. Hogan. 


Francis A. Doyle Adds 


Automobile Facilities 


Francis A. Doyle, 123 William Street, 
has been appointed automobile agent in 
New York City for the London & Pro- 
vincial of the Yorkshire group, effective 
at once. Mr. Doyle recently established 
his agency with the metropolitan and 
suburban fire representation of the 
Standard of Trenton. 

The London & Provincial, the second 
company to enter the office, will provide 
desirable facilities for fire and theft, 
property damage and collision lines. 








MOODIE WITH C. W. SPARKS & CO. 

Horace A. Moodie, an experienced fire 
insurance man, has joined C. W. Sparks 
& Co., Inc. He has been with the Na- 
tional Union Fire, National Liberty, 
Phoenix of London and North British 
& Mercantile ard has many friends in 
the New York insurance district. For 
fire business C. W. Sparks & Co. rep- 
resents the Fidelity-Phenix, Merchants 
Fire Assurance and International E 
V. Treacy, vice-president, is in charge 
of the fire department, assisted by W. 
H. Lambert, R. P. Fisher and Mr 
Moodie 


Auto Collision Claims adjusted to the 
satisfaction of your assured 


} - 
|Nathan H. Weil. Ine. 
UNDERWRITERS 
501—5th Ave., corner 42nd St. 
MUrray Hill 2-6412 
Fire—Casualty—Inland Marine—Fire & Theft 
Serving Brokers Since 1910 





that the daily reports should be turned 
over to the respective companies. In 
his memorandum opinion he relied on a 
Georgia Federal case in which a custom 
was recognized to the effect that upon 
the termination of an agency the expira- 
tions belong to the agent unless the 
agent is indebted to the company or is 
guilty of inequitable conduct. In the 
Ross case just decided by Justice Ham- 
mer it was not denied that the Ross 
Agency was indebted to the respective 
companies. 

The Dubuque was represented by Sam- 
uel R. Feller of the firm of Mullen & 
Feller, and the Buffalo by George Spie- 
gelberg of the firm of Mack, McCauley, 
Spiegelberg & Gallagher. The motions 
were opposed by James T. Murray, on 
behalf of the assignee, William Hay- 
ward, and by Samuel D. MacPeak, at- 
torney for the Monarch Fire, a general 
creditor of the Ross Agency. 


American Home Fire Names 


W. B. MacIntosh as Agent 


W. B. MacIntosh, 110 East Forty-sec- 
ond Street, is agent of the 
American Home for Manhattan and the 
While this is the first 
enter the agency for fire busi- 
ness he has the Springfield Fire & Ma- 
inland marine and the New 
York Underwriters for automobile fire 
and theft insurance. 


now fire 
Bronx. com- 
pany to 


rine for 


His casualty com- 
pany is the Bankers Indemnity. D. J. 
MacLaughlin, formerly up-town mana- 
ger for the Travelers, is manager for 
the fire and inland marine department 
of the agency. 


a ——— 
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Officers of Suburban New York Field Club 





At the June meeting of the Suburban New York Field Club Arthur J. Devine 
of the Home fleet retired as president, and the following new officers were installed: 
David W. Cavert, America Fore group, president; Frank E. Vaughan, Glens Falls, 
vice-president; Stuart H. Richardson, F. F. Richardson general agency, secretary, 
and Joseph S. Durkee, New York Underwriters, treasurer. 

Reading from left to right, in the above photograph, they appear in the following 
order: Mr. Durkee, Mr. Vaughan, Mr. Cavert, Mr. Devine and Mr. Richardson. 





INSURANCE GOLF ASSOCIATION 
Over 160 Turn Out For Fine Tourna- 
ment at Crestmont; Forty Prizes 
to Winners of Foursomes 

The Insurance Golf Association, known 
in its earlier days as “The Chiselers,” 
attracted a record turn-out of over 160 
to its spring tournament Tuesday at the 
Crestmont Golf Club, West Orange, 
N. J. Ideal conditions prevailed. Sev- 
eral cards in the early eighties were 
turned in and many were around ninety. 
Most of the players appeared happy 
over their day’s scoring, and all seemed 
highly pleased with every phase of the 
tournament. Eddie Westendorf, treas- 
urer of the association, who because of 
a leg injury was unable to play, once 
again earned praise for his handling of 
much of the details of the tournament. 
He was ably assisted by L. M. Burt. 

At the dinner, attended also by a 
number who did not play, Charles Well- 
er, president, displayed tact and ability 
in conducting the business part of the 
meeiing, which was confined solely to 
the selection of the locale of the fall 
tournament. His job wasn’t exactly an 
easy one, but the count of hands, if not 
the volume of noise, finally favored 
Long Island for the next meet. The 
forty-four prizes were presented by 
Herman H. Kraemer, vice-president, 
with Fred Meyer, the second vice-presi- 
dent, and George H. Ross, secretary, as- 
sisting. 


Low gross was taken by Arthur J. 





‘*One of the 
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Vreeland (Elmer J. Hopper, Inc.), 74 
and second low gross by Arthur C¢ 
Willis (Willis Agency, Inc.), 78 Low 
net went to John Thompson by a draw 
and the kicker’s prize to Harold P. 
Wade (broker), also by a draw. 

Forty prizes were taken by the win- 
ners of each foursome, as follows: 

W. D. Driscoll (C. W. Sparks & Co.), Dick 
Thomson (Henry Honig & Son), Russ Burke 
(Sun), John F. Johnston (Johnston & John. 
ston), Lee Swift (State of Pa.), R. P. Buch. 
holz (North America), D. A. Palmer (Hoey & 
Ellison), Frank Fett (Rollins, Burdick Hunter 
Co.), James Blainey, Jr. (National Union), 
Ray C. Chapin (Hartford Fire), Norman F. 
Charlock (broker), Chas. Weller (North Brit. 
ish), Ed Kelly (Hanover), Arthur Pelterson 
(Mitchell May, Jr., Co.), J. J. Redlien (R. C 
Rathbone & Son), Robert Adamson (Phoenix 
of Hartford), Howard C. Stocker (Northern 
of London), Arthur Saunders (O. E. Saunders 
& Sons), A. Jobson (Marsh & McLennan), B. 
Mayner, John C. Weghorn (agent), Thomas 
J. McCaffrey (broker), Harold G. Howe (ad- 
juster), James F. Inglis (broker), Geo. H. Ross, 
Jr. (guest), A. L. Carr (National Surety), 
Harry B. Standen (North British), J. S. Fre- 
linghuysen, Jr., H. A. (“Bud’’) Young (Crum 
& Forster), George Thoms (Phoenix of Hart- 
ford), Louis Silver (Frankel & Co.), Fred A. 
Marsh (Stanford, Clain & Co.), Robert J. 
Dunkle, Jr. (North America), Geo. H. Ross 
(Ross Underwriters, Inc.), B. W. G 
(North America), Stuart H. Richardson (F. 
F. Richardson, Inc.), Wilfred Garretson (Fire 
Companies’ Adjustment Bureau), Andrew Derr 
(Francis C. Carr & Co.), E. Weston Roberts 
(Insurance Advocate) and Robert E. Enmslie 
(General of America). 

In the drawing for the pro’s set of 
Bobby Jones’ irons, Edward I. White 
(White & Camby, Inc.) was the lucky 
man. 

Snapshots taken at the tournament by 
The Eastern Underwriter will appear 
in next week’s issue. 


All Exchange Members Urged 
To Hear Supt. Pink June 24 


President Joseph W. Russell of the 
New York Fire Insurance Exchange has 
sent a personal request to members and 
signatory companies urging a complete 
attendance at the special meeting of the 
exchange called for Wednesday, June 
24, at 11 a. m. on the second floor of 
85 John Street, at which time Insurance 
Superintendent Louis H. Pink will de- 
liver an address on a matter of great 
importance. The subject of his talk has 
not been announced and while many be- 
lieve he will deliver a strong warning to 
companies and producers with respect to 
excess commissions, others feel he may 
talk more directly on the subject of fire 
rates. At this meeting there may be sub- 
mitted a report on the investigation into 
the excess brokerage situation in the 
metropolitan area. 








ALVIN A. KNAPP PROMOTED 

William A. Rattleman, manager of the 
New York office of the National Union 
Fire of Pittsburgh, has announced the 
promotion of Alvin A. Knapp to mat- 
ager of the city department. He has 
been with the office for over three years 
and previously was with the Importefs 
& Exporters for a decade. 
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Brooklyn Brokers Hold 
Annual Golf Tournament 


MANY PRIZES ARE AWARDED 





Non-Player on Door Prize Wins Set 
of Matched Irons; Names of Other 
Winners and Donors 





With two dozen prizes to shoot for, 
sixty-three golfers participated in the 
Brooklyn Insurance Brokers Associa- 
tion’s annual golf tournament Wednes- 
day of last week at the Shelter Rock 
Country Club, Roslyn, L. I. Several 
non-players increased the number who 
sat down to dinner and one of them, 
Norman F. Penny (Fidelity & Deposit), 
drawing the winning ticket, took home 
the pro’s set of matched irons. 

The tournament chalked up another 
successful affair to the credit of the 
Brooklyn association, and to Charles 
Reppa of Mount & Rilling, Inc., who 
was a capable and conscientious golf 
committee chairman, went the praise of 
everyone present for his handling of 
the various details. 

Low gross was taken by Dr. T. Le- 
Blanc, a guest. Other prize-winners in 
this classification were E. M. Fitzgerald 
(Globe Indemnity), 85; Herbert R. Som- 
mer (broker), 86; Frank M. Clason 
(agent, Seaboard Surety), 87; Malcolm 
B. Hicks (Newhouse & Sayre, Inc.), 89; 
William J. Manning (Albert B. Liell, 
Inc.), 91; Reg. Walker (A. J. Corsa & 
Son), 92; and A. Earl Heacock (Pacific 
group), 


Low Net Prizes 


Low net prizes were taken by H. W. 
xavold (Arthur Brindley & Co. of Rock- 
ville Centre, L. I.), Norman Wyckoff 
(Royal’s Brooklyn office), William 
Tambke (guest), Gus Drews (Valentine, 
Ittner, Poggenburg, Inc.), Jacob L. 
Schneider (M. L. Nathanson & Co.), 
Samuel A. Mehorter (Home), F. C. Kess- 
ler (Consolidated Taxpayers), S. P. Eise- 
mann (America Fore group), P. Gistaro 
(Albert B. Liell, Inc.), Frank J. Spear- 
man (A. L. Carr Agency, Inc.). 

In the kickers’ handicap, prizes were 
won by Clarence Fenn (Aetna C. & S.), 
Frank H. Schmitz (Fidelity & Deposit), 
Al Baum (agent of Jamaica), John B. 
Swift (broker), Emil Ulrich (Pacific 
group), and Michael J. Zaengle (Na- 
tional Liberty). 

The prize for high score was taken 
by John Meyer (Barker Agency) who, 
an expert with the racquet, made his 
debut as a golfer. 

The cordial relationship existing be- 

tween the Brooklyn brokers’ and the 
Brooklyn agents’ associations was fur- 
ther cemented at the tournament by 
reason of the fact that the prize (a 
golf bag) awarded by President Bern- 
hard Stern of the former association 
was won by President William J. Man- 
ning of the latter association. 
_ Prizes were donated by the follow- 
ing: Brooklyn Insurance Brokers Asso- 
ciation, Emil Ulrich of the Pacific Fire 
group, Fred Schmidt of Minner & Bar- 
nett, Inc. M. J. Zaengle of the Na- 
tional Liberty’s Brooklyn office, George 
Rilling and Charles Reppa of Mount & 
Rilling, Inc., Bernhard ion, president 
of the Brooklyn Insurance Brokers As- 
sociation, H. C. Blaetz of the Home’s 
Brooklyn office, J. H. Hooper and Harry 
Pell of John David’s Court Street Store, 
Charles H. Biesel of the Provident Mu- 
tual Life, A. L. Carr of the National 
Surety, James Conaty, Fred Kessler of 
the Consolidated Taxpayers and the Ho- 
tel Bossert. 





35 YEARS WITH AGRICULTURAL 
Secretary Robert A. Parkinson, in 
Charge of Middle Dept., Guest 

at Anniversary Banquet 
Robert A. Parkinson, secretary, passed 
the thirty-fifth anniversary of his con- 
nection with the Agricultural of Water- 
town, N. Y., on June 10. He is in charge 











Golfers at Brooklyn Insurance Brokers Tournament 


_-* 2a 
i. Ore 


Shown above, starting at the top left, are: Fred Schmidt (Minner & Barnett, Inc.), Charles Reppa (Mount & Rilling, 
Inc.), Charles Latton (Insurance Co. of N. A.), Herbert Seedorff (guest), William J. Manning (Albert B. Liell, Inc.), 
Emanuel Bochner (A. J. Corsa & Son), Thomas Molloy (Scharman & Scharman), Reg Walker (A. J. Corsa & Son), Irvmg 
C. Grossman (Fulton Fire Agency, Inc.), Sam Mehorter and Ross Green, Jr. (Home), Alex. Goldberger (Fulton Fire Agency, 
Inc.), Joseph Schwartz (broker), William Schifris. 

Second row: Herbert Seedorff, P. Gistaro (Albert B. Liell, Inc.), H. Lester Heistad (broker), Peter C. Hucke (Lon- 
don Assurance), A. A. Maus (Maus & Okun, Inc.), Henry Bohnig, Wm. F. Stanz, Dr. T. LeBlanc, Charles Penna (London 
Assurance), Bernhard Stern (president, Brooklyn Insurance B okers’ Association), Charles Reppa (chairman, Golf Commit- 


tee), H. C. Blaetz and John C. Scott (Home), John F. Schumacher (broker). 


Third row: Gus Drews (Valentine, Ittner, Poggenburg, Inc.), 


Wm. M. Stanton (broker), A. Earl Heacock and Emil 


Ulrich (Pacific group), Al Baum (agent of Jamaica), J. Bennett Boyd (Pacific group), Fred Reister (Ridgewood agent), 
Bert Donovan (M. F. McDonald, Inc.), M. J. Zaengle (National Liberty), Clarence Fenn (Aetna C. & S.), John B. Swift 


(broker). 


Bottom row: Charles Latton (Insurance Co. of N. A.), Norman Wyckoff (Royal), Jacob L. Schneider (M. L. Nathan- 
son & Co.), E. M. Fitzgerald (Globe Indemnity), James R. Walters and Joseph Neuman (Crum & Forster), John Meyer 
(Barker Agency), George Hinck, Herbert R. Sommer (brok-r), S. P. Eisemann (America Fore group), Chas. Scully 
(broker), H. Walter Ravold (Rockville Centre agent), David K. Tuttle, Frank M. Clason (general agent, Seaboard Surety), 
James Lee (M. F. McDonald, Inc.), and C. R. Rikel. 





of the middle department operations for 
both the Agricultural and its affiliate, the 
Empire State. On a trip visiting vari- 
ous state agents he celebrated the an- 
niversary date by “carrying on as usual.” 
He was once connected with a local 
agency in Watertown. He joined the 
Agricultural in 1901 as examiner, was 


made assistant secretary in 1919, agency . 


secretary in 1927 and secretary in 1934. 

Because of his absence from home the 
testimonial dinner given by his asso- 
ciates was postponed till Tuesday, June 
16. This took the form of a shore din- 
ner at the Thousand Islands. Thirty- 
five men, including officers, older em- 
ployes and the examiners from Mr. 
Parkinson’s department, joined in the 
festivities and presented him with ap- 
propriate gifts. Fieldmen who have 


served under him sent a barometer for 
use at his cottage on Lake Ontario. 
Those present at the dinner included: H. 
Waite, president; W. A. Seaver, vice-president 
and secretary; A. C. Wallace, yg eee wee 
H. F. Waterman, secretary; G. G. Inglehart, 
secretary; S. A. Upham and J. C. Stebbins from 
the board of directors; K. E. Chapman, man- 
ager loss department; P. E. Consaul, chief ac- 
countant; C. H. Frake, electrical engineer; A. 
L. Hollenbeck, manager special risk department; 
W. L. Lewis, manager advertising department; 
M. F. O’Brien, building superintendent, and 
C. E, Ayers, M. E. Bisnett, General J. S. Boyer, 
C. ote, R. C. Chapman, D. G. Ellison, 


R. F. Gardiner, L. T. Gilligan, L. E. Hollen- 
beck, J. S. Lawton, W._L. Mahana, L. A. 
Moore, E. Q. Morrison, H. J. O’Neil, H. C. 


Smith, F. W. Tucker, L. B. Webert. 


AGENTS’ ASS’N CHANGES NAME 
The Florida Local Underwriters As- 
sociation has changed its name to the 
Florida Insurance Agents Association. 





LONDON ASSURANCE OUTING 

The second annual outing of employes 
of the New York office of the London 
Assurance, Manhattan Fire & Marine 
and Union Fire, Accident & General, 
will be held at the Nassau Shores Coun- 
try Club, Massapequa, Long Island, on 
Tuesday, June 23. Motor coaches will 
leave the office at 99 John Street at 
10:30 a. m. and arrive at the club at 
about noon when a buffet luncheon will 
be served. An afternoon program will 
consist of golf, swimming, tennis, base- 
ball, quoits and novelty races. There 
will be dancing with dinner in the even- 
ing. The committee in charge of ar- 
rangements is composed of Joseph 
Burns, Peter Hucke, Jarvis W. Mason, 
Walter Meiss and Bartley Rabbitt. 








Page 30 


Brokers Seek Voice In 

Chicago Board Affairs 
ARE TODAY LARGE PRODUCERS 
Brokers’ Committee oo Negotiate With 


Board for Representation of Full 
Time Insurance Broker 





What promises to be determined ef- 
fort on the part of the Insurance Brok- 
ers Association of Illinois to obtain ac- 
tive recognition for this organization in 
the conduct of the affairs of the Chicago 
Board of Underwriters and in the mak- 
ing of rules, etc., under which the broker 
must operate, was put under way ata 
special meeting of the brokers, held re- 
cently in the Chicago Board’s audito- 





Studio 


Moffet 
R. M. REDMOND 
rium, President R. M. Redmond presid- 
ing. The actual count showed 318 mem- 
bers present at the meeting open to 
members only. 

The resolution finally and unanimously 
passed, as such, would hardly indicate 
the plan to go through with it, although 
the motion by Tim E. Dunne, requested 
“that the president be empowered to 
start negotiations with the Chicago Board 
of Underwriters toward proper repre- 
sentation of the full time insurance 
broker members of this association on 
the Board, and to that end the president 
be empowered to designate a committee 
to supervise the procedure and draw up 
and present our request, with full power 
to act in any manner that may seem 
best.” 

The seriousness of the association’s in- 
tentions becomes clear, however, when 
one knows that the chair again warned 
the members, before the motion was put 
to a vote, “of the possible serious con- 
sequences.” The resolution, however, was 
passed with enthusiasm. Asked to give 
The Eastern Underwriter representative 
“a cause and effect” explanation Presi- 
dent Redmond of the association said: 

“The fire insurance business in Chi- 
cago has gone through a period of evo- 
lution in the past twenty years. In the 
olden days the agent was considered and 
probably was the principal producer and 
naturally had much to do in the Board 
actions and decisions, being given pro- 
portionate recognition in the Board for 
such activity. 

“Today, the lion’s share—and I esti- 
mate it easily at 60% of the total of 
stock company insurance placed in the 
Chicago area, is being produced by in- 
surance brokers. No one can say, there- 
fore, that the broker was unreasonable 
in asking a voice in the conduct of the 
Chicago Board on matters in which he 
has a vital interest.” 

The committee, probably of five mem- 
bers, was to be appointed by President 
Redmond upon his return from the in- 
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Court Decision Involving Sole 
Ownership and Insurable Interest 


The Eastern Underwriter last week 
published brief notice of a decision of 
the New York State Supreme Court 
holding that where an assured named 
singly in a fire policy takes title to real 
estate, not in his own name but in the 
name of himself and his wife as an 
estate by the entirety, the assured is not 
the sole and unconditional owner and 
cannot recover under a fire policy. 
Further details of this litigation are 
given as follows: 

Augustus M. Powers sued the Fire- 
man’s Fund Insurance Co. and the Lon- 
don Assurance for fire damage to the 
property formerly known as the Colum- 
bia Hotel at Oyster Bay, N. Y., on Jan- 
uary 19, 1935. A search of the real es- 
tate records disclosed that before the 
fire the record owner of the property 
was not Augustus M. Powers alone but 
rather the deed named Augustus M. 
Powers and his wife as the owners. This 
under the law created what is known as 
an estate by the entirety. In other 
words, both husband and wife are the 
owners of the property and not the 
husband alone. After the fire occurred, 
a deed was filed with the Nassau County 
Clerk which however was dated prior to 
the date of the fire, wherein Augustus 
M. Powers conveyed the property to 
Anna T. Huber, his mother-in-law. 

The insurance companies interposed 
an answer, pointing out that Powers did 
not have title to the property at the 
time of the fire, because of the execu- 
tion and recording of the deed to Anna 
T. Huber, and furthermore, he was not 
the sole and unconditional owner of the 
property because when he did receive 
title he did not take title in his own 
name, but in the name of himself and 
his wife. 

Assured’s Explanations 

On these facts the insurance compa- 
nies moved the court for judgment in 
their favor. The assured thereupon in- 
terposed explanations as to the two 
deeds. He declared that the property 
had been given to him by his mother 
pursuant to oral instructions of his 
father prior to the latter’s decease, that 
he was really the sole owner of the 
property, had managed it for fifteen 
years and had the sole right thereto, 
that he had had the deed executed to 
run in favor of himself and his wife, so 
that in the event of his death, his wife 
would take the property automatically, 
without the usual expense after death of 


estate proceedings. It was merely a 
matter of convenience for him and noth- 
ing else. 

The second explanation given by him, 
was that to avoid any possibility of any- 
one through an unjustified lawsuit get- 
ting his property, he and his wife had 
executed the deed in the name of and 
running to his mother-in-law, but had 
immediately taken back another deed 
from his mother-in-law, so that at all 
times he was the owner of the property 
and managed, controlled and_ pos- 
sessed it. 

In support of these two theories the 
assured relied upon Forward v. Conti- 


nental Ins. Co. 142 N. Y. 382, and 
Gallotti v. Continental Ins. Co., 152 
Misc. 351. These cases were distin- 


guished by the insurance companies on 
the ground that the Forward case ap- 
plied to personal property only as point- 
ed out in Rosenstein v. Trader’s Ins. Co., 
79 App. Div. 481, and the Gallotti case 
involved a suit by a survivor of a part- 
nership and not tenants by the entirety. 
Opinion of Court 

Mr. Justice Wasservogel upheld the 
contentions of the insurance companies 
and handed down an opinion reading: 

“The policy of fire insurance sued 
upon provides that it shall be void un- 
less otherwise provided by agreement in 
writing added thereto; ‘(a) if the inter- 
est of the insured be other than uncon- 
ditional and sole ownership, or (b) if 
any change other than by the death of 
the insured takes place in the interest, 
title or possession of the subject of in- 
surance (except the change of occupants) 
without increase of hazard.’ From the 
documents submitted on this motion it 
appears that plaintiff was never the sole 
and unconditional owner of the insured 
property, since at all times he was a 
tenant by the entirety. Moreover, what- 
ever interest or title he held in the prop- 
erty was conveyed by him to one Anna 
J. Huber prior to the fire, so that on the 
date of the fire he had no insurable in- 
terest in the property.” 

Augustus M. Powers was represented 
by Edward S. Moran, Jr. as attorney. 
The Fireman’s Fund and the London 
Assurance were represented by Joseph 
Greenhill, Simon Greenhill and Bernard 
J. Freedman of Greenhill & Greenhill, 
as their attorneys. The adjuster for the 
Fireman’s Fund was Earl U. Chambers 
of the Fire Companies’ Adjustment Bu- 
reau, Jamaica, New York branch. 





surance commissioners’ convention at St. 
Paul last week. 


Views of A. S. Schwartz 


Arthur S. Schwartz, former president 
of the Insurance Brokers Association of 
Illinois and chairman of the membership 
committee of the National Association 
of Insurance Brokers commented as fol- 
lows on the move of the association to 
seek recognition of the broker with the 
Chicago Board: 

“It must be clear to companies and 
agents throughout the United States 
that the problem of serving our clients 
has been well taken care of by the brok- 
ers within our membership, or the or- 
ganization could not continue to advance, 
as it has. There is a reason for our de- 
mand to the Chicago Board of Under- 
writers which is not based on any con- 
tention with companies, nor any conflict 
with agents. All we ask is recognition 
in the active definition of what we as 
brokers can or shall do, instead of hav- 
ing it determined by others in the Chi- 
cago Board who write probably less than 
40% of the business written within the 
jurisdiction of that Board. Surely, that 
muts be considered fair, and for this 
reason our members went on record, as 
they did, determined to attain the de- 
sired objective, a basis on which alone 
we can maintain our pleasant relations 
of the past.” 


Logue Bros. & Co. Marks 
Fiftieth Anniversary 


Logue Bros. & Co., Inc., of Pittsburgh 
on Wednesday celebrated the fiftieth 
anniversary of the founding of the 
agency with an entertainment at the 
St. Clair Country Club, many company 
representatives being present. Invita- 
tions to this affair were in the form of 
insurance policies and entitled “Life Be- 
gins at Fifty.” The “policies” were illus- 
trated with pictures of horse shoes, golf 
clubs, etc. Logue Bros. & Co., Inc., is 
one of the leading offices in Pittsburgh, 


acting both as local agents and general 
agents. 





ADDED TO FHA LIST 


Two more insurance companies have 
been added to the list of approved New 
Jersey financial institutions as mort- 
gagees of the Federal Housing Adminis- 
tration in that state. They are the Bank- 
ers Indemnity Insurance Co. and the 
Camden Fire Insurance Association. The 
present total of approved FHA institu- 
tions in New Jersey is now reported as 
691, of which five are insurance compa- 
nies, 361 building and loan associations 


and 326 banks. 








NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


OUT OF THE MAIL BAG 
“IT believe the National Union is one 
of the best, if not the best agency 


company in the business.” 


A 
Good 
Agency 
Company 
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Kentucky Agent Gives Suggestions for Meeting Government 
and Non-Stock Insurance Propositions Offered 
To Farmers at Present Time 


Dwight R. Peel, newly elected presi- 
dent of the Kentucky Association of 
Insurance Agents, presented several in- 
teresting ideas on farm insurance under- 
writing when addressing the recent con- 
vention of the Kentucky local agents 
association. Having been born on a 
farm and having spent much of his life 
operating this same farm and dealing 
directly with farmers in insurance mat- 
ters he spoke from actual experience 
concerning the problems he discussed. 
Extracts from his remarks follow: 

The outlook for farm insurance is now 
brighter than it has been for several 
years past. This fact is established by 
ithe recently improved loss ratios of the 
farm departments of the companies writ- 
ing this business, as well as the in- 
creased interest manifested by agents in 
farm risks. In fact, agricultural condi- 
tions have so improved during the past 
two years that many companies who 
have heretofore refused to write farm 
‘property are now bidding for this busi- 
ness, even to the point of making new 
agency contracts for this particular pur- 
0Se. 

Mutuals Making Play For Farm Risks 

From my viewpoint this spasmodic 
eagerness for business is the darkest 
cloud on the farm horizon. In addition 
to the new competition among stock 
companies for farm business, our com- 
mon enemy, the mutuals, are going after 
the farmer in a big way. Only recently 
have I noticed numerous advertisements 
in newspapers in which various mutual 
agencies in western Kentucky (which 
the insurance carriers have heretofore 
considered as “hot” territory) making a 
special appeal to the farmer for his in- 
surance business. 

To my mind there is no class of peo- 
ple in our country who really needs the 
services of a competent and conscienti- 
ous stock insurance agent so much as 
does the farmer. Because he is always 
occupied with the production of crops 
and other farm problems and therefore 
is not accustomed to handling figures 
and analyzing financial statements, he 
is more or less dependent on his agent 
for the proper handing of his insurance 
business and the placing of it in sound, 
reliable companies. 

Unsound Government Acts 

An outstanding example of the Federal 

Government’s endorsement of mutual 
insurance for farmers is a news release 
under date of February 7, 1936, by Dr. 
V.N. Valgren of the Bureau of Agricul- 
tural Economics, in which he makes the 
broad assertion that one-half of the 
insurance carried on farm property in 
the United States is carried by mutual 
companies. In this same news article 
he states that this is carried at an ex- 
ceedingly low rate to the farmer, and 
otherwise leaves the impression that 
farmers can profit by carrying their in- 
surance in mutuals. 
_ On January 9, 1936, Senator McNary 
introduced a bill in Congress providing 
for an investigation of all phases of 
crop insurance. Senate Bill No. 4626 in- 
troduced at the present session by Sen- 
ator James P. Pope of Idaho would 
create a Federal Crop Insurance Cor- 
poration for insuring the farmers’ crops. 
Thus it would be seen that the politi- 
cally ambitious at Washington think 
they can win the favor of the farmers 
by telling them they are saving for them 
a part of their insurance premiums, when 
as a matter of fact, we know they are 
seeking their votes at the expense of 
sound stock insurance service. 

Pursuant to the recommendations of 
the Department of Agriculture and the 
Farm Credit Administration, the Farm 
Bureau, an organization of farmers for 
the promotion and betterment of agri- 
cultural interests, has gone into the in- 
Surance business. Personally, I consider 


that the Farm Bureau has done a won- 
derful amount of good for the farmers, 
and is one of their leading “trade organ- 
izations,” if you please. I think so well 
of this organization that I, myself, have 
been a member for the past four years 
and prize this membership very highly. 
It is very regrettable that such a splen- 
did and valuable organization as the 
Farm Bureau should submit its interests 
to be diverted from the betterment of 
agriculture to the promotion and sale 
of what they term non-profit insurance. 
Meeting Mutual Competition 

Just what are we stock agents going 
to do about all this government approved 
mutual competition? Personally, I feel 
that we must meet it with increased ser- 
vice to our policyholders and an edu- 
cational campaign which will eventually 
prove to the farmer the fallacy of non- 
profit insurance and the safety and ser- 
vice of reliable stock insurance. 

Insurance companies may assist in 
furthering the cause of farm insurance 
by more carefully selecting their agents 
and more fully cooperating with those 
appointed, thus assuring the farmer a 
superior type of insurance protection and 
service. 

The agent may be of untold assistance 
to his farmer clients by assisting them 
in methods of fire prevention. It has 
been found by analyses made by the 
larger carriers that approximately 75% 
of the dwelling house losses originate 
from combustible roofs. This hazard can 
be largely eliminated by assisting the 
farmer to install approved spark ar- 
resters. Instead of increasing your loss 
ratio by paying the farmer for the loss 
of his dwelling, you may be of infinitely 
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more service to him by enabling him to 
save his home. However, since it has 
been determined that such a large per- 
centage of dwelling fires originate from 
sparks on shingle roofs, it occurs to me 
that the companies should encourage the 
use of spark arresters by allowing a 
larger credit for their installation than 
the insignificant four cents per hundred 
now provided in our rate schedule. 





May Building Permits 
Show Big Gain Over 1935 

Activity in the building industry dur- 
ing May was well maintained at a level 
only slightly lower than the normally 
peak month of April. Permits issued in 
May for new work, alterations and re- 
pairs in the 215 cities regularly reporting 
to Dun & Bradstreet, Inc., amounted to 
$82,319,896, against $83,903,095 in April 
and $49,327,248 in May, 1935. The mar- 
gin of increase over last year continues 
large amounting to 66.9% in May, as 
against a rise of 62.4% in April. 

The five months’ building total con- 
tinues at the best level since 1931. For 
the year thus far, permit valuations for 
the 215 cities totalled $350,812,779, com- 
pared with $200,571,305 for the corre- 
sponding 1935 period, or an increase of 
74.9%. New York City, with a total of 
$71,250,426 for the first five months of 
1936, showed a rise of 51.2%, while the 
aggregate for the outside cities was 
$279,562,353, or a gain of 82.2%. 
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FUTURE PLANNERS 


For 73 years the John Hancock Mutual Life Insurance 
Company and its agents have been planning futures. 
are the policyholders and beneficiaries who have seen those 


Men now enjoying retirement on John Hancock life 
incomes were once young men with the rare wisdom to plan 
ahead. Others to whom that wisdom came later, but not 
too late, also know what life insurance has done to safe- 
guard their security. All over America widows are grateful 
for the security of homes protected by John 
young people are being educated because 
their fathers had life insurance . . 
are being rewarded for the foresight that led them to 


prepare for retirement through John Hancock plans. 


Planning futures is the business of the John Hancock 


Seeing those futures arrive is an unequalled source 
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ROYAL REPORTS GAINS 





Home Office Statement For 1935 Shows 
Total Assets of £47,438,096; U. S. 
Branch Commended 
The ninety-first annual general meet- 
ing of the Royal was held in the com- 
pany’s head office building in Liverpool 
on May 25. The chairman, A. E. Pat- 
tinson, presided and F. J. Williams, one 
of the general managers, read the ac- 
count of operations for 1935, which 
showed that results at home and in the 
general foreign field continued to be 
highly gratifying. In the fire depart- 
ment net premiums amounted to £5,557,- 
000, one-half of one per cent lower than 
in 1934. Claims paid and outstanding 
aggregated £2,212,000, being 39.8% of 
premiums as compared with 42.55% in 

1934. 

In the life department a new high 
record in the history of the company 
was set, net new sums assured having 
amounted to £4,908,000 or an increase of 
over the corresponding figure of the 
previous year. Total premiums received, 
after deduction of reassurances, totaled 
£1,914,773. The life assurance fund ad- 
vanced during 1935 by £523,000 and the 
annuity fund by £58,000, the combined 
total of the two funds at the end of the 
year being £27,015,000. 


In the accident and general depart- 
ments the net premiums amounted to 
£5,160,000, an increase of £22,000 over 


1934. The profit of £297,000 or 5.76% 
represents an improvement of £115,000 
over 1934. 

In the marine department improved 
results were reported, 1935 premiums 
having increased by over £15,000 to £807,- 
000 on which claims paid on account of 
that year amounted to £200,175. The 
fund carried forward amounts to £1,501,- 
569, equal to 186% of the 1935 premiums. 
The total funds at the end of the year 
amount to £47,438,096. 

In his remarks Chairman Pattinson 
touched upon the activities of the Royal 
in the United States where premiums 
were slightly in excess of the year 1934 
and with a gratifying decrease of losses. 
“Our organization in the United States 
of America,” he said, “continues in a 
high state of efficiency under the able 
leadership of Harold Warner, to whom, 
as also the officials associated with him, 
our thanks are due.” 





W. I. B. OFFICERS RE-ELECTED 


Herbert A. Clark, vice-president and 
Western manager of the Firemen’s, was 
re-elected president and chairman of the 
board of the Western Insurance Bureau 
at the annual meeting held last week at 
Briarcliff, N. Y. Other officers were re- 
elected as follows: vice-presidents, A. F. 
James, president, Northwestern Nation- 
al, and E. E. Soenke, secretary and gen- 
eral manager, Security of Davenport; 
secretary, F. C. Schad, and treasurer, 
H. M. Giles, president, Miller’s National. 
F. J. Breen, vice-president, Standard 
Fire of Trenton, was elected a director 
to replace the late O. J. Prior. 





LOCAL AGENT MOVES 


Ernest Rutz, local agent at Port Rich- 
mond, N. Y., is now located in new, up- 
to-date quarters at 1569 Castleton Ave- 
nue. This agency, originally established by 
William H. Perry and continued by John 
Rutz, Jr. after his death, and where 
Ernest Rutz was employed and to which 
he succeeded at the time of his brother’s 
death, has been located on Richmond 
Terrace for sixty-two years. 
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Pleads for Common Action to Stop 
Cut-Throat Competition in Marine 


underwriting 


Competition in marine 
today was described as “absurdly keen 
by J. R. Hobhouse, chairman of the 
Thames & Mersey Marine, in his annual 
address at Liverpool recently. 

“Cargo and hull rates and insured 
values stand today at levels which, if 
past experience can be relied upon, make 
continued underwriting profits unlikely,” 
Mr. Hobhouse declared. “Whether the 
absurdly keen competition met with to- 
day is the result of the pronounced in- 
dividualistic tendencies present in the 
market or the fact that there is not 
enough business to go round, it is quite 
evident that complete recovery of the 
prosperity of pre-war and early post-war 
years is highly improbable. 

“Consequently there is every reason 
why underwriters should adjust them- 
selves to the new conditions by cooper- 
ation and reduction of internal competi- 
tion. Profitable underwriting cannot be 
achieved by reckless cutting of rates and 
widening of conditions regardless of 
sound underwriting principles. I regret 
that the improvement that can be dis- 


cerned in the internal business of many 
countries is affecting international trade 
only slowly. 

“The lifeblood of our business is the 
free interchange of goods and services, 
and the resources of the market cannot 
be fully utilized until the removal of ex- 
change restrictions and other trade bar- 
riers permits a material increase in the 
volume of world trade. The marked di- 
vergence from the normal parities of 
exchange between the currencies that 
are still on gold and those that are not 
contributes greatly to our troubles, and 
the comparatively greater prosperity of 
the sterling group suggests that the com- 
modity value of a currency is of more 
importance than its value in bullion.” 

Mr. Hobhouse referred to the com- 
pany’s severe loss in the death of Evelyn 
S. Parker, chairman for the past nine 
years. Upon Mr. Hobhouse’s appoint- 
ment to succeed Mr. Parker Sir 
Thomas A. L. Brocklebank, Bart., was 
elected deputy chairman. T. H. Naylor, 
of Sandbach, Tinne & Co., was also ap- 
pointed a director following upon Mr. 
Parker’s death. 





Girl Pat’s Voyage An Act 
of Barratry British Claim 


By an amusing coincidence the larg- 
est and one of the smallest risks of the 
marine insurance world have competed 
throughout the latter half of May for 
front page space in the British press. 
The fortunes of the Queen Mary and the 
trawler Girl Pat have been followed with 
equal interest by the British public. 

The Girl Pat, which went off on a 
mystery cruise, was finally discovered at 
Dakar, then disappeared again, is said to 
be on a treasure hunt. Lloyd’s agents 
throughout the world have been ordered 
to keep the sharpest watch for her. 
Reports this week are that she has been 
wrecked off the Bahamas with loss of 
life to all on board. 

Her chief officer, who has been left 
in a hospital at Dakar, says the trawler 
tried to reach the Salvage Islands, north 
of Madeira, to seek Captain Kidd’s bur- 
ied treasure. 

The adventures of the Girl Pat might 
involve one or two legal offences that 
have become rare nowadays—piracy and 
barratry. Maritime law says that a 
master or a seaman is deemed to be a 
pirate, felon, and robber, punishable as 
a pirate, who within Admiralty jurisdic- 
tion betrays his trust and turns pirate, 
enemy or rebel and piratically runs away 
with his ship, or who encourages any of 
his crew to do the same. The maximum 
penalty for piracy is penal servitude for 
life. 





THE SEA OF LIVERPOOL 


In listing the automobile business done 
in 1935 by the Sea Insurance Co. of Liv- 
erpool in the May 1 issue of The East- 
ern Underwriter the company was given 
as “Sea of London.” This was an inad- 
vertence as any one familiar with this 
old and highly respected company knows 
it has its head office in Liverpool. 





RATIFIES SEA CONVENTION 


It has been announced in London that 
the King, by Order-in-Council, and in 
accordance with the Merchant Shipping 
(Safety and Load Line Conventions) Act, 
has declared that the Government of 
Australia has ratified the Safety Con- 
vention. 


BEYER HEADS AUTO COMMITTEE 

Walter F. Beyer, vice-president of the 
Home of New York, was reelected last 
week chairman of the board of directors 
of the National Automobile Underwrit- 
ers Association. R. I. Catlin, assistant 
vice-president of the Aetna Life group, 
was reelected vice-chairman. There was 
some discussion of the subject of writing 
financed automobile accounts but no def- 
inite action was taken. 


MOVE TO SALVE SAILING SHIP 

After being on the rocks for more than 
a month, salvage operations were com- 
menced on the Finnish barque Herzogin 
Cecilie, the world’s largest sailing ship. 
Pumping equipment was taken to the 
ship and an effort made to lighten her 
by pumping out her holds. If this is 
successful and she lifts clear of the 
rocks, between which her forepart is 
wedged, salvage operations will be con- 
tinued. The Herzogin Cecilie ran on 
the rocks near Salcombe, Devon, on 
April 25. The crew has remained aboard. 








A new brokerage firm has been found- 
ed in Paris under the name of Les As- 
sureurs Internationaux with a capital of 
100,000 francs. The firm has offices at 
103 Boulevard Haussmann. The agents 
are MM. Maurice Norman in Paris and 
Oswald Leonard at St. Cloud. 


INSURES LANDON PHOTOGRAPH 


Visitors and delegates who attended 
the Republican convention at Cleveland 
were able to view a favored photograph 
of Governor Alfred M. Landon, encased 
in a specially constructed glass frame 
manufactured by the Heisey Glass Com- 
pany of Newark, Ohio. E. Wilson 
Heisey, president of the Heisey Glass 
Co., is also president of the Ohio “Lan- 
don for President” organization. 

The glass frame measures seven feet 
by four feet and occupied a prominent 
spot at the convention and the Phoenix 
of Hartford, through its inland marine 
department, issued practically an “all 
risk” policy covering the frame while 
being transported by truck from the 
Heisey Glass Co. at Newark, Ohio, and 
while placed in the organization’s head- 
quarters at Cleveland. 





CITRUS HANDLING IN TEXAS 


The Board of (Marine) Underwriters 
of New York, in co-operation with other 
underwriters’ organizations, is now mak- 
ing a study of the best system of hand- 
ling Lower Rio Grande Valley citrus by 
boat to New York, with a view to en- 
couraging such movement, according to 
Capt. E. M. Dierlam, who has moved 
to Brownsville as surveyor for the New 
York board. He will represent several 
other underwriters’ organizations here, 
and will inspect ships, loadings, etc., at 
both the ports of Brownsville and Port 
Isabel. 





MRS. G. B. LaBOYTEAUX DIES 


Mrs. Kathleen P. LaBoyteaux, widow 
of the late G. Brooks LaBoyteaux, ma- 
rine insurance broker, died last week in 
her automobile in Montclair, N. J. Death 
was caused by a stroke, according to the 
medical examiner. She was born in 
Louisiana fifty-two years ago and had 
lived in Great Notch, N. J. Funeral 
services were held Monday afternoon. 


Phoenix Issues Excellent 


Booklet on Auto Insurance 


The Phoenix of Hartford has placeq 
in the hands of its agents some of the 
best automobile insurance sales materia] 
distributed by any company this year 
The current issue of The Phoenix, pub- 
lished by that company and edited by 
John Ashmead, is devoted entirely to 
the various hazards covered by the com- 
prehensive automobile policy issued by 
fire companies and many excellent illys- 
trations are provided to strengthen the 
arguments presented in the various stor- 
ies. Separate articles are devoted to 
theft, fire, collision, explosion, falling 
aircraft, flood, hail and other types of 
risks to which automobiles are exposed, 
Any agent who has read through the 
twenty-odd pages in The Phoenix should 
receive renewed enthusiasm to go out 
and sell the comprehensive cover to 
every car owning client who now has 
not secured that broad coverage. 


SPECIAL RATE ON GOLD RISK 

A shipment of gold from Europe to 
the United States was arranged for the 
United States steamer Black Eagle, of 
5,060 tons gross. This vessel is one of 
a fleet of steamers which maintain ser- 
vices between North American ports and 
Rotterdam and Antwerp. As she is not 
of a type commonly associated with gold 
shipments, the consignment was made 
the subject of special rates of premium. 
Shipowners’ liability to the extent of 
$1,200,000 was covered in the London 
insurance market. 


SHIPBUILDING IN JAPAN 

A boom in shipbuilding in Japan is 
under way and all ship builders have so 
many orders that they are busy day and 
night. Since January 1 thirty vessels of 
214,750 tons were ordered against nine 
for 55,220 tons last year during the same 
time. 











Failure to Correct 


Charts Does 


Not Make Vessel Unseaworthy 


The owner of the Steel Scientist, which 
went ashore in the Caribbean on Faral- 
lon Lucio, an islet a few miles off the 
coast of Panama and twenty-four miles 
from Colon breakwater, on April 13, 
1926, sued the underwriters the Ameri- 
can & Foreign and others, for general 
average contribution. The ship was 
floated after the stranding and most of 
the cargo eventually delivered in accord- 
ance with the bills of lading, after exe- 
cuting general average bonds for the ex- 
penses incident to the salvage. 

The underwriters of these bonds de- 
fended this suit on the ground that the 
stranding was the result of negligent 
navigation and that although the bills 
of lading contained the “Jason Clause” 
the ship was unseaworthy when she left 
New York on April 6, 1926, because her 
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charts and light lists had not then been 
brought up to date. She was on a voy- 
age around the world and her first 
landfall was San Salvador. 

The trial court, Federal District Court 
for southern New York (11 F. Supp. 
175), held that the ship had proved her 
seaworthiness in this and all other re- 
spects. Both sides conceded the strand- 
ing was due to the master’s negligent 
navigation. The controversy centered 
on the fact that when the ship broke 
ground she had not marked upon her 
chart of the Farallones, or entered upon 
in the American light list or the Ameri- 
can pilot book, a new light on Farallon 
Lucio, which had been in operation since 
October 30, 1925. 


The Second Circuit Court of Appeals, 
United States Steel Products Co. v. 
American & Foreign, 82 F. (2d.) 752, 
affirming this decree, held that the ship’s 
failure to correct the charts and light 
books before sailing did not render the 
ship unseaworthy so as to make the 
owner liable for negligent navigation 
where the charts and light books could 
have been seasonably corrected before 
the ship reached the waters they cov- 
ered, even if these waters were within 
the first leg of the voyage. 

A ship is well found, the court held, 
if she has the proper documents on 
board, and if, when she sails, such of 
her charts and light lists are corrected 
as cover the waters she will enter be- 
fore her officers will have ready oppor- 
tunity to correct them. 

The fact that the ship had started on 
a previous voyage through the same 
waters without proper charts and light 
books was held immaterial. 

“The same ship similarly equipped may 
be fit at one time and not at another, 
for one cargo and not for another.” 

Decree for plaintiff was affirmed. 
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CASUALTY aAnb SURETY 





Many at N. Y. Luncheon 
On Retrospective Plan 


ARRANGED BY R. R. INSTITUTE 





John R. Blades Presents Subject as 
“Step in Right Direction” Before 300 
Buyers and Insurance Men 





The retrospective rating plan was the 
subject of a luncheon discussion meet- 
ing yesterday at the Hotel Astor, New 
York, when some 300 insurance buyers, 
stock, mutual and bureau executives, 
self-insurers and agents and_ brokers 
gathered together at the invitation of 
the Risk Research Institute, the nation- 
al organization of insurance buyers and 
self-insurers. The presentation of the 
subject was made by John R. Blades, 
insurance adviser of New York City, 
whose paper was followed by an open 
discussion. So keen was the interest 
that many insurance companies were 
represented by both local and home 
ofice underwriters, such a delegation 
being that of the Travelers topped by 
Jesse W. Randall, vice-president. Others 
included the Liberty Mutual—C. __L. 
Wilder, vice-president, and W. E. 
Brookings; Fidelity & Casualty, Gener- 
al Accident—William Bernhard and 
John H. Grady, assistant United States 
manager; Massachusetts Bonding—L. 
Richardson, Jr.; American Mutual Lia- 
bility, represented by four; Employers 
Liability and Indemnity Insurance Co. 
of N. A. 


Many Brokers and Agents 


Broker and agency houses represent- 
ed included Benedict & Benedict, Chap- 
man, Klein, Chapman & Spitz, Inc., C. 
L. Bussing, Inc., Gaines, Silvey & Nich- 
ols, Inc., DeLanoy, Kipp & Swan, W. L. 
Perrin & Son, Elmer J. Hopper, Inc., 
Kimball & Price, Alexander & Alexan- 
der, Inc., Monroe Flegenheimer, Inc., 
Marsh & McLennan, Starkweather & 
Shepley, Frank & DuBois who had sev- 
en present; Hamilton & Wade, Inc., and 
W. W. Ellis, representing the Insurance 
Brokers Association of N. Y. Bureau 
people included William Leslie, Mark 
Kormes, Leon S. Senior, A. R. Law- 
rence of Newark, N. J., C. J. Haugh, 
T. O. Carlson and S. M. Ross. J. B. 
Miller and Geo. W. Scott represented 
the National Association of Insurance 
Agents. 


Blades Sounds Note of Caution 


After describing the mechanics of the 
plan Mr. Blades discussed its more im- 
portant features from the buyer’s view- 
point. He cautioned the latter not to 
appraise the plan solely on its own mer- 
its but to study it in the light of their 
individual loss experience. He pointed 
out that some risks can reduce, while 
others will increase, their insurance cost 
under the plan without any actual 
change in the amount of their losses. 
This, he explained, was possible because 
the experience rate of risks does not in- 
dicate their true loss ratio; the losses 
of a risk with a credit may be running 
well below the level indigated by the 
credit, and, conversely, the losses of a 
risk with a debit may be running well 
above the level indicated by the debit. 

Commenting on the fact that the as- 
sured will not know the exact cost of 
his insurance under the plan until three 
and a half years after the policy takes 
effect, Mr. Blades intimated that the 
long delay might automatically disqual- 
ify the plan in the eyes of many em- 
Ployers, such as contractors, who must 
know their overhead expenses well in 
advance. He also reminded the buyers 
that they would receive no interest on 
the excess portion of the deposit pre- 
mium which they must pay if they elect 
retrospective rating, notwithstanding the 


N. Y. Producers Argue 
For 17.5 Acquisition 





IN COMPENSATION LINE 





Tell Casualty Cost Conference That 
Business Can’t Be Written For Less; 
Wallace and Dodge Spokesmen 





Brokers and agents presented a strong 
case to the Casualty Acquisition. Cost 
Conference on Wednesday for a restora- 
tion of the 17.5% top acquisition cost 
on workmen’s compensation business 
written in New York State, which argu- 
ments were taken under advisement by 
the Conference. The producers feel that 
with the compensation experience so 
much improved the 17.5% top should 
become effective as of July 1 when the 
new reduced rates go into force. The 
consensus among them is that with the 
emergency now practically over as far 
as assureds are concerned there is no 
further need for the reduced scale of 
commissions on this class of business, 
which has been in effect since last sum- 
mer and which was strenuously pro- 
tested at that time. It was frankly 
pointed out at Wednesday’s conference 
that assureds cannot be adequately tak- 
en care of at the prevailing scale of 
commissions. 

Leadership in the move for restora- 
tion of the 17.5% top cost was taken by 
the New York State Association of Lo- 
cal Agents, Inc., and the Insurance 
Brokers Association of New York. 

After spending all day Tuesday mar- 
shaling their arguments, the meeting be- 
ing held in the Insurance Brokers’ head- 
quarters at 90 John Street, the agents 
and brokers convened to No. 1 Park 
Avenue Wednesday morning for their 
appearance before the acquisition cost 
committeemen. L. A. Wallace, manag- 
ing director of Johnson & Higgins, was 


the brokers’ spokesman and Albert 
Dodge, Buffalo, national councilor, 
spokesman for the agents. The meet- 


ings were held morning and afternoon 
and are reported to have been amicable. 





deposit may be held for the full three 
and a half years. 

Mr. Blades also explained that the 
profit made by the carrier on risks that 
developed an actual retrospective pre- 
mium smaller than the minimum premi- 
um would be used to pay the excess 
losses incurred on risks that earn the 
maximum premium. This, he said, makes 
the good risks pay for the bad, which 
is the thing for which the experience 
rating plan is most condemned and the 
retrospective plan was expected to rem- 
edy. To correct this he contended that 
the minimum premium would have to 
be eliminated from the _ retrospective 
plan, but this would necessitate increas- 
ing either the basic premium or the 
maximum premium. 


In answering the question “Is retro- 
spective rating a step in the right di- 
rection?” Mr. Blades said: “By impli- 
cation at least the plan concedes that 
the compensation problem of employers 
in the $5,000 or higher premium brack- 
ets can be handled on the cost-plus plan, 
which is only another way of saying 
that self-insurance with stop-loss pro- 
tection is feasible for such employers. 

“It further concedes that the service 
charge for handling such accounts, in- 
cluding the cost of stop-loss protection, 
should be scaled down as the size of the 
risk increases. But even more impor- 
tant is the fact that the plan recognizes 
that the only part of the employer’s 
workmen’s compensation liability that is 
actually insurable is the excess losses. 

“Perhaps, if it does nothing more than 
establish the soundness of these ideas, 
retrospective rating will justify itself. 
In that case I think one may safely say 
it is a step in the right direction.” 
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No Official Action On 
Retrospective Rating 


UP TO EACH STATE OFFICIAL 





Plan Was Informally Discussed at St. 
Paul But No Vote Taken to Pass 
It Along to Sub-Committee 





The retrospective experience rating 
plan did not officially come before the 
annual meeting of the National Associa- 
tion of Insurance Commissioners last 
week in St. Paul, but it was freely dis- 
cussed by those present and came up 
during a session of the workmen’s com- 
pensation committee, headed by Harry 
E. McClain of Indiana. At one point 
during this session the question arose as 
to the advisability of passing along the 
retrospective rating plan to a sub-com- 
mittee for further study, which body 
would report back at a later meeting. 
But it is learned on good authority that 
this procedure was never put to a vote. 
In fact, the sentiment of Commissioner 
McClain’s committee was to give no offi- 
cial recognition to retrospective rating, 
one big reason being the fact that the 
stock casualty companies themselves had 
not formally put the plan before the 
commissioners’ association. 

As the situation now stands it is up 
to each insurance commissioner to study 
the plan when it reaches his state for 
approval and decide for himself just 
what action he should take. This was 
felt to be an intelligent way of handling 
a problem with so many ramifications as 
retrospective rating. Among the discus- 
sion participants were Superintendent 
Pink of New York and Commissioner 
F. J. DeCelles of Massachusetts. 

Among the Eastern casualty-surety 
executives who “sat in” with the com- 
missioners during their deliberations 
were Edward C. Stone, Employers’ Lia- 
bility ; Jesse S. Phillips, Great American 
Indemnity ; Howard P. Dunham, Amer- 
ican Surety; F. Robertson Jones, Asso- 
ciation of C. & S. Executives; James A. 
Beha and William Leslie, National Bu- 
reau of C. & S. Underwriters; Vincent 
Cullen and E. M. Allen, National Sure- 
ty, as well as Harry H. Fuller, Zurich, 
Chicago. 





W. B. JOYCE RETURNS 


William B. Joyce, president of W. B. 
Joyce & Co, 115 Broadway, former 
chairman of the National Surety Co., is 
back from a two months’ sojourn in his 
beautiful estate at Beverly Hills, Cal. 
Mr. Joyce, who is not ready to make 
announcement as to his possible reentry 
into surety company executive ranks, is 
looking fine and has all his usual vigor, 
indicating that his California visit was 
beneficial. 


TO DECIDE C. I. T. APPEAL 





Appellate Division Judges Studying Na- 
tional Surety Corp. Stock Sale 
Case May Act Today 

Five judges sitting in the Appellate 
Division of the New York State Su- 
preme Court may hand down an opinion 
today on the Commercial Investment 
Trust’s appeal of the recent decision of 
Justice Valente recommending the sale 
of the National Surety Corp. stock to 
Bancamerica-Blair Corp. This decision 
followed the recommendation to the Su- 
preme Court by Superintendent L. H. 
Pink, as rehabilitator, that the stock 
control go to C. I. T., the highest bidder 
on a 100% basis. 

The case was argued before the Ap- 
pellate Division two weeks ago last Fri- 
day and in the ordinary course of events 
it is expected that an opinion of its 
judges may be reached this week. The 
keenest of interest is expressed in the 
outcome of this case. 


SPOTTKE CHIEF WITNESS 


Represents Companies at Richmond 
Where Corp. Commission Hears Auto 
Rate Arg ts; R June 25 

The Virginia State Corporation Com- 
mission heard arguments for two days 
last week on the proposed increase in 
auto liability and property damage rates 
which casualty companies are proposing 
in that state. It will be resumed June 
25, adjournment until that date having 
been ordered while A. E. Spottke, au- 
tomobile department manager, National 
Bureau of C. & S. Underwriters, chief 
witness for the companies, was under- 
going cross-examination. 

Shortly before the hearing recessed 
Attorney General A. P. Staples objected 
strenuously to testimony given by Mr. 
Spottke that the National Bureau’s rate 
schedules were accepted in states where 
there is no direct control over rates. 
A motion by Staples to strike the state- 
ment from the record was taken under 
advisement. Spottke offered detail tes- 
timony as to methods followed in arriv- 
ing at estimates of probable future 
losses on the basis of past experience. 

The witness pointed out that the pro- 
posed revision of rates would mean a 
25% reduction in rates on school busses 
which do not carry more than sixty 
children. 














DINE 25-YEAR MEN 

Walter Small, resident secretary, Roy- 
al Indemnity’s New England depart- 
ment conducted under the management 
of Field & Cowles, was host June 12 at 
a testimonial lunch given to three Royal 
Indemnity employes who have complet- 
ed twenty-five years’ service with the 
company. * They are Special Agent E. G. 
Worthington; C. E. Goodwin, supervis- 
ing engineer in charge of boiler and ma- 
chinery lines, and Mrs. S. H. Parshley, 
payroll audit and rating division. Mr 
Small himself, having also completed 
twenty-five years, was the recipient of 
a surprise gift—a handsome silver foun- 
tain pen suitably inscribed. 
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On the Production “Firing Line” 








Joe Crider, Jr., 


One-Time Squaw Creek School Teacher Now Leading Insur- 


of Los Angeles 


ance Attorney on West Coast; Local Bar Ass’n Presi- 


dent; Guy L. Stevick Started Him Off 
By Spencer Welton, Peripatetic Vice-President 


Whether or not you are of that fortu- 
nate company of individuals who period- 
ically visit the West Coast it is a hun- 
dred to one that at one time or another 
you have come under the spell of its 
traditions and its color. Almost cer- 
tainly you used to read Bret Harte and 
currently the cinema is reviving and to 
a considerable degree visualizing the 
virile and glamorous days of Sutter’s 
gold and the rush of ’49. But even then 
as now the most colorful figures and the 
ones bulking largest on every horizon 
were not and are not “native sons.” 

Take Joe Crider, Jr. of Los Angeles 
as an illustration. 

The railroad journey from San Diego 
to Sacramento takes longer than a sim- 
ilar trip from New York to Chicago but 
it would be difficult to find a man prom- 
inent in the legal, political, insurance 
and financial life of any town of conse- 
quence in California, who fails to claim 
acquaintance with Joe Crider. Most of 
them have actually met him. 


Outstanding on West Coast 


Joe Crider is an attorney specializing 
in insurance law, but that’s just the 
beginning of it. It is no exaggeration 
to say that he is one of the outstanding 
insurance attorneys of the West Coast 
and certainly no dissenter can deny that 
he is at this very moment president of 
the Bar Association of Los Angeles 
which indicates a substantial measure of 
confidence and respect on the part of 
the legal fraternity as a whole. 

Lawyers, with the exception of news- 
paper men, have fewer illusions than 
any other group of individuals and their 
joint approval of a contemporary is as 
much a personal tribute as a professional 
endorsement. 

Whence, you ask, this wide acquaint- 
ance and general acclaim since the ob- 
ject of it all is a Californian by adoption 
only. This is how it came about. 

Joe Crider was a dirt farmer by birth, 
the precise location of the interesting 
event being Maitland, Mo. This com- 
munity, so Crider affirms, was a “me- 
tropolis of 800 souls” but the accuracy 
of that description may be conjectured 
from the further statement that the re- 
doubtable Jesse James and brothers were 
in a frontier sense, neighbors. The 
Criders’ were “covered wagon folks” 
coming from Pennsylvania in huge Can- 
astota land schooners to settle on the 
open prairie. 

There Joe Crider was 
the conventional apprenticeship of a 
farm boy, including such tediously juve- 
nile tasks as turning the grind stone, 
bringing home the cows and churning 
the butter. It is recorded of him that 
even at that adolescent period, the con- 
volutions of his mind were more in- 
genious than ingenuous, since on occa- 
sion he was known to pour hot water 
into the churn to make the butter “come” 
quicker, a proceeding regarded as thor- 
oughly reprehensible by his mother. 

Long hours of plowing corn alternated 
with winter terms at the district school. 
His first teacher was Ed Smith, now an 
engineer of international reputation and 
at present associated with the National 
Cash Register Co. at Dayton, Ohio 


Squaw Creek School Teacher 
The 


born, serving 


district school 


was succeeded by 
high school and after graduation, voune 
Crider himself taught school in the 


JOE CRIDER, JR. 


Squaw Creek district. Those were the 
days when the first and most important 
qualification of a new teacher was his 
ability to whip the biggest boy in school, 
which rugged test was passed via the 
old fashioned rough and tumble method. 

\ career as pedagogue did not appeal 


to the youth and so he went to the law 
school of the University of Missouri. 
At that time an older cousin, Guy 


LeRoy Stevick, now executive vice-presi- 
dent on the West Coast for the Fidelity 
& Deposit, had established a law office 
in Denver. 

One summer’s day, while Joe Crider 
was plowing corn on the Missouri farm, 
his mother carried out to him in the 
field a telegram from Stevick offering 
to let the young man work in his office 
and at the same time finish his law 
course at the University of Denver, of- 
fering as a further inducement a salary 
of $30 per month. 

3eing at the moment in the throes of 
an ardent love affair with the comely 
young daughter of a neighbor, the pros- 
pect of removal to Denver made no ap- 
peal to Joe Crider but eventually he 
yielded to the insistence of his mother 
and went to Denver. Comparatively 
soon thereafter Guy Stevick removed 
to San Francisco but Joe Crider remain- 
ed in Denver, finished his law course 
and worked in the office of Stevick’s 
former partner, L. Ward Bannister until 
1911. 


Early Insurance Days 


Then a telegram arrived from Guy 
Stevick saying “If you want a job next 
to office boy, come to San Francisco at 
once” and Joe Crider left on the next 
train. Samuel L. Carpenter now insur- 
ance commissioner of California, who 
had until that time been holding down 
the job, had been moved up a notch and 
Crider took his place. 

The work assigned to the budding 
young attorney was buying office sup- 
plies, dealing them out to the various 
departments and when opportunity of- 
fered, helping with the filing in the claim 
department. 

Following a 


brief apprenticeship he 





was made an inspector for the casualty 
department and a little later, and to his 
intense disgust, payroll auditor. Per- 
haps because of a self-confessed inepti- 
tude for figures, Crider was as prompt- 
ly as possible appointed investigator in 
the claim department and then adjuster. 

One afternoon a strident buzzing from 
the “front office” summoned him to the 
Stevick presence where he was handed a 
bunch of files with curt instructions “to 
go to Los Angeles, check up a lot of 
court records and ascertain the status 
of a number of cases which had not 
been receiving proper attention.” It was 
tacitly understood by Crider at least 
that this work would consume about a 
week. Actually he did not see San 
Francisco again for four years. 

One day a two line letter came from 
Guy Stevick at San Francisco announc- 
ing that thereafter all law suits would 
be handled by Joe Crider, Jr., who up to 
that time had never pleaded a case in 
any court. However, he rose to the oc- 
casion and went along swimmingly until 
the dark day when he received the an- 
nouncement that the Fidelity & Deposit 
had decided to go out of casualty busi- 
ness, 


Opens Own Law Office 


Promptly he took a train for San 
Francisco and with characteristic vigor, 
announced that he was going to open a 
law office and would be happy to handle 
the future legal work in southern Cali- 
fornia for the Fidelity & Deposit. That 
was agreed to, the Crider law office was 
opened and his first independent client 
was the Massachusetts Bonding & In- 
surance Co. 

At that time Los Angeles contained 
few, if any attorneys who announced 
themselves to be specialists in insurance 
law, but Joe Crider, never a timid soul, 
declared himself to be precisely that and 
made it stick. Since then he has ac- 
cumulated one of the largest insurance 
clienteles in the country, representing 
companies in all insurance lines for claim 
work and litigation of all sorts. 

Some of the settlements made and 
court decisions won by his office have 
created precedent and made insurance 
law in California. 

Mr. Crider has been active in both 
Los Angeles and American Bar Asso- 
ciation work. He is past chairman of 
the Los Angeles Bar Association; was 
on the board of trustees of that asso- 
ciation for six years and is this year 
serving as its president. He is on the 
aeronautical committee of the American 
Bar Association and now on the recep- 
tion committee for the next annual meet- 
ing to be held at Boston. 


Colorful and Vital 


Joe Crider is crisply colorful in thought 
and speech and act. He is as intensely 
vital as Jack Dempsey, while contriving 
to be at the same time as judicial as if 
he were sitting on the Supreme Court 
bench. 

He not only belongs to but finds time 
to frequently appear at his numerous 
clubs, among which are numbered the 
Los Angeles Athletic, the California, the 
Jonathan and the California Yacht Club. 
He is a Shriner; a Royal Jester and a 
Son of the American Revolution. He is 
fond of music and an avid reader of 
contemporaneous fiction. 

Every big West Coast football game 
finds him in the audience, cheering like 
a Comanche for the team he has backed, 
and the word backed is used advisedly. 
Some measure of his enthusiasm for 
football may be found in the fact that 
he has more than once been known to 
fly from New York or Chicago to the 
West Coast just to be present at a big 
annual fixture. 

His beautiful home at Beverly Hills 
is a meeting place for people from every 
walk of life whose names make West 
Coast news, be they writers, actors, 
financiers, judges or just folks he hap- 
pens to like to neighbor with. 

Answering the direct question “Why 
do you regard insurance as offering the 
best future possibilities for a young man 
just starting in business?” he says “TI 
think it is because there is such breadth 
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EMPLOYERS’ SET-UP IN CHicago 





Appoint Col. P. C. Lewis Resident Mgr 
and H. J. Meyer Assistant Fellows” 
ing G. F. Douaire’s Sudden Death 

Edward C. Stone, United States gen- 
eral manager and attorney for the Em. 
ployers’ Liability and president of the 
Employers’ Fire and the American Em. 
ployers’ of Boston, has appointed Col. 
onel P. C. Lewis as resident Manager 
and Herman J. Meyer as assistant regj. 
dent manager of the Illinois department 
of the Employers’ Group. These ap- 
pointments were made necessary by the 
sudden death a week ago last Sunday 
of George F. Douaire, who had _ been 
associated with the Employers’ Group 
for over thirty-five years as_ special 
agent, general agent and more recently 
as resident manager. Mr. Douaire was 
one of the most popular men in the 
organization and his funeral was attend- 
ed by hundreds of insurance men includ- 
ing Edward C. Stone and Artemas B, 
Poor, representing the home office of the 
Employers’ Group. 

Colonel Lewis became associated with 
the Employers’ Group in 1929 in its 
agency and production department. He 
was assigned to the Illinois department 
as assistant resident manager as of Oc- 
tober 1, 1933. Prior to his Employers’ 
connection he was associated with the 
Independence Indemnity as manager of 
its New England department and previ- 
ous to that time had considerable experi- 
ence in the agency end of the business, 

Mr. Meyer joined the Employers’ Lia- 
bility as an office boy for George A. 
Gilbert, its resident manager in Chicago 
over twenty-five years ago. He contin- 
ued to serve the company in its casualty 
department under McMullen & Douaire, 
and under Mr. Douaire after Mr. Mc- 
Mullen’s death. More recently he has 
been manager of the casualty department 
of the Illinois department under Mr. 
Douaire. 

Both of the new appointees are well 
and favorably known to insurance men 
throughout the Middle West. 





Hartford A. & I. Active At 


o. Quarry Demonstration 


A machine, known as the Spencer 
drill-vac, which it is claimed should 
greatly reduce the danger of employes 
of rock quarries, mines, etc., from con- 
tracting silicosis, was demonstrated at 
the Tower Grove Quarry Co.’s quarry 
in St. Louis recently under the spon- 
sorship of the quarry company, the 
Spencer Turbine Co. of Hartford and 
the special risk and engineering depart- 
ment of the Hartford Accident & In- 
demnity. Representatives from cement 
and glass companies, lead mines, rock 
quarries, local contractors and insurance 
men attended. W. Scott Johnson of the 
St. Louis Health Department was_also 
present. Dust incident to the drilling 
is carried from the driller through a 
hose and deposited in a large tank. 
Basically the machine works like a 
vacuum floor sweeper. 





to the business and because so few men 
actually study and understand it. The in- 
surance business is literally crying for 
young men who get to really know it. 
Men from various home offices fre- 
quently call upon me to recommend 
some young man for a position and I 
find it extremely difficult to readily name 
one I would be willing to recommend as 
knowing the business. There is no such 
thing as starting in the insurance busi- 
ness and being able to get ‘only so 
far.’ The top is the limit for the young 
man who has the ability and knowledge 
to keep going.’ 

And that may be accepted as authori- 
tive for the one time Squaw Creek school 
teacher, has abundantly demonstrated 
that he knows what he is talking about. 
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prevention Feature Of 
Dust Disease Laws Cited 


LEHMAN ON ITS SIGNIFICANCE 





Lower Occupational Disease Rates in 
N. Y. as Result of Bills Just Signed; 
Their Effect Outlined 





Compensation insurance underwriters 
in New York anticipated this week ap- 
propriate changes in occupational dis- 
ease rates for industries subject to dust 
hazards which will reflect the reduction 
in cost indicated by the new amendment 
to the workmen’s compensation law 
(Schwartzwald bill, Senate Intro. No. 
1084). This bill, signed by Gov. Lehman 
on June 6 along with Schwartzwald’s 
Senate Intro. No. 1559 setting aside $50,- 
00) for a study of how best to eliminate 
hazards to life and health from occupa- 
tional diseases, became effective June 6. 
A few days later the Compensation In- 
surance Rating Board of New York filed 
with Superintendent of Insurance L. H. 
Pink its proposal for appropriate rate 
changes. Another bill signed by the 
Governor—the Crews measure, Assem- 
bly Intro. No. 1356, appropriated $100,000 
for the prevention of silicosis and other 
dust diseases. These measures are now 
respectively Chapters 887, 888 and 889 
of the laws of 1936. 


Impressed by Prevention Feature 


It was the prevention feature of this 
legislation which most impressed Gov. 
Lehman and he said: 

“Its importance, in my opinion, out- 
weighs any deficiencies that may exist 
in the proposed legislation although I 
will frankly admit that certain provisions 
of this legislation are not at all to my 
liking and that they run contrary to 
what I believe to be sound principles of 
workmen’s compensation laws. 

“But the protection of the working- 
man from exposure to conditions which 
develop silicosis and other dust diseases 
is a very long step forward. Hereafter 
employers must use dust and elimination 
devices approved by the industrial com- 
missioner. This will be true both with 
respect to private employment and pub- 
lic projects. It should very greatly less- 
en the silicosis hazard and reduce dis- 
ease and death resulting therefrom. 

“An appropriation of $100,000 is made 

to enable the industrial commissioner to 
enforce this preventive requirement. 
Furthermore, it is provided that $50,000 
annually commencing July 1, 1936, and 
extending to June 30, 1941, can be taken 
from the state vocational rehabilitation 
fund for the purpose of making studies 
to prevent dust diseases, to devise meth- 
ods of eliminating such hazards and to 
disseminate information to achieve the 
maximum degree of prevention. 
_ “This feature of prevention, as I have 
indicated, is tremendously helpful from 
the long run social point of view. The 
benefits that will be obtained from ef- 
fective prevention are of the greatest 
significance to present and future work- 
ers in these industries and of impor- 
tance equal to that of providing com- 
pensation to the unfortunate worker who 
has been affected by silicosis or other 
dust diseases.” 


Effect of New Law 


The effect of new Chapter 887, which 
amends the compensation law by adding 
a new article thereto relating to dust 
diseases, has been outlined by the Asso- 
ciation of Casualty & Surety Executives 
and its memoranda on the subject made 
available to companies writing the cov- 
erage in New York State. It reads: 


The policy of the legislature is ex- 

Pressed as prohibiting any requirement 
of medical examinations as a prerequi- 
Site to employment. 
_ The industrial commissioner and the 
industrial board are required to promul- 
gate rules for the maintenance of de- 
vices designated to eliminate harmful 
dusts and to control the incidence of 
silicosis and similar diseases. 

© compensation shall be payable for 


partial disability due to dust diseases. 
In cases of temporary or permanent to- 
tal disability or death compensation shall 
not exceed $500 if such disablement or 
death occurs during the first calendar 
month in which this act becomes effect- 
ive. Thereafter the total of compensa- 
tion payable for such disability or death 
shall increase at the rate of $50 each 
calendar month, the amount payable be- 
ing determined by the total payable in 
the month in which disablement or death 
occurs. In no event, however, shall such 
compensation exceed $3,000. No pay- 
ments shall have to be made into special 
funds in cases of death where there are 
no persons entitled to compensation. 


$25 Maximum, $8 Minimum Weekly 
Indemnity 


Compensation shall be payable from 
the eighth day following total disable- 
ment at the rate of 66 2/3% of the aver- 
age weekly wage, with a maximum of 
$25 per week and a minimum of $8 per 
week. In the event of death dependents 
shall receive any balance remaining be- 
tween the amounts paid for disability 
and the total compensation payable un- 
der this article. 

All claims for compensation resulting 
from inhalation of harmful dust, where 
the last exposure occurred between the 
effective date of this act and September 
1, 1935, shall be barred unless filed with- 


(Continued on Page 36) 


Bank Recovers Under 
Depositor Forgery Bond 


INVOLVED GENERAL INDEMNITY 

In Chase Bank Case N. Y. Supreme Ct. 

Decision Defeats Claim for Contribu- 
tion from Blanket Bond Insurers 





Justice Julius Miller, sitting at Special 
Term of the Supreme Court, New York 
County, has handed down a recent de- 
cision in favor of the Chase National 
Bank of New York City, allowing a 
claim in the amount of $15,395 against 
the General Indemnity Corp. of Amer- 
ica in liquidation upon depositor’s for- 
gery bonds which it issued in favor of 
General Motors Corp. as the insured and 
its depository banks. The amount al- 
lowed represented the net amount of 
losses through the payment of forged 
checks drawn on the account of General 
Motors and paid by the Chase National 
Bank. 

This decision represents the first re- 
ported instance where a depository bank 
has actually obtained a decision in its 
favor under a depositor’s forgery policy 
and where it has been determined as a 
matter of law that a depositor’s forgery 
bond insurer is not entitled to contribu- 
tion from bankers’ blanket bond _ in- 
surers. 

Liquidator Disallowed Claim 

When the forgeries were discovered 
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Invisible Armor 


Dwellers in National Surety Town are protected by an 
invisible armor. They are secure against the swift unex- 
pected thrusts that have wrecked so many businesses 
and so many business careers. National Surety Fidelity 
Bonds give an invisible but certain protection. 


A National Surety Fidelity Bond is a tribute to employer and 
employe alike. Only those with clean, honorable records 
may live in National Surety Town. And those protected by 
National Surety Fidelity Bonds, with their dependents, equal 
the combined populations of Philadelphia and Chicago. 


National Surety representatives everywhere — themselves 


te ete 


picked men—are selling Fidelity protection; plus protec- 


tion against burglary, forgery, and many other dangers. 


NATIONAL SURETY CORPORATION 


VINCENT CULLEN, PRESIDENT 
ON. Ss. C., 1936 


New York 








General Motors made claim upon the 
General Indemnity but shortly there- 
after was reimbursed by the bank. The 
bank then made claim under the de- 
positor’s forgery bonds but thereafter 
the General Indemnity was placed in the 
hands of George S. Van Schaick, then 
Superintendent of Insurance of New 
York State as liquidator. When claim 
was made in the liquidation the Super- 
intendent disallowed the claim upon the 
ground that when the bank repaid the 
depositor his claim was discharged and 
the bank did not succeed to any rights, 
and upon the further ground that in any 
event the $50,000 depositor’s forgery 
bond coverage was reduced by contribu- 
tion with the banks’ blanket bond cover- 
age of $2,000,000. 

Chase Bank Reimbursed for Nearly 

All Net Loss 

The controversy over the claim was 
referred by the Court to Bertram F. 
Willcox as referee; and at the hearings 
before him it was shown that after the 
claim in liquidation had been filed the 
Chase bank had offset against its orig- 
inal claim of $35,647 a recovery from 
the bank which collected the forged 
checks and the balance of an account 
held by it in a branch office for the 
General Indemnity. It was also shown 
that the blanket bond insurers had re- 
imbursed the Chase Bank for the entire 
net loss except the sum of $1,000 repre- 
senting amounts deductible on each for- 
gery. 

The liquidator contended that the 
bank’s claim had consequently been re- 
duced to $1,000 and that in any event 
the doctrine of contribution between the 
insurers should be invoked. The bank 
contended that the General Indemnity’s 
form of policy had been copied from the 
standard form of the Surety Association 
of America and was subject to a resolu- 
tion of that Association adopted on De- 
cember 20, 1933, to the effect that its 
drafting committee had intended to 
waive contribution as between the two 
insurers. It was further contended that 
in any event there could be no contribu- 
tion as a matter of law. a 

Referee Willcox filed a report recom- 
mending that the bank’s claim be al- 
lowed in full and overruling all of the 
contentions of the liquidator, although 
he disregarded the resolution of the 
Surety Association of America as not 
binding on the General Indemnity which 
was not a bureau company. 

In upholding the report of the referee 
Justice Miller stated: 

“While the Chase Bank makes a claim for the 
full sum of $15,395.27, it concedes that its own 
loss is only $1,000, and the balance it will hold 
to reimburse its insurers under the blanket 
bonds. The liquidator argues that there is no 
liability by subrogation to these insurers; that, 
on the contrary, they are liable to him for con- 
tribution as co-insurers. The referee rejected 
this view, and his conclusion must be accepted 
as sound, The General Indemnity Corporation 
bond was intended to reimburse the General 
Motors Corporation, and any bank in which its 
funds were deposited, for losses through for 
gery. The blanket bonds covered the Chase 
National Bank for losses due to a variety of 
crimes, including infidelity of its employes. As 
was said in Indemnity Insurance Company of 
North America v. American Surety Corporation 
(239 App. Div., 522): 

“<*The test of co-suretyship is a common lia 
bility to the same party or parties for the sam« 


change Mutual Indemnity Ins. Co. v. 
Fire & Life Ins. Co., 122 


Misc., 386, affirmed without opinion 214 App. 


Div., 713). It has also been held that, before 
the doctrine of contribution can be applied, the 
sureties must be bound for the same principal 
and for the same engagement, although not 
necessarily in the same instrument (Aspinwall 
v. Sacchi, 57 N. Y., 331). : ; 

“There is lacking here both an identity of 
principal and identity of engagement.” 

Leo T. Kissam and J. Francis Hayden 
appeared for the blanket bond insurers, 
representing the Chase National Bank 
Alfred C. Bennett and Stephen F 
Maher appeared as counsel for the Su- 
perintendent of Insurance as liquidator 

TWO NEW PUBLICATIONS 

The New York Department of Labor 
has recently published a “Minimum Med- 
ical Fee Schedule for Medical Treatment 
and Care of Injured Employes,” applic- 
able to New York City and the four 
neighboring counties, and a new edition 
of the Workmen’s Compensation Law 
with amendments and annotations to 
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Concerning Dividends 


By F. W. Lafrentz, 


Chairman of the Board, 
American Surety Company of New York 


A corporation is an artificial being, in- 
visible, intangible, and exists only in 
contemplation of law. It is a combina- 
tion effected by natural persons seeking 
mutual advantages, of one sort or an- 
other, therefrom as compensation for the 
use of their brains or their money, or 
both. 

Corporations have no souls, so 
legend runs. Granted. But those 
lected to manage their affairs must have 
to achieve success. Sometimes, how- 
ever, they enter upon a mad scramble 
for material results, and lose them in 
consequence. Although a concern thus 
headed may seem to flourish for a brief 
spell and yield material dividends, it is 
certain to cease to do so, and must grad- 
ually decay. 

The proper executive is unquestion- 
ably he who adopts the golden rule as 
the keynote of his life; who buries self, 
when acting in a representative capac- 
ity, for he is sure so to conduct himself 
on all occasions as to reflect credit upon 
himself and the concern by which he is 
engaged as well. 

He need not lie awake at night, toss- 
ing from side to side in dread of the 
coming day, not knowing what it may 
have in store to plague him. In that 
manner he reaps what I would term 
human dividends, which are vitalizing 
and give him added strength and assur- 
ance to carry forward the tasks that are 
his by reason of his position. He will 
dedicate himself to his work; every step 
he takes will enhance the prestige of his 
principal in the business world and_be- 
fore long lead to the desired goal. Suc- 
cess thus achieved, there will ensue dis- 
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American Credit Deal 

More than 98% of the 50,000 shares of 
outstanding American Credit Indemnity 
stock has been deposited by stockhold- 
ers who assented to the deal whereby 
the Commercial Credit Co. will exchange 
its stock for American Credit Indemnity 
stock on the basis of share for share. 
The deadline for deposits was reached 





on June 15. The Commercial Credit 
stock will be issued shortly. 
Henry D. Sayer, former industrial 


commissioner of New York State, who 
is occupational disease consultant to the 
Association of C. & S. Executives, has 
recently been made chairman of the 
sub-committee on the insurance phases 
of the silicosis problem in the National 
Silicosis Conference. He is also sched- 
uled to speak August 25 in Boston at 
the first sectional meeting of the insur- 
ance section of the American Bar As- 
sociation. It is a three-day meeting. 
Mr. Sayer’s subject will be “Workmen’s 
Compensation and Occupational Dis- 
eases.” Associated with Mr. Sayer in 
his work as workmen’s compensation 
consultant are Frank B. Kurtz and his 
son, Henry D. Sayer, Jr., who was re- 
cently married to Miss Ruth Shearer 
Wade of Kew Gardens, L. I. 


ACCIDENT CLUB GROWING | 

The recently formed Personal Acci- 
dent Club of the Maryland Casualty is 
growing fast. It has now nearly fifty 
members eligible for prizes on the basis 
of production up to May 20 in a con- 
test which ends August 23. Among its 
officers and directors are these New 
Yorkers: Frank L. Lane, vice-president, 
and Directors Mervin L. Lane, Jacob 
Sholtz and G. E. Griggs. President is 
Dr. H. H. Brown, Philadelphia. 


R. & S. CORP. ELECTION 
The Recording & Statistical Corp. of 
New York, one of the best known in- 
surance service organizations of its kind, 
recently elected Roy E. Fletcher chair- 
man of the board; George C. Kingsley, 
president, and Milton Hudders, treasurer. 








tribution from time to time of tangible, 
visible dividends. These, being of a 
material nature, are capable of percep- 
tion by the physical senses. And there 
are those who are content to go along 
so long as they are the recipients of 
these outward manifestations of success 
and ask no questions. 

The Invisible, Intangible Dividend 

Not to them, then, but to those whose 
hearts and minds are attuned to the 
infinite is transmitted in addition thereto 
that thing of the spirit: the invisible, 
intangible dividend; that almost indefin- 
able something which is based upon the 
conscientious conduct of the affairs of 
an undertaking by its representatives; 
by reason of the fairness, the considera- 
tion with which they treat all with whom 
they come in contact, inclusive of those 
who are subservient to them—and, by 
the way, it almost invariably follows that 
they adopt the methods pursued by their 
superiors, for “as the master, so the 
man,” you know. All will thus move 
forward in unison, inspiring respect and 
confidence on every hand, as they go, 
creating that intangible asset commonly 
designated as good will, which is a dom- 
inant factor in all well-regulated con- 
cerns. 

The thinking participants will feel a 
keen satisfaction in their association with 
an institution that is trusted and es- 
teemed in the business world generally 
and thus partake of the congenial at- 
mosphere that pervades and envelops 
such a situation as a whole, which means 
that they become the recipients of in- 
visible dividends. ‘ 

—From June issue of 
American Surety Bulletin. 


LARGE GOLF TOURNAMENTS 


N. J. Surety Ass’n Played at Echo 
Lake; New York Club at Shelter 
Rock; Winners 
Two of the largest casualty-surety 
golf tournaments in recent years have 
been held within the past week, re- 
spectively by the Surety Underwriters 
Association of New Jersey and the 
Casualty & Surety of New York. The 
N. J. tourney, attended by 108 and 
played at Echo Lake Country Club, 
Westfield, N. J., had as special guests 
Col. Proctor of the Executives Associ- 
ation, Martin W. Lewis, Towner Bu- 
reau, and J. M. Byrne of the New York 
Port Authority. Prizes were awarded 
as follows: Guests—C. Winkler, J. C. 
Thoms and Richard Fowler for the low 
gross; guests—kickers’ prize: J. A. 
Mets of Jersey City. Members—J. F. 
Groel, Indemnity Co. of N. A., and M. 
J. Gimber, F. & D., tied for first prize; 
B. V. Cranston, F. & C.; V. Ernoy, 
Loyalty Group, and J. O’Hea, National 

Surety. 

The New York club went to Shelter 
Rock Country Club, Searingtown, L. IL, 
on June 11. To the F. & D. went the 
konor of the largest delegation—twenty- 
six—including home office people. J. G. 
Yost, its vice-president, was second 
prize winner in the kickers’ event, J. 
Crowley, Globe, being first. G. F. 
Meredith won the president’s trophy 
presented by Wallace J. Falvey of the 
Massachusetts Bonding. Other winners 
were H. F. Cornwall, first in Class A; 
H. P. Hall, second in Class A; U. L. 
Trice, first in Class B; Jack McAuliffe, 
second in Class B; R. B. Speirs, first in 
Class C; E. R. Aichele, second in Class 
C. Eighteen hole play in the after- 
noon was won by H. J. Solon and 
C. G. Quenzer, second. President Fal- 
vey presented the prizes at the evening 
dinner. 





What is the trend of ideas 
of insurance buyers today? 


This new book will give insurance men valuable information on this question. 
Based on the author’s 25 years’ experience in buying insurance and consulting 
Planned to meet a growing demand for facts—an increasing desire 
for systematization in their insurance affairs, which he has observed on the 
Reflecting a modern outlook, the book indicates 
attitudes with which the insurance man profitably can be familiar. 


work. 


part of many business men. 


Just published—P. D. Betterley’s 











BUYING INSURANCE 


By P. D. Betterley 





Insurance C ltant; Assist 


t Treasurer, Graton & Knight Co. 


192 pages, 52 x 8, $2.50 
This book was written to take some of the mystery out of insurance for the business man, to help him 
understand what protection he needs and can get, and how better to handle matters Pertaining to the 


purchase of insurance, settlement of claims, etc. 


From this book vou will learn: 


—what the intellient business man wants to know 


about insurance 


—what information will help him to transact his 


insurance affairs with most satisfaction 
—what points regarding insurable interest, insur- 


business man 
support the 


This book gives the 
information which will 


able values, insurance carriers, policy forms and 
Provisions, procedure, etc., are most troublesome 








to him, and how to p the facts to 
him in the most effective way 
—how can he be enc ged to c with 


insurers in loss prevention and in other ways 


(Books sent on approval in U. S. and Canada only.) 
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Rr reer rN ee 
“Sudden Death” Preview 
Attended in N. Y. by 409 


Nearly 400 insurance and safety mey 
attended early Tuesday morning a pre. 
view of the Paramount film “Sudden 
Death” which was given in the Para. 
mount Theatre, Forty-third Street, New 
York. Arrangements for this advance 
showing of the film had been made by 
R. H. Monaghan of the National Bureay 
of Casualty & Surety Underwriters jn 
co-operation with Alex Moss of the Par. 
amount Corp. 

The crowd was tremendously im. 
pressed by the gripping safety theme 
which runs throughout “Sudden Death.” 
It is the romantic story of the police 
lieutenant in charge of safety who falls 
in love with the spoiled daughter of a 
department store owner after he had 
been forced to put her on driving pro- 
bation because of four tickets she had 
received for reckless driving. Randolph 
Scott of “Roberta” fame takes the male 
lead and Frances Drake, a new Holly- 
wood “discovery,” plays opposite him, 
It is her first big part. The incidental 
music hit just the right tempo for the 
dramatic action of the picture. 

The National Bureau was represented 
by A. W. Whitney, J. J. Hall, H. EF 
Hammond and R. H. Monaghan; the 
Association of C. & S. Executives by 
Henry D. Sayer, and the National Board 
of Fire Underwriters by A. Wilbur Nel- 








son. Among company men seen in the 
audience were Frank Ennis, America 
Fore; Geo. W. Scott and Bartlett 


Greene, National Association of Insur- 
ance Agents; Dan Royer, Ocean Acci- 
dent; T. W. VonEiss, Maryland Casu- 
alty; A. A. Arnurius, Hartford Accident; 
C. L. Bussing, New York insurance 
broker, and R. S. Elberty, Fireman's 
Fund Indemnity. 





Dust Diseases 
(Continued from Page 35) 


in 180 days from the day on which this 
act takes effect. 

An employer shall be liable for com- 
pensation for dust diseases when disa- 
bility of an employe resulting in loss of 
earnings shall be due to an employment 
in a hazardous occupation in which he 
was employed and such disability re- 
sults within one year of the last injuri- 
ous exposure in such employment; or 
in case of death resulting from such ex- 
posure if such death occurs within five 
years following continuous disability 
The employer in whose employment the 


employe was last injuriously exposed and f 


the insurance carrier, if any, which was 
on the risk at that time shall be liable 
for any payments required by this article. 
Medical treatment for dust diseases 
shall be limited to a period of ninety 
days from the date of disablement which 
period may be extended for an addi- 
tional period of ninety days upon. the 
order of the industrial board. If an 
employe falsely represents in writing 
that he has not previously been dis 
abled from the disease which causes the 
disablement or death or that he has not 
received compensation under this article, 
no compensation shall be payable. 
Provision is made for the appointment 
of special medical examiners and expert 
consultants. Liability under this article 
shall be exclusive, but if an employer 
fails to insure as provided in said law 
the employe, or in case of death his pet 
sonal representative, shall be able either 
to claim compensation under this act of 
maintain an action in the courts for dam- 
ages on account of such injury. In such 
action the defenses shall be subrogated. 
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New Mercantile Fidelity Forms of 
U. S. F. & G. Have Uniformity of Style 


As a sales aid to its producers who 
are in the midst of the Davis cup pro- 
duction contest the United States F. & 
G. recently came out with new mercan- 
tile fidelity forms, completely redrafted 
and reduced in number as compared with 
those previously used. The new forms, 
which are now being used for all new 
business, are considered a radical depart- 
ure, both in appearance and wording, 
from the old forms. Uniformity of style, 
one of the desired objectives, has been 
attained in the insuring clauses and the 
conditions. A clause in one referring 
to some specific condition is found in 
approximately the same position in other 
forms. The language is condensed, and 
wherever possible made affirmative, says 
F. C. Ayres, home office superintendent 
of the mercantile fidelity division, who 
points to further improvements as fol- 
lows: 

All Instruments of Fidelity Insurance 

“All forms are instruments of fidelity 
insurance, ‘insurance’ having been sub- 
stituted for ‘suretyship,’ and ‘insurer’ for 
‘surety’ throughout. 

“The coverage under all forms except 
the larceny and embezzlement forms be- 
comes insurance against direct loss of 
money or property through ‘any dis- 
honest or criminal act,’ which takes in 
all those specific acts enumerated in the 
old broad forms. 

“The period for discovery of loss in 
all broad forms is made three years. 
In the larceny and embezzlement forms 
it remains at six months 

“The period in which the employer is 
required to give the company notice of 
discovery of loss has been increased from 
ten to fifteen days. The two months’ 
waiting period heretofore given to the 


company for payment of loss has been 
eliminated. 

“The employer is fully reimbursed for 
loss in excess of the amount of insur- 
ance before the company participates in 
any salvage recovered, except under the 
larceny and embezzlement forms, where 
salvage distribution is pro rata. The 
compulsory prosecution clause no longer 
appears in any form. 

“The narrow fraud and dishonesty 
bonds have not been replaced. 

Fewer Miscellaneous Forms 

“With, regard to the miscellaneous 
forms, about ten have been dispensed 
with. There is one schedule list (new 
Fidelity 311) which will suffice for name 
and position schedule bonds, three forms 
previously being used. One change no- 
tice (Fidelity 312) is serving for both 
name and position schedule bonds. One 
premium notice and employer’s statement 
for renewable bonds (Fidelity 314) has 
replaced two previously used; one rider 
(Fidelity 316) has replaced two for in- 
creases and decreases in amounts, etc. 
Every form, including applications and 
employer’s statements, has been rewrit- 
ten or revised.” 


Writing Long Haul Truck 
Risks Thru G-I Service Co. 


Specialized service on long haul truck- 
ing risks has been started by the G-I 
Service Co., Inc., of St. Louis, which is 
a specially organized underwriting unit, 
to handle this type of business for the 
Associated Indemnity of San Francisco 
in territory east of the Rocky Moun- 
tains. As recently announced by C. W. 
Fellows, president of the Associated, the 





TEXAS CENTENNIAL EXHIBITS 
Crime Prevention Exposition Prominent- 
ly Displayed; Includes Aetna C. 

& S. Safety Demonstration 
One of the most interesting features 
of the Texas Centennial Exposition 
which opened in Dallas recently is the 
International Crime Prevention Exposi- 
tion, presented under the direction of 
Warden Lewis E. Lawes of Sing Sing 
Prison. In addition to exhibits by the 
police departments of many of the larger 
cities, including New York, Boston, Buf- 
falo and Detroit, the Michigan and In- 
diana State Police, Sing Sing, Joliet and 
other state prisons will have official ex- 

hibits. 

Western Electric will display its two- 
wave radio set used in police cars for 
apprehending criminals. Both the Colt 
and the Remington firearms companies 
will have exhibits. 

Realizing that the number of “killings” 
on the highways of this country through 
careless, reckless and inconsiderate driv- 
ing constitutes one of the greatest crimes 
confronting the nation, the officials of 
the International Crime Prevention Ex- 
position extended an invitation to the 
Aetna Casualty & Surety to present its 
highway safety demonstration. The 
demonstration comprises a number of 
electrical units for testing various phases 
of driving ability. 





G-I Service Co. will do no direct writing. 
All of its business will be placed through 
agents and brokers in the territory cov- 
ered. 

Mr. Fellows believes that because of 
the hazardous nature of long haul truck- 
ing risks producers will appreciate the 
need for obtaining the services of a firm 
such as the G-I Service Co., of which 
C. C. Rosenbarger is general manager. 
The Thos. T. North Adjustment Co. of 
Chicago will supervise the handling of 
claims. 





Gets New Honor 





S. C. CARROLL 


Sam C. Carroll, vice-president, Mutual 
Jenefit H. & A. Association of Omaha, 
the newly elected chairman of the exec- 
utive committee of the Health & Acci- 
dent Underwriters Conference of Chi- 
cago, is one of the most popular mem- 
bers of the organization. A vigorous 
personality Mr. Carroll has the reputa- 
tion of being a keen observer of acci- 
dent and health trends, a good executive 
and born leader. His progress in the 
executive ranks of his own company has 
been rapid. Mr. Carroll’s Conference ele- 
vation puts him in line for the presi- 
dency in 1938. 
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Need for Long-Time Disability Cover 
Will Not Die Out, Says Dr. Huebner 


Educator in Fine Form at A. & H. Session of Pennsylvania 
Insurance Days; J. F. Leibig and J. R. Duval Also 
Heard; Industrial Men Confer, Too 


The use of accident and health group 
insurance as a means of circumventing 
the proposed Federal tax on corporation 
surpluses was advocated by John F. 
Leibig, Continental Casualty and _presi- 
dent of the Accident & Health Club of 
Philadelphia, at the 1936 Pennsylvania 
Insurance Days a week ago in Philadel- 
phia, sponsored by the Insurance Fed- 
eration of Pennsylvania. More than 500 
attended this session, arranged by Phila- 
delphia Accident & Health Club. Insur- 
ance Commissioner Owen B. Hunt acted 
as chairman. 

First speaker was Dr. S. S. Huebner, 
professor of insurance at the Wharton 
School of Finance of the University of 
Pennsylvania and dean of the American 
College of Life Underwriters. He had 
been expected to repeat his address on 
the “Economics of Accident and Health 
Insurance,” delivered at the Philadelphia 
Accident & Health Day luncheon, but 
surprised his audience by giving instead 
an entirely new paper in which he urged 
casualty companies to go in for life con- 
servation as “the greatest insurance o 
all” in the form of frequent health ex- 
amination of policyholders. 

Five Hazards—All Protected 

Dr. Huebner said that there were two 
major classes—the poor and middle class 
strata. These, he asserted, represent 
about 98% of the families of the United 
States. All of these families are depen- 
dent on the earning power of the head 
of the family. He then enumerated the 
five hazards to which the average fam- 
ily head was subject and showed how 
life and accident and health insurance 
protected against all of them. They are 
as follows: 

1. Loss of the dollar value of the God-given 
forces incorporated in the head of the family. 

2. Loss of current savings through unfortu- 
nate investments. 

3. Loss of thrift fund through shrinkage at 
time of death, in which connection he mentioned 
inheritance taxes, loss of good-will, clean-up, etc. 

4. Danger of absence of provision for old-age 
support. 

5. Loss of current earning power and savings 
before death or retirement because of sickness 
Huebner declared that 
insurance and 


or unemployment. Dr. 
he believed in unemployment 
urged the companies to back up the idea. 

He said that loss of earning power 
was one of the greatest hazards con- 
fronting the American public and that 
the only safeguard was accident and 
health insurance. He pointed out that 
two out of every three persons who 
reached the age of thirty, reached the 
retirement age. In this period there is 
apt to be a shrinkage in cash values 
through policy loans. He is opposed to 
policy loans as they usually lead to 
lapses. Life insurance, he contended, 
was indubitably tied up with accident 
and health insurance. 

For Long-Time Disability Coverage 

Dr. Huebner somewhat surprised his 
listeners when he flatly asserted’ that 
there should be protection against long- 
time disability. Admitting that the 
problems of this subject were almost in- 
surmountable, he contended at the same 
time that something could be done about 
it. He argued that if there could not be 
lifetime accident and health insurance 
that at least coverage could be written 
for a blanket amount, which would give 
the assured an income over an extended 
period of years in the event of a long 
term permanent disability. He warned 
that this subject was one which will not 
die out and, therefore, one for the com- 
panies to consider seriously. 

He went on to say that prevention of 
loss, instead of indemnity, has become 
the greatest objective of insurance com- 


panies. In fact, he closed by saying that 
there were two great functions of insur- 
ance—one, indemnity, and two, loss pre- 
vention, and that the latter was the 
greatest insurance of all. 


Leibig on New Opportunities 

President Leibig, who spoke on the 
“New Opportunities in the Income Pro- 
tection Field,” pointed out that accident 
and health insurance stands third in 
premium volume among casualty com- 
panies. He told his audience to empha- 
size to their clients that their greatest 
asset was health and ability to work and 
produce an income, and that protection 
of this asset was sorely needed. He 
urged the selling of employers by point- 
ing out that if workmen’s compensation 
forced him to protect his employes 
against occupational accidents, it was 
only logical that he would realize the 
importance of his own health by _pro- 
tecting it with accident and health in- 
surance. He advised carrying this argu- 
ment still further by bringing out the 
fact that compensation only covered ac- 
cidents at work and that interest in the 
welfare of his employes necessitated 
their protection during their non-work- 
ing hours. This, he said, could be ac- 
complished through group policies. _ 

Mr. Leibig strongly urged solicitation 
of “the little fellow,” who has only him- 
self to rely upon and who should protect 
his only asset—working time. He pointed 
out that while life insurance takes care 
of actual death, accident and health in- 
surance takes care of economic death, 
and that while a man dies only once he 
can easily be disabled several times dur- 
ing a lifetime. 

J. R. Duval, Philadelphia accident and 
health specialist, glso on the program, 
repeated by request his inspirational ad- 
dress on accident and health insurance 
as a career, which he delivered at the 
recent Philadelphia accident and health 
congress. 

Industrial A. & H. Conference 

Industrial accident and health insur- 
ance faces an unprecedented future, 
Elmer R. Deaver, president, Progressive 
Life, Health & Accident, told the Indus- 
trial Accident and Health Luncheon 
Conference. He said that the public 
was insurance minded, and he argued 
that the average agent often fails to 
visualize the possibilities of the policy 
he is selling. 

Elimination of cut-throat competition, 
he said, had made the job easier for the 
new agent. Daylight saving time also 
was a big help. He cited a recent survey 
of a large company which showed that 
more than one-third of its applications 
were written between the hours of 6 and 
8 P. M., and that these applications re- 
mained in force longer. 

Proper canvassing was important, he 
pointed out, with success depending upon 
the agent himself. “On your debit be a 
friend of the neighborhood. Talk the 
language of the people. Carefully plan 
your daily work. Don’t let opportunities 
pass to look for prospects. Be a good 
listener and then speak wisely. Take 
pride in your personal appearance.” 

James E. Boris, Charter Mutual Bene- 
fit Association, gave a complete picture 
of beneficial costs in his address. At 
one time primarily handled by trade 
unions, fraternals and lodges, this busi- 
ness, he said, is today written mainly by 
industrial health and accident, limited 
life, and stock or mutual beneficial com- 
panies. Most of these companies, he 
said, are small and generally local in 
operation. Casualty and life companies, 
who had tried the line, have found it 
unprofitable. The main factor is the 
moral hazard, which created more claims 


Bright Future For 
National A. & H. Ass’n 


H. A. CUNNINGTON’S LEADERSHIP 


Its Prestige and Membership Stronger 
Than Ever Before; New Yorkers At- 
tended Recent Chicago Convention 


Members of the National Accident & 
Health Association are greatly encour- 
aged over the increased prestige of the 
organization much in evidence during 
the recent annual convention in Chicago. 
This gathering was perhaps the best at- 
tended of any meeting of the associa- 
tion since its inception. The program 
was well prepared and proved exceed- 
ingly valuable to those attending. During 
the regime of retired President W. 
Dwight Mead of Seattle (Pacific Mu- 
tual) the association has made pleasing 
progress particularly in getting behind 
the formation of new local clubs. A no- 
table example of this cooperative activ- 
ity is found in Milwaukee, selected for 
the 1937 convention, whose club only a 
few months old, had sixteen delegates 
attending the convention. E. H. “Count” 
Mueller, also Pacific Mutual, is its lead- 
er. Other new clubs growing fast are at 
Salt Lake City and Kansas City. And at 
Denver and St. Louis local associations 
are enthusiastic over their national mem- 
bership. 


New Officers Well Qualified 


As H. A. Cunnington, Aetna Life in 
Cleveland, takes over the leadership of 
the association the future is far brighter 
than ever before. The early years were 
difficult ones as old-timers in the organi- 
zation will testify, and it took some little 
time for the advantages of such a na- 
tional body to make its impression. Mr. 
Cunnington, an experienced accident and 
health man, with a fine record of many 
years’ service with the Aetna Life, has 
surrounded himself with a capable exec- 
utive staff and nothing looms up now to 
stop his progress. First vice-president is 
A. D. Anderson, Continental Casualty in 
Chicago, in whose office is Armand Som- 
mer, a past president of the association; 
second vice-president is A. M. Holtzman, 
Colorado Life of Denver, whose speech 
“Pre-Approaches and Approaches” be- 
fore the Chicago convention was consid- 
ered among the best; secretary is G. V. 
Chandler, General Accident, San Fran- 
cisco, a section of the country which has 
given consistently loyal support to asso- 
ciation activities. Finally E. H. Ferguson, 
executive secretary, re-elected to what 
was a newly created post a year ago, 
has proved himself progressively alert 
to ways for increasing the organization’s 
scope. 


E. H. O’Connor on Executive Committee 


On the executive committee those 
elected for three years include these 
prominent accident and health men: 


George L. Dyer, Columbian National, St. 
Louis; E. H. O’Connor, United States 
Casualty, New York, who is governing 
committee chairman of the Personal Ac- 
cident Bureau; W. Dwight Mead, Seat- 
tle, retired president. For two years: J. 
F. Leibig, Continental Casualty, Phila- 
delphia, who is president of the local 
club there—one of the largest in the 
country; J. E. Powell, Provident Life & 
Accident of Chattanooga; Homer Bisch, 
National Casualty, Toledo. For one year: 
Clyde E. Dalrymple, Preferred Accident, 
Milwaukee; R. J. Long, Great Northern, 
Detroit; and B. F. Davis, Pacific Mu- 
tual, Pittsburgh. 

Having E. H. O’Connor as one of its 
executive committeemen is regarded as 
a feather in the association’s cap due to 
Mr. O’Connor’s national prominence. 
Not only was he in attendance at the 
recent Chicago convention but delivered 





and many fraudulent ones. By improv- 
ing this hazard, through better selection 
of risks, Mr. Boris believed the claim 
expenses could be lowered. 

John L. Cornog, president, Philan- 
thropic Mutual Life, presided at this 
luncheon conference. 


a fine address on “Recruiting Agents” 
seing one of the active members of the 
Accident & Health Club of New York 
his election to the national body ma 
mean a more sympathetic interest by the 
New Yorkers toward renewal of mem- 
bership in the organization. It will be 
recalled that they resigned several years 
ago but at the Chicago convention both 
W. F. White, Royal Indemnity, past 
president, and Harry A. Usher, Aetna 
Life, present president of the club, were 
present and keenly interested listeners 

It would not be surprising if the mat. 
ter of national membership came up for 
a vote at an early fall meeting of the 
New York club. 


Says Big Bill 


(Continued from Page 15) 
ministration of France, under Premier 
Blum, go? 

Has the hold on the Bank of France 
of two hundred leading families of the 
Republic been broken by the Blum ad- 
ministration ? 

These are only a few questions about 
France which are asked in U. S. insur- 
ance offices of a returning voyager from 
Paris. I wish I could answer them, but 
[ can’t. While in Europe I was told by 
many persons who should be familiar 
with the situation that France is apt to 
go off gold at any time, but when this 
page was being written it hadn’t gone 
off yet. A new director of the Bank 
of France has taken charge, but only 
time will tell how far he will be able 
to go in breaking the tightly knit dicta- 
torship of that institution. Premier Blum 
is a Socialist, but he is not a Communist. 
Everybody knows his views because he 
has written a countless series of articles, 
essays, observations. Outside of office 
he is decidedly on the left. In office 
he must be a realist, make those neces- 
sary compromises which all politicians 
must make, and that means he will not 
be able to go as far as he would like 
to go. He took immediate command of 
the general strike situation—the “arms- 
folding” campaign—in the factories. 
What looked like a revolution petered 
out, largely because he was able to have 
the arm-folders given what they wanted. 

There is no doubt that there is a tre- 
mendous amount of pessimism in France 
among business men and bankers. Few 
are successful in making prognostications 
which turn out to be accurate. Almost 
anything can happen’ there—at first 
through groups, and then more collec- 
tively, but nothing can happen without 
one eye on Germany. It is the German 
menace which brings about understand- 
ing and coalition just when it looks as if 
France is on the brink of a revolution 
or some other drastic economic change. 

I heard Premier Blum make his talk 
at the American Club of Paris shortly 
before taking office. At the luncheon I 
was told that he is the most cultured 
man in French public life. He was giv- 
en a great reception; more people want- 
ed to come than could be accommodated, 
and the impression he made on _ the 
Americans was decidedly favorable. 
President of the American Club of Paris 
is Theodore Rousseau of the Guaranty 
Trust, who once was the secretary of 
Mayor Mitchell of New York and of 
Charles H. Sabin of the Guaranty Trust. 
No one in Europe knows more American 
travelers or is better posted about their 
careers. 


COUNCIL HAS 9§ MEMBERS 

The membership of the National Coun- 
cil on Compensation Insurance now in- 
cludes sixty-three stock members and 
thirty-three non-stock, a total of ninety- 
six, C. W. Hobbs, special representative, 
reported to the commissioners. The 
United States Guarantee is one of the 
seven new national members of the past 
year. 











ENTERS VIRGINIA 
The Factory Mutual Liability of Amer- 
ica of Providence, R. I. has entered 
Virginia with principal office at Rich- 
mond. R. E. Cabell, Richmond attorney, 
is its agent in charge. 
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“Sorry to trouble You, but... 


it looks as though we were stuck another night in Hoskins Corners. Can 
you fix us up? ... We're waiting for word from my insurance company. 
We had an accident on the highway and can't get the car released until 
an adjuster gets here. 

“Just another case of penny-wise, pound foolish. I tried to save a few 
dollars on insurance. Now I'm using all I ‘saved’ on telegrams and hotel 
bills, not to mention the wear and tear on our nerves. 

“Take my advice: When you buy automobile insurance, buy from a 
company that maintains claim service throughout the whole continent. 
You never can tell where you're going to need service from your 
insurance company.” 


Spare your clients inconvenience 
by placing your Automobile risks in 


THE TRAVELERS 


The Travelers Insurance Company » » The Travelers Indemnity Company 
The Travelers Fire Insurance Company » » Hartford, Connecticut 


Service in every state of the Union, every province of Canada « « 
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COMMERCIAL UNION ASSURANCE COMPANY, LTD. 
tAMERICAN CENTRAL INSURANCE COMPANY 
COLUMBIA CASUALTY COMPANY 


MEN, 


> 








CHE PALATINE INSURANCE COMPANY LTD. 
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tHe OCEAN ACCIDENT & GUARANTEE CORPORATION LID. 
CHE BRITISH GENERAL INSURANCE COMPANY, LID. 


UNION ASSURANCE SOCIETY. LIMITED 
CHE COMMERCIAL UNION FIRE INSURANCE COMPANY 


& COMPANY, 
ATLANTA 


SAN FRANCISCO 
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